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Lloyd’s members are to mark their ap- 
preciation of his services in pioneering 
insurance coverages by having his por- 
trait painted and placed in the library 
of Lloyd’s, and a duplicate of the por- 
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trait is to be presented to him. There 
is no doubt that the motion will be car- 
ried unanimously. 


Has Met Many Americans 


Cuthbert E. Heath is now well along 
in years. For some time he has been 
quite deaf. During the passing years he 
has been visited by many of the most 
distinguished insurance men of America, 
not only because some of them have had 
business relations with C. E. Heath & 
Co., but they wanted to meet this genius 


just as some people pay homage at 
shrines. 
Mr. Heath has been with Lloyd’s fifty- 


five years, being elected an underwriting 
member on April 21, 1880. He received 
his early training in the old established 
brokerage marine office of Henry Head 
& Co., which had an important group of 
East Coast hull accounts in its care. He 
started writing for himself in 1882 when 
practically all the business at Lloyd’s 
was marine. The great possibilities of 
the non- -marine business were seen by 
him and in 1884 he secured an important 
contract from the old Hand-in-Hand 
company. At the beginning the leaders 
of the marine business thought he had 
made a mistake, but it wasn’t very long 
before predictions of disaster fell by the 
board and the non-marine business 
started to grow until it reached its pres- 
ent immense proportions. 

One of his innovations was profits in- 
surance, at the time an entirely new de- 
parture. The chairman of the Fire Offices 
Committee warned Mr. Heath that he 
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Dangerous 


He was 46 years old when he took his policy. The Agent 
attached to it a letter describing the main benefits, disability one 
of them. Some years later the policyholder took the policy out 
of its jacket, and, with a glow of satisfaction, read the letter. 
It was on company stationery, was well typed, the language was 


clear, and it bore the Agent's signature. 


This man turned 60, and, passing it, the time soon came 
when he could no longer work. He applied for his disability 
And then came the crushing news that at age 60 the 
The consequences were dis- 


income. 
provision ceased to be operative. 
astrous to him and his wife, for they had no other resource. 


How did this happen? The Agent had omitted the vital 
age limitation from the disability statement in the letter. A 
dangerously inaccurate policy letter may cause both irreparable 
hardship to the policyholder and litigation for the Company. 
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THE PENN MUTUAL LIFE INSURANCE CO. 


WM. A. LAW, President 
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Independence Square 








percentage of the 
dividends, different 
policyholders retaining the same relative 
proportion of dividends allotted, a pro- 
portion decided upon under conditions 
different from today. 

The new scales recognize reduction in 
prevailing interest returns and on the 
other hand give effect to continued good 
experience in mortality and management 
expense. The net result is frequently an 
increase in the proportionate dividends 
to life, limited payment life, and similar 
forms (except on long durations), and 
reduction in proportion of dividends for 
paid-up policies, shorter term endow- 
ments and on long durations, where the 
influence of the lower rate of interest on 
high reserves is more apparent. 

Often no satisfactory general compari- 
son can be made between new and old 
scales because of the difference in the 
interest and mortality factors. 


been mostly by pre- 


vious divisions of 


National Life 8% Increase 

The National Life of Vermont, one of 
the companies making such a readjust- 
ment of dividends among policyholders, 
estimates that the distribution will be on 
an average of about 8% above that of 
1935. This 8% is not a figure for any 
policy but a mathematical average. 

The rate of interest on dividends left 
on deposit and on policy proceeds left 
with the company an settlement op- 
tions will be 3.8% instead of the present 
4%. The discount rate on funds to pay 
future premiums deposited after Jan- 
uary 1, 1936, will be 3% 

The company will place all of its 4% 
reserve insurance upon the 3% reserve 
basis, effective January 1, 1936, and will 
extend to such policyholders on their 


1936 anniversaries the larger policy val- 
ues arising from this action. 
New York Life’s New Basis 
Dividends of the New York Life have 


also been placed upon a new basis, which 
includes reductions on some _ policies, 
especially in the single premium classi- 
fication where the interest factor is most 
important. 

The interest to be credited on divi- 
dends left on deposit with the company 
will be at 3% Interest will also be 

(Continued on Page 10) 
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“I was in the neighborhood and thought I’d drop in” 














Do you “drop in” for a visit, or call by appointment? Does the prospect turn down the 
“audit” ,—disregard his own old age and positively refuse to consider the likelihood of his 
dying tonight? Is it because his attention has not been called to the life insurance he 
has and what he can accomplish through— 
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The Canadian Life Insurance Officers 
\ssociation, and 
the veteran organizations of the 


forty-two years old 


mong 
continent, lield its annual meeting in To- 
~onton last Friday and heard a report 
jrom a joint committee concerned with 
qency relations and standards of un- 
jerwriting practice, the report stating 
that during the past year there have been 
jew complaints against agents for im- 
proper Or unethical practices and that 
by virtue of legislative enactments Que- 
bec province has joined with Ontario and 
\lanitoba in making rebating, twisting or 
trafficking in the sale or assignment of 
life insurance policies an offense against 
the law. 

The Officers Association recently put 
into effect new executive set-up with R. 
Leighton Foster as general counsel, fol- 
lowing the retirement from active man- 
agement of John Appleton, many years 
ts secretary-treasurer. 

The membership of the association 
comprises representatives of forty-five 
Canadian, British and United States 
companies operating in Canada, with a 
background of 3,500,000 Canadian policy- 
holders holding a total of 6,340,854 poli- 
cies, 

Features of the meeting were the ad- 
dress of retiring President Ford S. 
Kumpf, who is president and managing 
director of the Dominion Life Assurance 
Co.; the luncheon address of Col. C. B. 
Robbins, manager and general counsel 
of the American Life Convention; and 
a report on social insurance by Hugh 
H. Wolfenden, consulting actuary. 

In his presidential address Mr. Kumpf 
centered his remarks on the work of the 
association, past, present and future, in 
view of the reorganization of its execu- 
live offices which has just been effected. 
“Forty-two years is a goodly time in 
the life of an individual and, indeed, of 
a company,” said Mr. Kumpf. “It is a 
marvelously long time in the history of 
any trade association. I am reminded 
that our association is possibly the old- 
est association in the field of finance on 
this continent and certainly that it is 
the oldest life insurance association on 
the continent. I do know that it is and 
always has been unique in that all, or 
almost all, insurance companies writing 
life insurance anywhere in Canada are, 
and always have been since its incep- 
ion or their commencement of business 
i Canada, members of the association.” 


Reviewed 1,100 New Bills 

Mr. Kumpf stated that during the past 
twelve months the legislation committee 
had reviewed upwards of eleven hundred 
Canadian legislative measures. This in- 
dicated the sacrifice of time on the part 
ot the members of this and of the ex- 
cutive committee, on behalf of all the 
members, of life companies as a whole, 
and of the policyholders. 

He pointed out that there are upwards 
- 10,000,000 insurance nolicies in force in 
anada; the great majority of the elect- 
‘rs are insured thereby or are beneficia- 
nes thereunder. Ninety-seven per cent 
ot the funds held by companies belong 
i one way or another to these elector- 
policyholders. “The general public,” said 
ie speaker, “as represented by its legis- 
ative representatives, does not under- 
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By W. A. McKague, Toronto 


stand the true situation, that many of the 
proposals current today involve little 
more than transferring money from one 
pocket where the thrifty policyholder- 
taxpayer has deposited his insurance sav- 
ings to his other pocket, out of which 
he meets his obligations as a taxpayer.” 

The New Executive Plan of Operation 

Mr. Kumpf followed this by explaining 
the new executive set-up. He first of all 
paid tribute to John Appleton, secretary- 
treasurer for the past fifteen years, and 
to his assistant, Jules E. Fortin. Mr. 
Appleton now desires to retire, while 
Mr. Fortin has just been appointed sec- 
retary of the sister organization, the 
Dominion Mortgage & Investment Asso- 
ciation. 

The Canadian Life Insurance Officers’ 
Association accordingly has secured R. 
Leighton Foster, K.C., superintendent of 
insurance of Ontario for the past eleven 
years, as general counsel, and has been 
looking for a young actuary to become 
secretary and actuary of the association: 
Miss E. F. Newton has been appointed 
treasurer and assistant secretary. 

The aim is to build un a small but 
highly trained group of officials who will. 
through knowledge of legal and actuarial 
matters, be able to take much of the 
load from the shoulders of the members 
and elected officers. 


Mr. Kumpf also referred to the legis- 
lation which had been introduced in the 
Dominion Parliament last session to lim- 
it the interest rate on policy loans to 
4%, which had been opposed by the as- 
sociation, and after amendments had 
eventually been withdrawn. A _ second 
important item was the Dominion Un- 
employment Insurance measure; as in- 
troduced, this had excluded employes of 
financial institutions, but they had been 
included at a later stage, and in the act 
as passed; this measure has not yet gone 
into effect, and has been referred to the 
courts by the new government to ascer- 
tain if it is within Dominion jurisdiction. 

Col. Robbins, manager and general 
counsel of the American Life Convention, 
referred to the Social Security program 
of the United States, whereby employes 
may assure their security in old age by 
contributions to a common fund for the 
benefit of the aged and infirm, as “a 
beautiful ideal but, to my mind, very 
difficult of accomplishment.” He re- 
ferred to the Bible command “Honor thy 
Father and Mother,” meaning that the 
children should support parents in their 
aged infirmity, and, he added, “so long 
as the nation itself affords an opportu- 
nity for the children, through individual 
effort, to accumulate the funds necessary 
not only for their own support but for 


J. P. Bradley Made Metropolitan Life 
Secretary; Other Company Changes 


At a meeting of the board of directors 
of the Metropolitan Life on Tuesday 
James P. Bradley was appointed secre- 
tary of the company succeeding the late 
William C. Fletcher who died October 7. 
Mr. Bradley has been with the Metro- 
politan Life for more than forty years 
and served as superintendent of agencies 
s'nce 1903. 

Mr. Bradley’s career has combined 
home office and field work in such a 
\ ay as to fit him particularly for his 
new duties. He entered the service of 
the Metropolitan as a mail boy on Octo- 
ber 29, 1895. He was first assigned to 
the company’s Ordinary Department, 
then under the management of the late 
Isaac J. Cahen, a widely known and well 
remembered figure in the insurance 
world. Under his tutelage, yeung Brad- 
l-y won promotion to a clerkship in less 
than a year. Shortly thereafter he was 
transferred to the agency division where 
he was associated successively with E. J. 
Thomas, manager of the division, and 
H. A. Young and G. A. Weigel, superin- 
tendents of agencies. 

His advancement came first as execu- 
tive clerk and then as chief clerk of the 
division. In March, 1903. less than eight 
vears after joining the Metropolitan and 
before he was 30 years old, he was ap- 
pointed a superintendent of agencies and 
‘as given charge of the company’s Big 
Four territory, which comprised several 
midwestern states. 

During more than three decades as a 
superintendent of agencies Mr. Bradley 
has had charge of several: different ter- 
ritories of the company. Prior to his 





JAMES P. BRADLEY 


appointment as secretary, he was at the 
head of Metropolitan territory, which in- 
cludes Greater New York, Long Island, 
and Westchester County. He has long 
been dean of the Metropolitan’s superin- 
tendents of agencies. 


Mr. Bradley has helped many of the 


younger men who served under him in 
(Continued on Page 10) 


Canadian Life Officers Ass’n Finds 
High Standards Upheld In Field 


A. ‘3, Deane Pid | 
Of Canadian Life Officers 


A. H. Beaton, president of the Na- 
tional Life Assurance of Canada, was 
last week elected president of the 
Canadian Life Insurance Officers As- 
sociation. The past president, who 
will continue active in association 
work, is Ford S. Kumpf, president 
Dominion Life. Other officers are: 

First vice-president, V. R. Smith, | 
Confederation Life Association; sec- | 
ond vice-president, G. W. Geddes, 
Northern Life Assurance of Canada; 
honorary secretary, A. N. Mitchell, 
Canada Life; secretary - treasurer, | 
John Appleton; general counsel, R. | 
Leighton Foster, K.C. Members of 
executive committee: G. W. Bourke, 
Sun Life of Canada; F. C. Capon, 
Prudential Assurance of London, Eng- 
| land; A. P. Earle, Montreal Life; C. 
| C. Ferguson, Great-West Life; D. E 
| Kilgour, North American Life; G. 
Cecil Moore, Imperial Life of Canada; 
| E. E. Reid, London Life; M. J. Smith, 
b-wes Equitable Life & Accident; 
| 





W. H. Somerville, Mutual Life of 
Canada; H. D. Wright, Metropolitan | 
Life. 
parents, the obliga- 


fulfilled.” 


Life Insurance the Greatest System of 
All, Robbins Says 

“Life insurance,” said Mr. Robbins in 
concluding his address, “in itself repre- 
sents the greatest system of all. It is 
founded primarily on the family obliga- 
tion which is based on love, and provides 
for the accumulation of savings during 
the productive period of a man’s life for 
the benefit of his old age and his de- 
pendents, and makes the principal sums 
immediately available should be be re- 
moved by death. Life insurance can do 
for the people everything that both un- 
employment and old age insurance can 
do. 

“Growth among people of this idea has 
been demonstrated in the tremendous 
growth of the business of life insurance 
during the first quarter of this century 
There is no reason to doubt that it will 
continue to grow and expand as it has in 
the past. It has been the greatest guard 
against want during the past five years 
—as is witnessed by the fact that the 
life insurance companies of the United 
States, during that period, have distrib- 
uted $13,500,000,000 to men who had ac- 
cumulated that sum during more pros 
perous years. There is one other feature 
that I think should’be stressed. When 
a man provides for his own future and 
the future of his family through his own 
personal efforts he has the feeling of 
independence and is proud of it, but se- 
curity obtained through the government 
has always been obtained at the expense 
of self-respect and personal liberty. It 
is my thought that in the years to come 
the pride in personal accomplishment and 
satisfaction in its rewards will be re- 
nlaced by clamor to obtain something 
for nothing and the morale of the people 
will suffer—reliance on state will replace 
self-reliance. and self-respect will dis- 
appear. When the citizenship of a na- 
tion has this state of mind, its end is 
fast approaching.” 
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Pacific Mutual Elects 


A. N. Kemp President 


G. I. COCHRAN BOARD CHAIRMAN 


Latter Has Been Company Head For 
Thirty-five Years; Kemp Finan- 
cier, Utility Executive 
The board of directors of the Pacific 
Mutual Life of California last week elect- 
ed George I. Cochran chairman of the 
board and A. N. Kemp to succeed Mr 
Cochran as president and chairman of 
the executive committee of the company. 
Mr. Cochran has been the president 





GEORGE I. COCHRAN 


and directing head of the Pacific Mutual 
since he was elected to that position in 
1906. 

It was stated that after all these years 
at the helm of this California institution 
Mr, Cochran wished to be relieved of the 
direction of the company’s affairs and 
after some months of deliberation, on 





A. N. KEMP 


his recommendation, Mr. Kemp was se- 
lected as his successor in office. 

Mr. Cochran stated: “We are happy 
to have persuaded Mr. Kemp to join our 
official family, as we look upon him as 
one of the outstanding executives and 
financial leaders in the West. We feel 
that his association with us will con- 
tribute much to the continued success 
which this company has experienced in 
its many years of prrowth in the busi- 
ness world.” 

In speaking of his election Mr. Kemp 
said: “I am naturally proud of my se- 
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ls Preparation! 


We have the Plan and Equipment to give 
you this Preparation Under the guidance of 
an experienced Educational Director. This, 
plus friendly counsel on your personal 
adjustment to Life Insurance Selling. 


William H. Kee, Manager 


The Mutual Life Insurance 
Co. of N. Y. 
16 Court Street, Brooklyn, N. Y. 
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lection to succeed Mr. Cochran as the nia Gas Co. and other interests. He 
head of this great institution. He has was comptroller and later vice-president 


built the Pacific Mutual into one of the 
leading insurance companies of the coun- 
try, and with Los Angeles as its home 
office, I think we Californians may well 
be proud of the position the company 
occupies.” 

Although a native of San Francisco, 
Mr. Kemp received the foundation of his 
financial training in England, Scotland 
and New York prior to returning to Cal- 
ifornia in 1905. There he became asso- 
ciated with the bond house of N. W. 
Halsey Co., coming to Los Angeles in 
1909 as their representative in the Pacific 
Light and Power Co., Southern Califor- 
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of the Southern California Edison Co. 
from the time of the merger with the 
Huntington properties, where his duties 
had to do with the financing of these 
institutions. In 1923 Mr. Kemp became 
executive vice-president of the Califor- 
nia Bank, where he remained until 1927, 
retiring from active association with the 
bank to attend to his own business af- 
fairs. 

He is a director and member of the 
executive committee of Southern Cali- 
fornia Edison Co., of the California Bank, 
as well as director in other California 
corporations. 
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Life Managers’ Ass'n of N. Y. R 

Many Acceptances From Head Off, 

Executives For Dec. 5 Dinner os 

The annual dinner of the Life M 
agers Association which will be held ¢ 
the Yale Club, December 5, gives ey 
evidence of being a big event, Aboo 
two hundred will attend. Attendane 
will be limited to members of the Pan 
ciation, of which Edward W. Allen i 
president, and head office executives 
Entertainment will include “That Quar. 
tette,” “George Thompson,” the Original 
“Cohen at the Telephone,” and “Rubber 
Face Gallagher.” Many executives rv 
signified their intention of attending § 
T. Whatley, vice-president of the Aetng 
Life, is guest speaker. 

In the afternoon there will be the an- 
nual business conference. Forrest I 
Morton, New York Life, will talk on tay. 
ation, and M. Albert Linton, president 
Provident Mutual, will discuss the Ad. 
ministration’s Social Security act. 


DAY AGENCY’S RECORD 


Set All-Time Mark For Office in Last 

Week of Contest Honoring Ceneral 

Agent’s 25th Anniversary 

The six weeks’ contest put on by the 
Oklahoma City agency of the Pacific 
Mutual Life in honor of Carroll C. Day's 
twenty-fifth anniversary of taking charge 
of that office resulted in 321 applica- 
tions for $1,343,140, which was 320% of 
the quota. 

The last week of the contest was this 
agency’s all-time record with ninety- 
three applications for a total of $495,349 
production. This final week was spon- 
sored by John Henry Russell, manager 
of the Home Office Agency in Los An- 
geles, and Gerald Whitlaw in the Okla- 
homa City Office. This closing week 
honored not only Mr. Day but also Guy 
C. Lyman, general agent, New Orleans, 
who was general chairman of the entire 
contest and who suggested the original 
idea a year ago. 

A clever feature of the contest was a 
letterhead containing photographs of Mr. 
Day in 1910 and today, the type between 
being of old-fashioned cut. 








LINDQUIST MUST FACE TRIAL 

Gustav Lindquist, former insurance 
commissioner of Minnesota and for a 
few days president of the Abraham Lin- 
coln Life, must stand trial on charges ot 
conspiracy to defraud the insurance con- 
cern, Judge Joseph Burke ruled last 
week. The judge also denied a motion 
to quash the indictment. Three of Mr 
Lindquist’s co-defendants already have 
been convicted. He gave himself up 
after disappearing for a while after the 
disclosure of irregularities in the com- 
pany. 





DINNER TO M. B. DANIELS 

Maurice B. Daniels, recently elected 
fourth vice-president of the Eastern Life, 
was guest of honor at a company dinner 
last week. President Louis Lipsky wel- 
comed Mr. Daniels to the official family, 
and Col. Francis R. Stoddard, general 
counsel, discussed the progress of the 
company. Julius G. Feit, associated with 
Mr. Daniels in the Uptown Branch ot 
the company on Fortieth Street, was 
master of ceremonies. 





RUGE AT BREAKFAST MEETING 


A breakfast meeting of the Leyendeck- 
er-Schnur agency, Guardian Life in New 
York, was held at Schwartz’s Restaurant 
last week and addressed by Edward 
Ruge, underwriting secretary, as well as 
by the general agents. It was the last 
breakfast meeting for 1935. 





DENISON DIES IN AGENCY 
Samuel Denison, who died suddenly 
he was about to address a meeting ™ 
the Bristol, Pa., office of the Prudential, 
had been superintendent of the company 
in Burlington, J., for twenty years 
and was with the company for forty. 
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_ alin Officer, Dead 


\oNS WITH THE METROPOLITAN 

Secretary of Frederick H. Ecker 

904; Made Assistant Secre- 
tary by Haley Fiske 


Became 
in 1 
Emma 5. Thiele, who had the distine- 
tion of being the first woman officer of 
the Metropolitan Life and who for years 
was sccretary of Frederick H. Ecker, 
lied in New York Hospital of pneu- 
monia a few days ago. A sister, Miss 
Ida M. Thiele, 1s the only surviving 
member of her immediate family. 
Emma S. Thicle was an unusually cap- 
able msurance head office executive, 
viet, well posied in many directions. 
Her appointment as assistant secretary 
vas made by the late Haley Fiske, then 
president. Four years ago she retired 
‘rom the company. 
Began as Stenographer 

She joined the Metropolitan in 1904 as 
-enographer of Mr. Ecker, who at the 
ume was manager of the bond and mort- 
vqve department. As Mr. Ecker became 
aiccessively controller, treasurer and 
ice-presidcnt he carried = Miss_ Thiele 
alone with him and she became increas- 
invly valuable as she mastered the de- 
tals of each post. When Mr. Ecker was 
\ice-presidcnt he acied also as secretary 
of the board of directors, and soon Miss 
Thicle won for herself the place of clerk 
to the board with charge of the board’s 
minutes in addition to her work as assist- 
ant secretary. 

\ native of Brooklyn, Miss Thiele was 
ducated in schools there. She belonged 
to the Women’s City Club, Women’s 
Club of Queens Village, National Church 
Club for Women and New York State 
Federation of Professional Women’s 
Clubs. 


Frank J. Owen Dead; Was 
Berkshire Associate Actuary 


Frank J. Owen, associate actuary of 
the Berkshire Life and who had been 
forty-two years with that company, died 
iast Sunday at Pittsfield, Mass. Born 
in Lee, Mass., he was a printer with 
the local newspaper there, the Lee 
Gleaner, before going to Pittsfield to 
jon the Berkshire Life in the actuarial 
department. That was in 1893 when he 
was twenty years old. 

In addition to his work with the Berk- 
shire Mr. Owen was interested in civic 
activities, the Pittsfield Y. M.C.A., the 
Father Matthew Society and the Knights 
f Columbus. 


MID-WEST AGENCIES CONFER 
Massachusetts Mutual Groups Meet in 
St. Louis; Hear Behan, Simon, Lackey, 
Dozier, Wilson, Fischer and Scott 
The Mid-West Agencies of the Massa- 
husetts Mutual Life held a one-day 
sales congress in St. Louis in November. 
_ Joseph C. Behan, vice-president, ad- 
iressed the agents and reported on re- 
‘ults experienced on the direct mail cam- 
aign of the company. The chief speaker 
tthe day was Lawrence E. Simon, gen- 
ral agent for the company in New York 


The other speakers on the program 
‘ere George Lackey, general agent in 
etroit; R. W. Dozier of Oklahoma City, 
Hawley Wilson of Peoria. Co-chair- 
nen of the meeting were Chester O. 
‘ischer, general agent in St. Louis, and 
Charles [.. Scott, general agent in Kan- 
sas City. 


HOLD RICHMOND MEETING 
Charles L. Preston, president of the 
worse Washington Life. and Ernest C. 
Milair, vice-president, addressed a mect 
mg of Virginia agents of the company 
Daye: week. John W. Nash was presented 
: Slver cup for the best production dur- 
Mf president’s month. 





- S, Thiele, Former 
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Provident Mutual To 
Open New York Agency 


H. R. TOMPKINS TO BE MANAGER 





Was Formerly With T. G. Murrell as 
Assistant Manager; New Offices 
at 225 Broadway 





The Provident Mutual Life will open 
a new agency in New York with H. KR. 
Tompkins as agency manager. Franklin 
C. Morss, manager of agencies for the 





H. R. TOMPKINS 


Provident Mutual, announces that the 
new offices wiil be at 1105-6 Transpor- 
tation Building, 225 Broadway, New 
York. It will be the sixth Provident 
agency office in the city. 

Mr. Tompkins was formerly assistant 
manager in the T. G. Murrell agency, 
Connecticut General Life, New York 
which is also located in the Transporta- 
tion Building. Before entering insurance 
Mr. Tompkins was a Pierce-Arrow deal- 
cr in Westchester County. While man- 
aging four branch offices he personally 
ran up a record by selling 110 of the 
cars in one year. From that business he 
entered life insurance selling for three 
months, returned to the automobile field 
and then reentered insurance with Mr. 
Murrell producing at the rate of $750,00) 
a year. 

Mr. Tompkins had an unusual war rec- 
ord, having enlisted in the Fifth Brigade 
of the U. S. Marines at the age of seven- 
tecn. After seeing considerable service 
in France he received a citation for his 
record and returned to this country to 
resume his studies at Colgate University. 


NEWARK ASS’N TERRITORY 
Life Underwriters Croup of Northern 
New Jersey Defines Boundary of 
Extent in State 
Two changes in the by-laws of the 
Life Underwriters Association of North- 
ern New Jersey will be voted upon by 
the members at the next meeting of the 
association, which will be held in the 

Newark Athletic Club December 9. 
One of the changes reads as follows: 
“Membership shall be limited to thos« 

whose principal place of business is lo- 
cated in that part of the state north of 
the southern boundary line of Monmouth 
and Mercer counties, which shall here- 
inafter be referred to as northern New 

Jersey.” 

The other change is as follows: 

“Agents or representatives of legal re- 
serve life insurance companies doing 
business in New Jersey who comply with 
the insurance laws of the state and who 
are not active members of any other life 
association shall be eligible to active 
inembership and no part-time agent or 
representative shall be eligible for mem- 
bership in the association.” 












































































LIFE INSURANCE 


The ONE Certain Protection ... 
A Safe Investment... 


To how many of your investments can you point as being 
worth the same in dollars and safety as they were in 1929? 
It is heartening to note that Life Insurance is still the same 
safe sanctuary of protection, the same sterling asset that it 


has been for more than one hundred years in America. 


American business history holds no par- Of all forms of business in this country, 
allel to the records of life insurance it safely may be said that none suffered 
companies in weathering depression so little damage as the institution of Life 
periods with flying colors. Insurance. 


The stewardship, vision and acumen of 


American life insurance management was It is during troubled times that Life In 
never better illustrated than during the surance proves itself a citadel in which 
years 1929 to 1933. all men may take refuge. 


BANKERS LIFE COMPANY 


Des Moines, lowa 
Gerard S. Nollen, President 


A Mutual Life Insurance Company in its 57th Year 























THE AGENT 
“Knows Everything” 


The life insurance representative occupies a relationship to his 
client of peculiar confidence and trust. 


He is concerned as are the representatives of few businesses 
with the interests of the whole family. The doctor is familiar with the 
family ills, the lawyer with its disputes, the merchant with its wants, 
the minister with its faults. But the life insurance agent knows some- 
thing of all these. Habits, antecedents, physical condition, moral 
status and financial standing—all come under his scrutiny. Hence he 
often knows the needs of his clients better than they do themselves. 


This fact imposes a peculiar responsibility upon every life insur- 
ance salesman. Where the need of protection is greatest, often 
there is the greatest indifference. Because of his special knowledge 
and varied experience, the representative of life insurance is particu- 
larly qualified to overcome that indifference and point out the sim- 
plest and safest way of meeting the need. 


While serving as a benefactor to his fellow men, he himself 
receives the just recognition of his own industry. 


SUN LIFE ASSURANCE 
COMPANY OF CANADA | 


Head Office: Montreal 
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Connecticut Mutual 
Raises Annuity Rates 


ON SINGLE PREMIUM POLICIES 
Discontinues Issumg Certain Contracts; 
President Loomis Announces 
Changes to Field 





The Connecticut Mutual Life has again 
increased Single Premium Annuity rates 
and made several other changes which 
become effective immediately. James Lee 
Loomis, president of the company, an- 
nounced the changes to the field force 
and explained that they were made 
necessary by the present investment 
situation. 

The changes in brief are these: Single 
Premium Annuity rates have been raised. 
The company will discontinue issuing 
Single Premium Endowment policies 
with duration of less than ten years. 
Effective November 25 the company 
adopted a new commission scale on Sin- 
gle Premium insurance policies. The 
company will discontinue Single Premi- 
um Deferred Annuities with deferred 
periods of less than ten years and also 
will discontinue issuing Annual Premium 
Five-Year Endowment policies. 

In his letter Mr. Loomis said: “Per- 
manent investment by the company of 
premiums received for Single Premium 
Annuities has to be made under current 
investment conditions or otherwise the 
reserves have to be invested on a tem- 
porary basis at a low interest rate. 
Hence, it is proper that the rate for this 
particular form of contract be changed 
from time to time to take account of 
current investment conditions. 

“The interest rate currently earned by 
a company on the whole body of assets, 
which is influenced by investments made 
over the past as well as by current in- 
vestments, may under certain conditions 
exceed on the average the earnings on 
new investments. Under such conditions, 
a net return to annuitants based on the 
average earnings on all the assets would 
be at a loss to policyholders as a whole. 
Interest rates have gravitated to a some- 
what lower level since our present annu- 


ity rates were adopted, and outlets for 
investments continue to be _ relatively 
scarce.” 


F. W. WOOLWORTH GROUP 





Extension of Plan Underwritten by Met- 
ropolitan Affects 30,000 
Employes 

F. W. Woolworth Co. announced an 
expansion of its Group life insurance pro- 
gram to include all employes in the 
company having completed one year of 
service. The extension of the program 
affects about 30,000 men and women em- 
ployed in all the Woolworth stores lo- 
cated in the United States and Canada. 
In announcing the plan, the management 
of the company explained that it will not 
affect employes’ benefits under the Em- 
ployes Benevolent Fund and that these 
will be continued on the same basis as 
before. 

The complete Group insurance pro- 
gram, including both the old insurance 
and the new, will be underwritten by 
the Metropolitan Life on a cooperative 
basis. 

Insurance benefits under the new pro- 
gram will now be available to all em- 
ployes below the rank of assistant man- 
ager who have one year of service to 
their credit. Upon enrolling in the plan, 
each employe will receive $1,000 life in- 
surance. Assistant managers, managers 
and executives are now insured under 
the old plan. 





MONTREAL MANAGER 


A. Provost, branch manager at Quebec 
of the Manufacturers Life more than 
twelve years, has been appointed man- 
ager of Montreal North branch to fill 
the vacancy caused by the resignation of 
L. J. Lahaie. A. Chaumette, agency 
assistant at Quebec, has been promoted 
to acting branch manager there. 





N.Y. Midtown Agencies Ass’n 
Gets Behind Agents’ Course 


The Midtown Agencies Association of 
New York at its Uptown Club meeting 
last week endorsed the Life Under- 
writers Association educational course 
which will start in January. This reso- 
iution which was unanimously adopted 
by the twenty-eight members present 
pledges them to secure 100% attendance 
by the members of their agency. The 
educational committee of the Life 
Underwriters Association is headed by 
Leon Gilbert Simon. 

William L. Boyce, new general agent 
of the Connecticut Mutual in the Em- 
pire State Building, was elected to mem- 
bership. Flowers were voted sent to 
General Agent A. G. Joseph of the Home 
Life who is seriously ill. 

Ralph G. Engelsman, 
Penn Mutual, spoke on “Getting Men.” 
T. M. Riehle, associate general agent, 
Equitable Society, will be the speaker at 
the next meeting when Mr. Boyce will 
also speak. 


general agent, 


N. Y. Association Library 
To Start Drive for Books 


The library of the Life Underwriters 
Association of the City of New York is 
to be enlarged by the present library 
committee, chairman of which is Edwin 
M. Wolfe, McMillen agency North- 
western Mutual. The committee is 
launching a drive for donations of books 
or funds with which to purchase volumes. 
Donations are to be mailed to the asso- 
ciation headquarters in the Hotel Penn- 
sylvania. Bookplates will carry the name 
of the donor. 

The association is planning to allow 
members to take out books on the same 
plan as a circulating library, allowing 
members to keep a book for one week 
to ten days. They also have a library 
room, where members of the associa- 
tion may come in and read for an hour 
or two, or as long as they care to. 


Ad Conference to Hear 
Findings of a Survey 


MADE BY RESEARCH BUREAU 





Advertising Agency Speakers Also on 
Program; Waldorf-Astoria Scene 
of Meeting Tuesday 





At the annual winter meeting of the 
Insurance Advertising Conference in the 
Waldorf-Astoria next Tuesday, Decem- 
ber 3, members will hear two advertising 
men from outside the business and also 
the results of an insurance advertising 
survey by the Life Insurance Sales Re- 
search Bureau, according to the program 
announced by David C. Gibson, chair- 
man of the committee in charge and 
who is director of advertising and pub- 
lications of the Maryland Casualty. 

The chairman of the session will be 
Clarence A. Palmer of the Insurance Co. 
of North America. The program follows: 

“Forum on Direct Mail Advertising’— 
Introduced by P. J. Kelly, executive vice- 
president of Harry Latz Service, Inc., 
and former advertising director of the 
B. F. Goodrich Co. 

“What Constitutes the Advertising De- 
partment of an Insurance Company; Its 
Functions, Scope of Activities and Clas- 
sification of Breakdown of Advertising 
Expenditures”—John Marshall Holcombe, 
Jr., and Kenneth R. Miller of the Insur- 
ance Sales Research Bureau, Hartford, 
will present this breakdown and there 
will follow a general discussion of meth- 
ods employed by various companies rep- 
resented in the Conference. 

Luncheon—The speaker to be C. L. 
Landon, vice-president of J. M. Mathes, 
Inc., in charge of marketing. His talk 
will be on “New Channels for Insurance 
Advertising.” 

“The Insurance Press”—This will be a 
discussion of various aspects of the rela- 
tionship of the Conference to trade jour- 
nals. 
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George Kutcher Tells — 
How He ‘Goes Placgy 


ADDRESSES NEW YORK C. |. U; 





In 90% of Cases Gets Medical 
First; Doesn’t Believe in Borr 
ing Prospect’s Policies 


Exan 
‘Ow. 





George J. Kutcher, associate generg 
agent, Northwestern Mutual, New York 
on Tuesday told the New York Chapty 
of Chartered Life Underwriters some ¢ 
the straight-forward ideas that he qs 
in selling life insurance. His subject a 
“Going Places.” Mr. Kutcher, who ig, 
million dollar producer, said that in Hq 
of his cases he gets the medical exanj. 
nation first. On small business he neyy 
gives any plans or figures until he gets 
the examination. ; 

Benjamin Alk, Penn Mutual, presiden, 
of the chapter, presided at the meeting 
M. Warren Benton, Dunsmore agene 
Equitable Society, presented the name 
of fifteen new candidates for membershiy 
which were voted upon favorably. Totg 
membership is now eighty-seven. }f 
announced the review course at Ney 
York University will begin in January, 

Some sales methods that Mr. Kutche 
has found to work successfully are these: 
When a policyholder calls him on the 
phone he always asks him, “When & 
you want to see the doctor?” He trie 
to picture himself of more importance 
than his prospect. In regard to not 
taken business, he makes it a practice 
to write a letter thanking the man fo 
having had the examination and e. 
presses the hope that sometime in the 
future they might do business. He 
not too hard on the man whom he finds 
in a grouchy mood but realizes that 
there may be a good reason for it anj 
notifies the man by mail that he will cal 
again. When a man has passed a favor 
able examination he takes the time to g 
over the report with him because he fig- 
ures a man cannot hate a person for 
showing him what a fine physical speci- 
men he is. 
Gets Policy Record in Prospect’s Offic 

Mr. Kutcher said in part: “In the big 
cases I never try to take a man’s policies 
out of his own office. Tools I use to get 
the policy record are to suggest that 
certain policies might be made laps 
proof or to suggest that he could sav 
about 18% by paying premiums annually 
instead of quarterly and that half of that 
saving he could invest in more life it- 
surance. In the third attempt I ask th 
question, ‘Do you know what happens 
to your insurance if you die on Monday 
and your wife dies on Tuesday?’ Nam 
ing contingent beneficiaries does n0 
keep the insurance proceeds from the 
wife’s estate unless the policy specifically 
provides for it,” he said. 





CHARLES N. VanCLEAVE DIES 





















Charles N. VanCleave, for more thas 
forty years a representative of the New 
York Life in Indianapolis, died Noven- 


ber 21. Formerly he was Indiana get 
eral agent for the company. He was# 
vears old. 


H. EDGAR ZIMMER DIES 
H. Edgar Zimmer, Massachusetts Mt- 
tual, Indianapolis, last week died during 
the night of heart failure. He was ot 
of the best known life underwriters ™ 
the state and four times was Indian 
state amateur golf champion. He was & 


NEW COMEDY HIT |. 

“First Lady” at The Music Box in New 
York City opened Tuesday night a 
will be the biggest comedy hit in tow 
The star is Jane Cowl. This play ope 
after The Eastern Underwriter hai 
gone to press on its “Big Bill” past 
and for that reason the new comedy ® 
not mentioned on that page which this 
week tells visiting insurance men W at 
to see in the New York City theatrt 
Michael Kley, welfare representatlé 
Metropolitan Life, addressed a ar 
health meeting in Indianapolis recent) 
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Alert to the Modern Trend 


[= the past 84 years the Massachusetts 
Mutual Life Insurance Company has earned a rep- 
utation for sound judgment and able, progressive 
management, for sympathetic understanding of its 
policyholders’ problems, and a strict adherence to the 
highest ideals of business conduct. Changing con- 
ditions bring changing needs! The Company has 
ever been alert to the modern trend and has kept its 
judgment flexible, constantly adjusting itself to meet 


new problems of protection and conservation. 


Massachusetts Mutual 


==Lite Insurance Company == 


Springfield, Massachusetts 
Organized 1851 




































































































New Western & Southern Building 


Dedicated At Cincinnati Ceremony 


300 Leading Field Men Attend Annex Opening and Sales 
Meeting; Employes’ Lounge and Recreation Center 
Furnished by C. F. Williams 


For the dedication of a large new’ ing stands today. At the Drexel house 
innex to the home office building the King Edward of England had been a 
Western & Southern Life had 300 lead- visitor when he was Prince of Wales. 
ing field representatives in Cincinnati It was the temporary home of Charles 
last Saturday. The annex, which stands Dickens when he was in Cincinnati on 
behind the main building of the com his American tour. The four lots com- 
pany, is seven stories high and architec- prising this site were sold for $4 in 1790 
turally handsome. Particularly com- by John Cleves Symmes to Winthrop 


mented on have been the lounge rooms _ Sargent, secretary of the Northwest Ter- 
for employes, furnished at the personal _ ritory. 

expense of President Charles F. Wil- The Drexel house was razed in 1916 to 
liams under the direction of the fore- make way for the first unit of the pres- 
most interior decorators in Cincinnati. ent home office building, a graceful clas- 
The welfare of the company’s personnel _ sic structure with great Greek columns, 
has always been the personal concern of one of the most impressive business 
Mr. Williams and this is exemplified in buildings in the city. A similar structure 


the new women’s lounge and men’s rec- doubled the space in 1923, occupying the 
reation quarters. A portrait of Mr. Wil- site of the home of former Chief Jus- 
liams hangs above the fireplace in the’ tice of the Supreme Court Salmon P. 
lounge. Chase. 


\n address by President Williams The new annex is across a street from 
opened the exercises. The dedicatory the main building, with a bridge con- 
I : g 
address was by Judge William H._ necting the structures. 
Lueders, a director of the company. At Booklet Tells History 
noon luncheon was served to the entire In 1904 the Company’s assets were 
“eer c S assets re 
gathering in the new dining room and $1,393,719 and the insurance in force $28,- 
was followed by a tour of the new build- 144.937. In 1934 the assets had reached 
= : 444,937. . assets hz ache 
bt the a Pacer Ne a hao yer 4 — $137,063,076 and the insurance in force 
ones agg ar ; nase ‘ ies $60,813,279. And now, near the end of 
satives who were addressed Dy 1ce€ 1935 the assets closely approach $150,- 
Presidents Charles M. Williams and, k ce . Be : 
inka F Rechinu 0,000 and the insurance in _ force 
= - “ men, saan ae — $750,000,000. 
< t ee ewe fe — ct Af In observance of the dedication the 
southerns business despite a period Of Company issued a handsome booklet, 
economic stress necessitates the enlarged “From 1888 to 1935" giving the history of 
facilities the new annex provides. There 4), company and listing the leading per- 
has also been an increase in personnel sonaiities of the crenmiantion 
\ statement issued by President Wil- ot : : 


liams shows approximately 3,000 men 
employed throughout the field and 700 
home office employes. The company 
operates in eight states and has 162 
branch offices 

The new dining room is equipped in 
the most modern and efficient manner 
and luncheon is served without charge to 
every employe each day 

The Western & Southern Life was 
founded by William J. and Charles F 
Williams in 1888% W. J. Williams was 
secretary and business manager until 
1910, when he became president and con- 
tinued in that office until his death in : 
1930. His brother Charles F., who had : SS 
been vice-president became head of the Z ALAR 
organization 





was a suite of rooms in ‘the Bodmann 
building but in 1894 the Western & 
Southern obtained its own building, a 
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Life insurance selling offers a 














Use of Sales Talks 
Described by Camps 


PHILA. ASSOCIATION SPEAKER 
Penn Mutual Executives Attend to Hear 
Boston General Agent; Organized 
Talk Overcomes Uncertainty 
Addressing the November luncheon- 
meeting of the Philadelphia Association 
of Life Underwriters at the Bellevue- 
Stratford Hotel, Manuel Camps, Jr., 
manager of the Penn Mutual Life Bos- 
ton agency, advocated the use of organ- 
ized sales talks as a means of increasing 
production and of eliminating fear on 
the part of an agent in calling on a 

prospect. 

President William A. Law of the Penn 
Mutual together with a number of other 
home office officials attended the lunch- 
eon. Frank H. Davis, Penn Mutual vice- 
president who introduced the speaker, 
said that in eighty-one months as a gen- 
eral agent Mr. Camps had seventy-two 
months of plus signs and in seven years 
had written more than $4,000,000 for his 
agency, 

\ strong believer in organized sales 
talks, Camps not only offered reasons for 
their use but also presented some of the 
arguments used by his men. 

He said that it was not necessary to 
know thirty or forty sales talks. A good 
knowledge of three was sufficient. That 
the main reason he liked organized sales 
talks was that they removed fear. An 
agent spent fifteen minutes with one 
prospect and ten minutes walking to the 
next one and standing there with his 
hand on the knob “praying he’s out. 
Why? Because he is not confident; not 
sure what he is going to say.” To over- 
come that initial fear, Camps says he 
makes all new men memorize the first 
sentence of an organized sales talk, and 

















————S]S= SS 


“Man Does Not Live 3 
The company’s original home office : ~ By Bread Alone” : 
e 


three-story brown stone building, for- 
merly a residence 
A Famous Site 

The next home office was also a resi 
dence, but a pretentious one, among the 
best known in Cincinnati, the old Ed- 
mond Dexter home on Broadway at 
Fourth, where the company’s main build- 


BIG FLORIDA CIGAR GROUP 
Group life to the extent of $950,000 on 
employes of the Havatampa Cigar Co 
has been put in force by that organiza- 
tion, the insurance company being the 
Equitable Society According to Eh B 
Witt, president of Havatampa, 830 em- 
ployes are now protected by the insur- 
nee, cost for which is shared by com- 


pany and employes. This means 95% of 
the employes have subscribed to the 
plan 





LOS ANGELES FORUM MEETS 


Henry E Jelden, associate manager, 
Union Central, presided at the meeting 
f the Life Insurance Forum of Los 
Angeles last week. Harry R. Van Cleve, 
Massachusetts Mutual, gave a sales pre- 
sentation featurit the life income 





more abundant life—a life of 
service, self-betterment, broad 
friendship, human understand- 
ing, financial reward. The meas- 
ure of financial reward is in 
direct ratio to the application of 
the other factors involved. 


General American Life officers 
are happy in their ability to 
create for men and women an 
opportunity to live more abun- 
dantly and to earn a livelihood. 
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Need A Supervisor? 


Due to unusual circumstances competens 
supervisor with proven record as agent aad 
branch manager seeks connection with 
small ambitious agency as supervisor full 
time or brokerage. 


Address Box 1270 
THE EASTERN UNDERWRITER 
94 Fulton Street, New York City 
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that by so doing they get by the first 
hurdle. j 

He asserted that building up a presi 
would help sales and that the agent mys 
create his own prestige by his appear. 
ance and by what he says. “The pros. 
pect is keen to sense if you have any. 
thing on the ball. If you haven't, 4 
and you're out.” 


“Come to See You About College” 


Camps then went on to give a samjl 
approach for an educational policy, “\{; 
Prospect, | am Mr. Camps of the Penp 
Mutual Life. I’ve come to see you abou 
sending your boy to Colgate.” 

In this approach, he declared, there 
could be no opposition on the part of 
the prospect. In getting into the bod 
of the sale Camps said: “We pray to 
goodness we'll get objections for the 
are sales assistance rather than sales re- 
sistance. Deliver me from the silent 
prospect.” 











HEADS CHICAGO SUPERVISORS 
Talmage Smith, Mutual Life, New Presi. 

dent; Plan Dinner to Managers and 

General Agents December 12 

The Life Agency Supervisors of Chi- 
cago last week elected Talmage Smith 
of the Mutual Life, Hastie Agency a 
Chicago, president of their group. Ben 
jamin Groves, life supervisor for the 
Travelers, was elected vice-president ar 
Harry LD. Hoffman, agency supervisor for 
the Northwestern National Life, secre- 
tary and treasurer. 

The organization, a pioneer in the fiel 
has grown to forty-eight members. 

J. M. Clark of the John Hancock Mu 
tual Life pointed out that it seems most 
effective to avoid giving the impression 
when seeking new agents that more tha 
one new man is wanted. Berrian Tar 
rant, Connecticut General, said he be 
lieves the personal call to be the bes 
method of securing new men. R. I 
Wienecke of W. A. Alexander & ( 
believes the agency school to be the be 
determinant of ability, applicants for t 
school being secured by newspaper at: 

The supervisors will be hosts to get 
eral agents and managers on December 
12 with Frederick Bruchholz, chairma 
of the managers’ group of the Chicag 
Life Underwriters Association and pres- 
dent of the C.L.U. group there, as gues 
of honor. Other guests will be |! 
Jacobs, president, and Walt Tower, mat 
aging director, of the Chicago Associ 
tion. 


HOUSTON C.L.U. ROUNDTABLE | 

A roundtable discussion on the Soci 
Security act featured the November meet 
ing of the newly organized Houston 
Tex., Chapter of Chartered Life Under 
writers. Sam R. Hay, Jr., agency st 
retary of the Great Southern Life, W# 
the discussion leader. The chapter hs 
six charter members and two assoelatt 
members. Homer G. Hewitt, Northwes- 
ern National Life, is president; Edwit 
Gross, Pacific Mutual Life, is vice-prer 
dent, and Clarence Darling, Connectictl 
Mutual Life. is secretary-treasurer. 


CAPITAL LIFE APPOINTMENTS 

The Capital Life of Denver has # 
pointed A. Baghott as general agent @ 
Fresno, Calif., and Norman H. Marsha 
general agent at Los Angeles. Dee Kay 
Vose has been named representative * 
Long Beach and Richard Wix, Los At 
geles, has been made field supervisor ! 
California. William C. Byron is the a 
general agent at San Diego. 
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Can You Use This Man? 


Dear Bill— 


| have an associate who has been in my general agency for nearly nine 
years and during the last four years has been my agency supervisor. As such 
he has trained new men, installed prospecting systems, written sales talks and 
supervised production generally. 


He feels, and | agree with him, that he has reached his limit in this 
agency. He desires a Home Office connection in the agency department 
where he will have a better future. | consider him one of the best qualified 
men for this type of work that | know and recommend him highly. 


Every home office today realizes that in the future it is going to take 
better trained men rather than recruiting. The whole theme at the recent 
meeting in Chicago of the Life Agency Officers Association was along this 
line—fewer men in the field, but better trained representatives. 


This man has made a study of training men for our work, supervising, 
standardized sales talks, taxes, proposals,—in other words, the necessary 
data to make a successful agent. He is in a position to analyze an agency 
that is not doing so well and to help the structure. There is definite work to 
be done along this line. 


This man is forty years old, married and has one child. He is a gradu- 
ate of Georgia Tech. He has passed two of the C.L.U. examinations and 
will pass the last ones next June. 


The foregoing is from a letter received by me with the request that I let 
the life insurance world know about it through an advertisement in this paper. 


I CAN VOUCH FOR THE STATEMENTS CONCERNING THIS MAN BECAUSE 
OF THE SOURCE FROM WHICH THE INFORMATION COMES. 


Can You Use This Man? 


Address W. L. Hadley 


The Eastern Underwriter 
94 Fulton Street 


New York 
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M. Ross Gooderham Heads 


Manufacturers of Toronto 
The vacancy on the board of the Man- 
ufacturers Life of Canada caused by the 
recent death of W. G. Gooderham, K.C., 
has been filled through the election of 
his brother, M. Ross Gooderham, K.C., 
as president. Mr. Gooderham has been 
vice-president and general counsel of the 
company, and now becomes president and 
general counsel. George G. Mitchell, 
senior partner of the stock brokerage 
firm of Brouse, Mitchell & Co., has been 
elected vice-president. 


JOHN D. EGAN DEAD 
John D. Egan of Galt, Ont., recently 


retired after many years as agency su- 
pervisor of the Metropolitan Life in On- 
tario, died last week. He was 79 years 


old. 





Metropolitan Life 


(Continued from Page 3) 


the home office to mould _ successful 
careers with the Metropolitan. Among 
them are A. C. Campbell, third vice-pres- 
ident; William J. Harper, personnel of- 
ficer; J. M. Campbell, manager of the 
Group Division; F. Kleinschmidt, 
manager of the Group Clerical Division ; 
and District Managers C. A. Bowne, 
Blair Keeley, James Kinsey, Joseph Ar- 
thur, and George Siegel. During the 
eleven years he was in charge of Metro- 
politan territory, four of the districts 
under his supervision won the Veterans 
Trophy, awarded each year to the com- 
pany’s leading district in management 
and production. In this territory alone 
he has promoted more than 60 field-men 
to be district managers. 
Territorial Changes 


With Mr. Bradley’s promotion from 
the ranks of the superintendents of 
agencies, several changes in the adminis- 
trative personnel and geographical com- 
position of the Metropolitan field organ- 
ization have been announced by Fred- 
erick H. Ecker, president of the com- 
pany. 

Reginald R. Lawrence, superintendent 
of agencies, formerly in charge of Key- 
stone territory, has been appointed to 
succeed Mr. Bradley in Metropolitan 
territory. 

The states of Pennsylvania and New 
York (except Greater New York, Long 
Island, and Westchester County) which 
formerly constituted Keystone and 
Northern Territories respectively, have 
been consolidated in a new territory, to 
be known as Great Eastern, which will 
be in charge of Louis J. Zettler, super- 
intendent of agencies, who formerly was 
at the head of Northwestern Territory. 

Another new territory, to be known as 
Great Lakes, has been formed through 
a consolidation of the states of Illinois, 
formerly a part of Middle West Terri- 
tory, and Michigan, Minnesota, and Wis- 
consin, formerly a part of Northwestern 
Territory. The new territory will be in 
charge of Austin T. Schussler, formerly 
superintendent of agencies of Middle 
West Territory. 

The state of Indiana, formerly a part 
of Middle West territory, has been 
added to Central territory. 

The states of Iowa and Nebraska, for- 
merly a part of Northwestern territory, 
have been added to Southwestern terri- 
tory. 

The state of Tennessee has_ been 
transferred from Southwestern territory 
to Southern territory. 

sy these changes the number of field 
territories has been reduced from 12 
to 10 
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WOODWARD and FONDILLER, Inc. 


@ Consulting Actuaries * 
90 John Street, New York 
Telephone Beekman 3-6799 
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New Type of Sales Meetings Meet 
With Enthusiastic Response! 

















Combined sales and educational meetings are being held by members of 
Guardian Agencies in the metropolitan area. 


At each meeting, representatives of the Guardian Field discuss various 
phases of selling. Officers of the Company present a Home Office view of 


current problems. 


Then, a prominent guest speaker is presented under the auspices of 
New York University. He discusses a topic of current national importance. 
At the first meeting, Professor E. W. Kemmerer of Princeton University 


discussed “Inflation”. 
discussed “The Social Security Act.” 


At the second meeting, Professor A. A. Friedrich 


In order to widen the use of this material, the Company makes digests 
of each talk available to the entire Guardian Field. 


These unusual meetings are representative of The Guardian’s continuous 
efforts to better equip its Agents for their daily work. 


THE GUARDIAN LIFE 


INSURANCE COMPANY OF AMERICA 
Established 1860 
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LUNCHEON TO McNAIRN 

About one hundred prominent financial 
and legal men of Toronto met at the 
Ontario Club on November 19 to honor 
Hartley Dewart McNairn, newly appoint- 
ed Superintendent of Insurance of On- 
tario. A. W. Roebuck, K.C., who as at- 
torney general of the province is the 
minister in charge of insurance, spoke 
highly of the services which has been 
rendered by the retiring official, R. Leigh- 
ton Foster, K.C., and he praised Mr. Mc- 
Nairn’s ability also. At the meeting, 
presentations were made to Mr. McNairn 
by the Toronto Men’s Liberal Associa- 
tion, and by the Liberal Speakers’ Bu- 
reau, both of which he had served as 
secretary. 





FRATERNAL JURISDICTION 


The State of Oklahoma gained an- 
other point in its fight to collect ap- 
proximately $2,000,000 from fraternal in- 
surance organizations, alleged due in 
back taxes and penalty fees, when Jus- 
tice J. Busby of the Oklahoma Supreme 
Court issued an opinion holding that the 
district court of Oklahoma had jurisdic- 
tion to pass upon the legal questions in- 
volved in the case against the Macca- 
bees. The Supreme Court Justice did 
not pass upon the merits of the case, 
but merely upon the jurisdiction of the 
District tribunal. 


50 UNION SQUARE, NEW YORK CITY 


Guardian of American Families for 75 Years 





Home of N. Y. Continues 
Same Dividends for 1936 


For the first quarter of 1936 the Home 
Life of New York will continue the divi- 
dend scale on life insurance policies 
which has been in use during the year 
1935. Action was taken allocating divi- 
dends on this basis at a meeting of the 
board of directors of the company. 

Interest on dividends on deposit and 
also on policy proceeds left with the 
company will continue unchanged at the 
4% rate. While it has always been cus- 
tomary to act only as to the first quar- 
ter at this time the action is ordinarily 
extended for the balance of the year at 
the January meeting of the board. The 
reduction of one-quarter of 1% in the 
interest rate assumed for dividend pur- 
poses on Retirement Annuity contracts, 
which was announced when the Retire- 
ment Income contracts were revised 
earlier this year, goes into effect at this 
time but the dividend schedule for all 
insurance policies continues unchanged. 





PREPARE FOR ELECTIONS 


The Life Managers Association of Los 
Angeles will elect new officers on De- 
cember 23. A nominating committee has 
been appointed by Alex A. Dewar, man- 
ager, Equitable Society, now president. 
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ARE YOU ANXIOUS TO ADVANCE? 


— HERE’S YOUR OPPORTUNITY — 


The Colonial Life Insurance Company 


— of America — 


— PUBLIC SERVANT SINCE 1897 — 


Operating in New Jersey—New York—Pennsylvania 
and Connecticut 


MAKE GOOD WITH A GOOD COMPANY 





ORDINARY 


JERSEY CITY, N. J. 


GROUP 





Dividend Scales 


(Continued from Page 1) 


credited at 3% on other funds left 
deposit with the company if subject 1 
withdrawal on demand, and at 3140, . 
not so withdrawable. ee 
The above scale and interest rates hay 
been approved for policies with anniver 
saries falling in January, February nah 
March, 1936, and also for policies wi 
anniversaries falling in the later month 
of 1936 unless action to the con 


trary js 
taken. ‘ 


Manufacturers Life Change 


Annual dividends to be paid by 4 
Manufacturers’ Life of Toronto jn 193 
will be on a somewhat higher scale thas 
that used in the years 1932 to 1935. Whi 
the increase varies with the plan = 
age, the total payments in 1936 on . 
nual dividend policies will be about 14 
greater than the amount which wou 
have been paid had there been no in- 
crease in the scale. Payments on quin- 
quennial and tontine policies will b 
made on the same scale as in 1935, The 
rate of interest allowed on funds , 
deposit will be 4%. 


Prudential Dividend Action 

The Prudential. announcing that diyj. 
dends for 1936 will be approximately 10% 
less than in 1935, states: “Some furthe: 
reduction in interest earnings togeth, 
with increased taxes have rendered ¢ 
sirable a reduction in our Ordinary diy. 
dends for 1936 to a scale lower than tha 
of the present year. The reduction ayer. 
ages about 10%. 

A . 2 

“You will recognize that our first co: 
sideration must be absolute security { 
every policyholder’s contract. The r 
duction in dividends is in line with ¢h 
company’s conservative policy. 

“Policyholders’ funds left with ¢ 
company will receive the guaranteed ral 
of interest in 1936.” 


Mutual Benefit Dividends 
Remain Same For 1934 

Dividends apportioned to policies 
the Mutual Benefit Life will be calcula 
cd on the same scale for the year 19%. 
for the year 1935. 

Dividends payable in 1936 in connec 
tion with settlement options will be cot 
puted on a 4% interest basis. Interes 
credited in 1936 on dividends left wi! 
the company under the accumulatic 


plan will be at the rate of 3.75%. 


DISMISS COSMOPOLITAN SUIT 

The suit against the Cosmopolitan 0 
Line Life Insurance Company of Lit- 
coln and Jack Matthews, president, ha 
been dismissed. W. A. Barnett ani 
others signed the request for the ds 
missal in district court. 


the retirement of thrift 


with interest of $7,700. 


In the petition 
filed it was stated that the board 0 
directors, of which Matthews is chait- 
man, had no legal right to transfer from 
the endowment trust fund, set aside for 
certificates, 
$70,000 and use it in paying off certii- 
cates that matured in 1933 and 1934. The 
plaintiffs asked to recover the $700) 











HAIGHT, DAVIS & HAIGHT, In. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 
—_——} 














Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 





Telephone BEekman 3-5656 
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“Recruiting Process,” New 


Book, Has Desk-Top Guide 


“The Recruiting Process,” new book 
of the R. & R. Service which is sub- 
titled “How to contact and contract new 
organization,” is supplemented by a 

5 . . 
desk-top chart w hich goes with the book 
and is intended to be placed under the 
olass of the reader’s desk, to be con- 
sulted during the interviewing of pros- 
pective agents. The chart lists first the 
information that must be secured to find 
if the prospect is absolutely unusable; 
then a number of questions to find if 
his usefulness is questionable; if the ap- 
plicant passes all, then it is up to the 
manager's personal judgment. 

The Research & Review Service com- 
piled these questions in the experiences 
of hundreds of managers and then used 
these experiences as the structural steel 
of the book. Consequently, it is a work- 
ing text of proved and workable plans, 
covering all angles of the recruiting 
process—mailing lists, follow up, nomi- 
nation letters, classified ads, centers of 
influence, files for prospective agents, the 
new man school, and so on. 

One of the features of the book is a 
set-up for two selling interviews. Each 
step in the first interview with the pros- 
pective new man moves forward natur- 
ally and easily and without embarrass- 
ment. Natural “exits” are provided so 
that, as soon as the manager decides an 
applicant is not desirable agency timber, 
he quickly can conclude the interview. 
If he does want the man, decision is re- 
served for a second interview so that 
neither manager nor new man makcs his 
decision without due deliberation. 








TO MEET AT HOME OFFICE 
Northwestern Mutual Joint Winter Con- 
ference Decided Upon by Association 
of General Agents of Company 

Joint winter conferences, instead of 
three zone meetings in the East, Middle 
West and Far West, will be continued 
by the Association of General Agents of 
the Northwestern Mutual Life, it was 
decided at a mecting of the officers and 
members of the executive committee with 
home office officials in Milwaukee, Novem- 
ber 20-21. The forthcoming conference, 
moreover, will be held at the home office 
for the first time. While the exact dates 
remain to be selected, it was announced 
that the conference will be held some 
time in February. 

The meeting ended with a dinner given 
by executives of the company at the Uni- 
versity Club, the guests being: Luther 
Allen. Atlanta, president of the associa- 
tion; B. J. Stumm, Aurora, IIl., first vice- 
president; L. F. Larson, Portland, Ore., 
second vice-president; FE. R. Gettings, 
Albany, N. Y., third vice-president; Ar- 
thur C. Hoehne, Duluth, immediate past 
president who substituted as sccretary- 
‘reasurer for Roswell H. Pickford, Cedar 
Rapids, Ia.. who was ill; Myron H. O. 
Williams, Seattle: J. 1. Hughes, Des 
Moines; R. H. Hobart. Chicago: Herbert 
. Smith, Harrisbure, Pa.: E. T. Proctor. 
Nashville; Harry 1. French, Madison 
Wis.; P. W. Fahey, St. Paul: W. F. 
\tkinson, Brooklyn, and Rudolph Recht. 
New York City. 


HAS “POST-CRADUATE” SCHOOL 
Eight men who have joined the Bank- 
ers Life of Iowa sales organization with- 
in the past several months and who have 
made good” in an impressive manner 
received “post-graduate” training in life 
insurance selling at an Advanced Train- 
Ing School held in Des Moines recently. 
The eight men qualified for their respec- 
tive district training schools and then 
vent on to win eligibility to attend the 
advanced school. : 


WHITE AGENCY LUNCHEON 
William A. White, state agent for the 
ohn Hancock Mutual Life at Newark, 


Moaeave a luncheon to his agency force 
Monday. 











Fathers, mothers. children... 
listen eagerly for the 


EVERY Sunday afternoon, as the stir- 
ring theme song of Roses and Drums 
goes out over the air-waves, thousands 
of families gather closer to their radios. 
They listen intently for the romantic 
story of Betty Graham that throbs 
against a background of war intrigue. 


They are interested, too, in the true- 
to-life problems about insurance pro- 
tection that Daniel Stark brings them 
between the acts. Their letters every 
week prove it! 


-hrums / 


Since 1932, month after month, Union 
Central Life agents have.received the 
benefit of this unusual national adver- 
tising in magazines and on the air. 
They know how to use it to boost their 
own production, too. In the first nine 
months of 1935, for example, Union 
Central agents paid for 17% more life 
insurance than for the same period of 
1934. 47% of this was on the Multiple 


Protection Plan. 


THE UNION CENTRAL LIFE 


Insurance 
CINCINNATI 


Company 
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From THEN to NOW: 


Tales of a Mountaineer General Agent’s Twenty-five Year 
Career in Life Insurance 


By R. A. Bickel, 


General Agent, Home of N. Y., Huntington, W. Va. 


(When R. A. Bickel, general agent for 
the Home Life of New York in Hunting- 
ton, W. Va., came to the twenty-fifth 
anniversary of his connection with the 
Home, the company asked him to write 
a story of his experience in life insur- 
ance. The resulting article, published in 
the Home Life Agency Magazine, has 
aroused considerable interest for its com- 
parison of life insurance background 
then and today. Being up North in 1910 
on a trip which had Atlantic City for 
its destination, Mr. Bickel made the 
short additional trip to New York City 
and there signed a contract with the 
Home. Beginning in his teens he had 
been a news butcher, a hotel clerk, coun- 
try school teacher, merchant of general 
store and a life insurance salesman. 
Comparing 1910 with 1935 Mr. Bickel 
writes the following comment.) 


Then: We had to report how grandpa 
and grandma lived and died; give the 
color of the applicant’s hair, his eyes, 


record the number of smokes he had a 
day. We knew nothing of blood pressure 
and blood pressure instruments, nor of 
the use of microscopes in making urinal- 
ysis. 

I recall one of the first cases I had 
where the blood pressures must be given. 
It was a $25,000 case—an amazing amount 
—so there would be no getting around 
blood pressures. The applicant. was liv- 
ing in a little Kentucky town. In my 
own city there was but one instrument 
for taking blood pressure, owned and 
used by three physicians, one of them 
our examiner. I tried to cajole him into 
loaning the instrument to me to take to 
Kentucky. He gravely refused, for he 
feared one of the other doctors might 
want it that day. 


“Swiping” a Blood Pressure Instrument 

Finally, in order to be rid of me, he 
said, “Well, Bob, I can’t rightly loan it 
to you, but if you took it when I wasn’t 
looking I could not help it, could 1?” He 
did not see me but when I got the instru- 
ment to the little town our examiner said 
he couldn’t use the “thing.” He dis- 
dained my offer to use it for him, and 
we finally found a physitian there who 
took the responsibility and the pressures, 
and the case was passed. 

Today every examiner has his blood- 
pressure instrument. 

Then few of our examiners in the 
country had telephones and, always be- 
lieving in having the applicant examined 
before TI lost sight of him, IT often wak- 
ened the old doctor in the middle of the 
night, literally pulled him out of his bed, 
cot him to open the office, and so se- 
cured an examination before my train 
pulled out. 


No Longer Gets Examiner Out of Bed 

Now a telephone or two in all exami- 
ners’ offices, always some one there to 
answer it; others in his home, one al- 
ways at his bedside. X-ray pictures and 


electro-cardiographs are everyday mat- 
ters. ; 
Then: Horse-and-buggy days. No 


roads in my territory—the West Virginia 
and Kentucky coal fields—on which auto- 
mobiles, even if they had been plentiful, 
could have been run. Used the N. & W. 
Railway, going ten miles via trolley to 
take it. 

Now: No finer nor more beautiful 
roads anywhere than through my West 
Virginia hills. Automobiles everywhere 
today. 


Literally Breaking the Ice 


After slow traveling on train to the 
few strategic points of my field, I trav- 
eled over mountains, through creek beds, 
and pathless country on horse or mule- 
back, or on foot. I slept in cold hotel 
rooms or unused “spare” rooms in homes, 
breaking the ice in the old water pitcher 
for my chilly morning ablutions in the 
wash bowl. Then, by the hardest kind 
of traveling, I could make a survey of 
my territory in about eight weeks. 

In two weeks of fairly leisurely travel 
I can now cover my field. 


Cashier Gets Dizzy at a $50,000 Case 


Then a $500 contract was not to be 
scorned; a $5,000, a triumph, and a $10,- 
000, a masterpiece. In those days I re- 
member having a prospect in my office, 
and of calling out to my cashier to fill 
out two applications, each for $25,000 
She told me afterwards that she had to 
hold on to her chair to keep from falling. 
She remained outwardly serene but was 


inwardly so excited she could scarcely 
fill out the papers. 
Now we will not write a $500 case. 


a $25,000 con- 


occurrence. 


and until the depression, 
tract was an ordinary 


MUTUAL BENEFIT GETS CUP 

The Mutual Benefit Life home office 
has won permanent possession of the 
Newark Community Chest drive cup, 
having been the leader among four New- 
ark organizations in subscriptions for the 
chest. Permanent possession is the re- 
ward for winning three times. The Pru- 
dential won the cup twice, Bamberger’s 
Department Store and the Public Serv- 
ice each won once. Winning was by 
percentage of increase in per capita, total 
amount and total subscribers. The Mu- 
tual Benefit had its own inter-depart- 
ment drive. 


PRINTS INSURANCE ‘TRUST BOOK 


Samuel Goldman of Goldman & Lud- 
wig, insurance brokers of 60 John Street, 
New York City, has reprinted in pam- 
phlet form the series of articles on “The 
Insurance Trust—When Does It Begin?” 
which was published in the New York 
Law Journal in five instalments recently. 
The article was written by William Lud- 
wig of the New York bar, son of one 
of the brokerage firm’s partners. 





from birth to 65 next birthday. 


Basil S. Walsh 
President 


INDEPENDENCE SQUARE, 





THE HOME LIFE INSURANCE COMPANY 
OF AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life insurance. 
Modern policies are issued, on both Industrial and Ordinary plans, 


A POLICY FOR EVERY PURSE AND PURPOSE 


Joseph L. Durkin 
Secretary 


John J. Gallagher 


Treasurer 


PHILADELPHIA, PENNA. 





Time Most Essential 
To Insurance Selling 


J. ELLIOTT HALL STATEMENT 





Life Underwriters Ass’n of New York 
Told Sales Talk Is Secondary to 
Securing Interview 





Standing between large and mediocre 
production for the average insurance 
salesman is his inability to get the time 
of the man he wants to sell, J. Elliott 
Hall of the Penn Mutual Life told mem- 
bers of the Life Underwriters Associa- 
tion of New York City who filled the 
ballroom of the Hotel Pennsylvania for 
the business-getter conference last week. 
Glenn B. Dorr, president of the associa- 
tion, presided at the meeting which 
scored another success for his adminis- 
tration, 

Mr. Hall in order to put himself in 
the same class with new men in the 
business present in the audience went 
back to methods he used when he was a 
voung agent in the years 1912 to 1915. 
He is still using those methods because 
he finds they work. He said in part: 

“Out of 100 names carefully selected as 
prospects in 62% of the cases we don’t 
even get an interview. The prospect is 
much better trained than we are. He 
knows how to get us out. When you go 
in ask for his time. Don’t unfold any of 
your plans whether it’s for $1,000 or 
$100,000 until he gives you his time. Why 
do we worry about a sales talk when we 
don’t get the chance to give it. 

“There are twelve or fourteen stand- 
ard objections and that’s where most of 
: fall down. I just don’t believe ’em. 

Today I use the same answer to objec- 
tions as I did in 1912. I say, ‘Since T 
make my living selling life insurance and 
you do not intend to buy any life insur- 
ance, then this interview is of benefit to 
you and not to me, isn’t that so?’ 

“What we’re doing is trying to sell a 
policy, instead of bringing in the human 
element. We can’t discuss these things 
with our minds in neutral. No matter 
how badly you need the money, forget 
the commission, put your heart and soul 
into this business and the commission 
will follow. Render the service first and 
sell a policy afterward.” 

Mr. Hall does most of his selling under 
the small income approach because he is 
convinced that there is nothing a man is 
more interested in than life income. It 
was the first approach he learned when 
he entered the business. 





BUDD C. LONG GENERAL AGENT 





Heads Seattle Agency of Aetna Life, 
Succeeding Late Harry Chapin; 
Has Been Assistant 

Budd C, Long, assistant general agent 
for the Actna Life at Spokane, has been 
appointed general _ zent there, succeed- 
ing the late Harry F. Chapin. The new 
appointment is o? Balhe December 1 

Following war service in the Canadian 
Army from 1916 to 1919, Mr. Long was 
connected with the Fisher Flour Mills 
Co. of Seattle. He entered the life in- 
surance business in 1924 in Portland and 
in 1930 became associated with the — 
Life there under general agent J. ». 
Buchanan. He was made assistant pth 
eral avent at Portland in 1931 
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PENNSYLVANIA TAX DECISION 





Policies With Wife as Named Benef. 
ciary Not Subject to Estate Levy, 
Court of Appeals Rules 

The Third Circuit Court of Appeals 
held, in Pennsylvania Co. for Insurance 
of Lives and Granting Annuities and the 
executors of an insured v. Commissioner 
of Internal Revenue, 79 F. (2d) 295, va- 
decision of the United States 
3oard of Tax Appeals, an action on pol- 
icies in which the insured’s wife was 
named as beneficiary without a reserved 
power in the insured to change the ben- 
eficiary, that, under the law of Penn- 
sylvania, the wife had acquired a vested 
interest in the policies which necessitated 
her consent to their surrender for cash 
or to insured’s obtaining a loan thereon 
and the policies were not taxable as part 
of insured’s estate, since he had no in- 
terest in or control over the policies at 
the time of his death. 

Thompson, Circuit judge, dissented, on 
the ground that, “even though, under the 
law of Pennsylvania, the beneficiary had 
a vested interest in the policy during the 
assured’s lifetime, the tax is valid asa 
tax upon the transmission of property 
rights under the policies, arising by rea- 
son of, and at the time ‘of, the death of 
the assured,” since “the tax is imposed, 
not upon that interest, but upon the 
transfer, which does not become effective 
until the occurrence of a single contin- 
gency, the death of the assured.” 


cating a 





BANKERS LIFE “STOPPER” 
“Kind to His Wife—Cruel to His Wit- 
ow,” the caption on a Bankers Life Co 
advertisement appearing in the October 
26 issue of the Saturday Evening Post, 
was hailed as a “Stopper” by Tide mag- 
azine in its November issue, Each month 
this publication selects the twenty ad- 
vertising headlines which it considers as 
outstanding in “stopping” magazine read- 
ers. 


WILSON’S TORONTO TALK 
Horace H. Wilson, manager 
York Citv for the 
spoke in Toronto to the Life l Inderwrit- 
ers Association there last week. 
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OUR LEADERS 


|. Low Cost Preferred Risk 
Ordinary Life—Family Income—Adjustment 


2. Retirement Income Endowments 
Income @ 55, 60, 65 or 70 

3. Juvenile Education Endowments 

4. Attractive General Agent's Contract 


PHILADELPHIA LIFE INSURANCE COMPANY 
111 N. Broad Street, Philadelphia, Pa. 
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““¥’M confident I shall make good because I 

I have such a wide acquaintance,”’ say many 
salesmen who enroll in our training school. 

Friendships may help to keep a man in the 
business a few months; but when his list of 
friends is exhausted — what then? 

A successful life insurance career cannot be 
based upon friends and acquaintances alone. A 
salesman must have other means to widen his 
circle of activities. 

Realizing this, the Phoenix Mutual Life 
Insurance Company has spent years in develop- 
ing various ways of helping its salesmen to 
broaden their opportunities for business. One 
way is National Advertising which has been 


carried on successfully for more than a decade. 





As a result, it is not unusual for Phoenix 
Mutual salesmen to write: ‘‘This man has been 
reading our advertisements for months and I 
closed him for $10,000 on the first interview.”’ 
Another typical comment is: “I like National 
Advertising leads because the sales generally 
are made to persons whom I have never met 
and probably would not have approached. One 
sale leads to another and very soon I find myself 
with an entirely new list of prospects.” 

National Advertising, and other sales helps, 
combined with the Company’s reputation for 
employing only full-time men who have been 
carefully selected and thoroughly trained, are 
continually making it easier for Phoenix Mutual 


men to secure interviews and make sales. 


PHOENIX MUTUAL LIFE INSURANCE COMPANY 


of Hartford, Connecticut 
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Is A Sculptor and A Ship Modeler 


Lester E. Wurfel, recently made a 
vice-president of the Prudential in 
charge of mortgage loans, is a versatile 
man who in addition to supervising loans 
all over the country can become a sculp- 
tor at evening and turn out an excellent 
portrait bust, or spend hours wandering 
around the waterfront getting authentic 
details for the models of old sailing ships 
that he builds with great accuracy. Re- 
cently the Newark Sunday Call got wind 
of these achievements and last week ran 
a feature story about him and his hob- 
bies. Part of the story follows: 

His favorite hobby is modeling minia- 
ture ships, complete in every detail and 
involving considerable research as well 
as delicate handiwork. It’s a hobby that 
also involves wandering along the water- 
front of Newark and New York, search- 
ing lumber yards for the proper type of 
clive wood, walnut, mahogany; of trying 
experiments with various tiny tools to 
obtain desired effects in minute opera- 
tions. 


Ancestors Seafaring Folk 


“I suppose I drifted into ship modeling 
because my mother came from a seafar- 
ing family,” Wurfel told an interviewer. 
“Once she was lashed to the mast of a 
ship crossing the Atlantic from her na- 
tive England. I have always had an aca- 
demic interest in ships, and then one day 
I decided to build a model. It was a 
15th century British vessel, gay with 
pennants, a royal coat of arms and a flag 
of Gibraltar. The last was my little ges- 
ture to the Prudential, I guess. 

“I had not realized the amount of nec- 
essary preparation. I studied books on 
ships of the Middle Ages and viewed 
many sketches and paintings before I 
got to work. Then came the labor of 
making dozens of tiny parts, all of which 





Yours to Enjoy 


That is the title of a de luxe bro- 
chure around which Fidelity has 
built a direct mail work plan with 
which to supplement its successful 
lead service. These two workable 
tools offer an organized plan of 
work which is unusually resultful. 


A Life Income For You 


That is the selling theme around 
which the work plan is built. It is 
a theme which induces a cordial 
reception, a fair hearing and sub- 
stantial business. Fidelity offers, in 
addition to its Income for Life 
plan, Family Income, Family Main- 
tenance and an Adjustment plan— 
all peculiarly suited to today’s 
needs. 


IDELITY MUTUAL LIFE 
INSURANCE COMPANY 
PHILADELPHIA 


WALTER LEMAR TALBOT Prandent 
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had to be durable, practicable and built 
exactly to scale. It was a lot of fun, 
though, so much fun that I later made 
another model of the same type. The 
second I presented to a friend, but I 
kept the first as a tribute to my mother 
and wrote a little book to tell its story, 
which I had published privately.” 

So many persons have asked how long 
such a modeling task takes that Wurfel 
determined to time himself on his next 
job. Two years ago he began to as- 
semble materials for the model of a 
whaler, the Wanderer. Work on that 
project has reached a point at which he 
is almost ready to assemble the many 
parts, and thus far he has labored 400 
hours. That period includes the hours 
he worked over such parts as a tiny pilot 
wheel, which really turns; miniature 
vardarms, an eagle figurehead for the 
bow, davits and whale boats fashioned to 
scale. It doesn’t include, however, the 
many hours he roamed around Province- 
town and New Bedford interviewing old 
whalemen, inspecting old whalers, con- 
sulting printed matter on the Wanderer 
and its contemporaries of the 1850s. 


Has Created Striking Busts 


Wurfel the sculptor has created strik- 
ing busts of Washington, Lincoln and 
his eldest son, Lester E. Wurfel. 

“I turned them out for the fun of the 
things,” he said, “but I hope one day to 
start a course in sculpture. A man can- 
not advance far in that art without in- 
struction. Sometimes I wander into the 
Newark Public School of Fine and In- 
dustrial Art and watch those youngsters 
at work. How I long to put aside my 
coat and join them!” 

One of those men who must keep his 
mind occupied, he starts his train jour- 
ney each morning from Glen Ridge by 
turning to a newspaper, but soon turns 
to the composition of acrostics. He is 
especially proud of two, one dedicated to 
Charles A. Lindbergh, the other to Ar- 
chibald M. Woodruff, whom he succeed- 
ed in his present “Pru” job. 





| HEARD On The WAY | 





In his broadcast Sunday evening a 
week ago Alexander Woollcott, author 
and former dramatic critic, told of an 
unusual life insurance case. A man and 
wife separated. After he left she found 
among his papers a life insurance policy. 
She had no trace of him for some years 
when she read of a fire in a cabin in the 
Canadian woods which had belonged to 
her husband and where a charred body 
was found. She immediately made claim 
for the life insurance. The insurance 
company put an energetic investigator on 
the case and after some work on his part 
he discovered that the body was not 
that of the woman’s husband but that of 
a friend of the man’s. Investigation re- 
vealed that the husband had killed his 
friend and set fire to the cabin to cover 
up the crime. The husband was ar- 
rested, convicted and hung. The net re- 
sult of the energetic work of the insur- 
ance company investigator was that he 
solved a crime mystery, avoided possible 
payment of a claim on wrong identifica- 
tion, but he also established a legal 
claim for his company which had to be 
paid under the policy when the policy- 
holder was hanged. 

Uncle Francis 
_ a * 


BROADDUS PEORIA SPEAKER 

Lynn S. Broaddus, Chicago branch 
manager of the Acacia Mutual, addressed 
the Peoria Life Underwriters Association 
recently. Mr. Broaddus, fifteen years in 
the life insurance business and who has 
produced a million in a year despite man- 
agerial duties. discussed “The Balanced 
Underwriter.” He is to be chairman of 
the 1936 Chicago Sales Congress. 


Edward T. Smith Appointed 


Supervisor in Sprague Agency 





EDWARD T. SMITH 


Lewis C. Sprague, manager for the 
Provident Mutual Life at 101 Park Ave- 
nue, New York City, has appointed Ed- 
ward T. Smith as supervisor to build a 
unit of new men in the agency. Mr. 
Smith was formerly associated with Mr. 
Sprague in the Bethea agency, Penn 
Mutual, New York. 

Before entering insurance Mr. Smith 
was an architectural glass and mirror 
salesman. In July, 1932, he entered the 
J. Elliott Hall agency, Penn Mutual, as 
a personal producer. In the period since 
then he has built up three years of con- 
secutive weekly production for an aver- 
age annual production of about $200,000. 
He is thirty-five years old, attended 
Manual Training High School in Brook- 
lyn and is a graduate of Rutgers Uni- 
versity. 

Since Mr. Sprague’s appointment as 
manager for the Provident Mutual last 
March the agency has added several new 
men to the field force and has shown an 
increase in production each month. To- 
tal volume for the period is 80% ahead of 
that for the same period in 1934 exclu- 
sive of annuities. For the first ten 
months the total volume is more than 
50% ahead of last year. 





FRASER AGENCY AHEAD 
In October the Fraser Agency, Con- 
necticut Mutual, New York, paid for $1,- 
144,903 new business as compared with 
$1,040,557 in October, 1934. For the year 
so far the agency has paid for $11,342,- 
691 as compared with $10,347,829 in the 


first ten months last year. 





NATIONAL LIFE GAINS 


The National Life of Vermont new 
paid-for business in October increased 
by 55% over October last year. Each 
month of 1935 has been greater in vol- 
ume of paid-for than the corresponding 
month of 1934, the ten-month increase 
being 25%. 


NORTH AMERICAN POSTS 

The North American Life announces 
the appointment of G. A. Gillespie, who 
has had wide selling experience in life 
insurance and other lines, as district 
manager for Northern Ontario, and of 
Graeme Taylor, formerly a bond sales- 
man but who joined the company in 
1932, as assistant branch manager at St. 
John, N. B. 


ON BOND GROUP COMMITTEE 

The committee for holders of bonds. 
Township of North Bergen, N. J., of 
which Edwin H. Barker is chairman, has 
elected to membership George H. Banks, 
president of the United Mutual Life of 
Philadelphia. 


a 


Hamilton Heads Tax League 


Nation-wide Organization 


Isaac Miller Hamilton, President oj 
Federal Life, Chicago, is vice-presiden: 
of the American Taxpayers League Ine 
That league has launched a Nation-wid. 
movement to take the tax problem t 
the American fireside. In a keynote ad. 
dress Col. Hamilton sounded 4 call 4, 
taxpayers to organize for immediate tp. 
duction of taxes through economy anf 
reduction of extraordinary expenses oj 
government. In advocating a horizontaj 
tax reduction of 10% or more—Federa} 
state and local—as an instrument of fp. 
covery the league has pointed out tha 
the estimates of the Treasury Depart. 
ment receipts show an increase of $47. 
€00,000 in excess of original estimate; 
which is more than is required for a 109, 
reduction. Speedy decline of Federal 
expenditures for emergency activities anj 
their transfer to private social agencies 
together with drastic cuts in government 
costs, can be easily accomplished, the 
league thinks. It says that this plan 
made effective will result in a total tax 
reduction of more than one billion dollars 
per annum—Federal, state and local, 


215% OVER QUOTA 

Exceeding its October quota by more 
than 215% the Tulsa agency of the 
Bankers Life of Iowa was the leader of 
the company’s sixty agencies in the Oc- 
tober Agency Gains Contest. 

Arthur Splatt has been appointed man- 
ager of the northwestern Ontario branch 
of the Imperial Life, with headquarters 
at Port Arthur, Ont. 





J. Allen Patton, at one time and for 
years head of the medical division of the 
Prudential, has become associated wit! 


the Life Extension Institute and will rep- 
His associa- 


resent it in the Far West. 
tion will be one of company relationshi; 
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$623,000, 000 Paid By 
Myrick Agency to Date 

BUSINESS CONFERENCE HELD 

Established in 1909; Legal, Actuarial 


Taxation, Insurance Trusts Talks 


Heard at Bankers Club 





The annual field club convention of 
the Julian S. Myrick Agency of the 
\utual Life, 46 Cedar Street, New York, 
yas held at the Bankers Club on Friday, 
November 22, starting with a lunch. 
Many of the leading insurance pro- 
ducers of the city were in attendance. 
Mr. Myrick was chairman of the con- 
ference. The speakers were some of 
the city’s best talkers on such technical 
subjects as insurance law, insurance 
trusts, insurance taxation, actuarial 
science and the rockbottom foundation of 
life insurance. These speakers were 
Joseph B. Maclean, associate actuary, 
Mutual Life, whose remarks are digested 
in another column; Denis Maduro, attor- 
ney and counsellor, Life Underwriters 
\ssociation of New York City; John D. 
Howell, associate general agent, Osborne 
Jethea, Penn Mutual; Albert Hirst, 
attorney, New York State Life Under- 
writers Association; and Forrest L. Mor- 
ton, New York Life. 

Associates of the Julian S. Myrick 
agency in attendance were William S. 
Verplanck, Thomas Conroy, George Hof- 
mann, William H. Holdsworth, A. Emil 
Lawson, F. P. Wenzel, Jr., Louis F. Mar- 
ran, George Kleine, Charles J. Buesing, 
Jennings B. Gray, G. Walter Murray 
and Joseph Kemmler. 

Mr. Myrick’s Talk 

Mr. Myrick began his talk by giving 
the high spots of the history of the 
agency which at one time was known as 
Ives & Myrick. His former partner, 
Charles E. Ives, retired January 1, 1930. 
In the year 1929 the agency paid $47,- 
500,000. This year it will pay for ap- 
proximately $35,000,000. Since 1909 when 
the agency started it has put $623,000,000 
on the books of the Mutual Life. 

Mr. Myrick said that the history of 
the agency had been smooth-running and 
he found it a pleasure to do business. 
The spirit of friendship had prevailed 
and the philosophic guide has been the 
desire of all concerned to do the insur- 
ance job faithfully and well. 

Life insurance has been’ growing 
stronger because the strength of life in- 
surance has found reliable dependence, 
largely upon two fundamentals; first, 
soundness of company investments, and, 
second, integrity of company manage- 
ment in all departments. It is a strong 
institution which consists of 375 com- 
panies, four of which are now more than 
ninety years old; fifteen life insurance 
companies are more than eighty years 
old; thirty-three are more than forty 
years old. 

An Inspiring Story 

The history and background of these 
companies furnish an inspiring story of 
conservative management, honest deal- 
Ing, actuarial science, sound selection of 
policies. At least 20,000,000 families in 
this country are protected by life insur- 
ance, The period from 1929 to 1934 saw 
an increase of assets from 17% billions 
to nearly 22 billions. The long success- 
ful operation of life insurance in this 
country proved a great stabilizing influ- 
ence upon the financial development of 
the country. 

In talking of insurance buyers of the 
future Mr. Myrick stressed the impor- 
lance of presenting the insurance pic- 
ture to as many of the younger genera- 
tion as possible. Incidentally, he talked 
of population trends as well. The young- 
&f generation should be told of the im- 
Dortance of retirement plans and the 

Manner in which insurance can provide 
mcome. Some experts believe that the 
Population of the country will become 
Stationary about 1960, with a consider- 
able increase in the population at age 60 











and more. 





Five Safety Factors 
Cited by J. B. Maclean 


TALKS TO MYRICK CONFERENCE 
Telle Practice of Mutual Life in Figuring 
Premium Rates; Company in 
Strong Position 





Factors of safety in the operation of 
life insurance, and particularly as they 


apply to the Mutual Life of New York, 
were summarized by J. B. Maclean, as- 
sociate actuary of that company, before 
the Myrick agency conference held at 
the Bankers Club, New York, last 
Friday. 

Mr. Maclean pointed out five chief 
elements in the safety of life insurance, 
placing as most important the character 
and ability of the directors and officers 
of the individual companies. Other fac- 
tors are the scientific plan of life insur- 
ance which has been proved sound over 
a period of nearly two hundred years, a 
basis of operations broad enough to 
eliminate any real danger from adverse 
fluctuations of experience, conservatism 
in management—particularly in regard to 
investments—and finally adequate and 


efficient supervision and regulation by 
state insurance departments. 

About the safety in the plan of opera- 
tion as practiced by the Mutual Life 
some of the points brought out by Mr. 
Maclean were briefly these: In figuring 
premium rates the Mutual Life assumes 
that the interest rate will be substantially 
less and that the mortality and expense 
rates will be substantially more than 
those actually expected. This assump- 
tion does not work a hardship on the 
policyholder because he receives divi- 
dends from the surplus built up through 
favorable experience. 


Interest Rates 


Taking each of the factors considered 
in calculating premium rates the most 
important and most interesting under 
present circumstances is the interest 
rate. In the Mutual Life the average 
rate required on all reserves at the pres- 
ent time is slightly over 3%. The com- 
pany has, however, certain funds on 
which it is not necessary to earn interest. 
These funds include a general contin- 
gency fund, funds for the payment of 
dividends and _ other’ special funds 
amountnig in all to a substantial per- 
centage of the total admitted assets. 

In 1934 the net rate of interest earned 


on total assets represented earnings of 
about 35% more interest than was ac- 
tually required, and that in one of the 
worst years the company has ever had 

Regarding the mortality rate there is 
a much greater degree of certainty and 
stability. In 1934 the company prepared 
for a net cost of insurance of $44,000,000 
whereas the actual requirement was $30,- 
000,000 leaving a margin of $14,000,000. 
While these interest and mortality gains 
are the chief sources from which divi- 
dends are paid, they nonetheless consti- 
tute a substantial additional margin 
available in case of need. 

The third element in company opera- 
tions is the rate of expense. Taxes- 
Federal, state and local—constitute an 
item of expense beyond company con- 
trol. At present they are being in- 
creased all along the line. The majority 
of states in recent sessions of the legis- 
lature at least considered increases in 
the premium tax and New York State 
nearly doubled its rate—increasing it 
from 1% to 14%. At present the Mu- 
tual Life’s premium loadings are about 
75% more than total expenses and taxes 
—excluding those charged against inter- 
est earnings—leaving an ample safety 
margin amounting to about $14,000,000 
annually. 














In my own time in the life insurance busi- 
ness, | have seen a most tremendous 
change in the selling process. When | 
started in the business the job of selling 
life insurance was almost entirely the job 
of convincing people that life insurance was 


TODAY'S PICTURE 


does not believe in life insurance. The 
temptation of most life insurance men, if 
they encountered such a person, would be 
not to bother with him, E 

someone else who was less benighted. 


The problem confronting the life insur- 


ut to go on to 


a good thing, and that they should have 
any of it at all. We had to point out why 
Savings Banks and Building Loan Associa- 
tions did not serve the same purpose that 
life insurance served. We had to convince 
people that it was safe. We had to make 
them understand why it was advisable for 
them to pay the higher rates which Legal 
Reserve life insurance required as distin- 
guished from the low rates offered by lit- 
erally thousands of assessment associations. 

Having done these things we had to re- 
sort to every type of sales pressure and 
artifice to in some way get a man's name 
on the dotted line, and get the policy in his 

nee This was a necessary phase of 

ife insurance development. The life insur- 
ance man of generations past did a won- 
derful job in mass selling; in convincing 
the American people not only of the sound- 
ness, but of the absolute necessity of life 
insurance. That job has now been done. It 
is rare to find an individual who says he 


ance man today is not just selling policies, 
but what kind of policies, the method of 
their payment and how to weld them into 
a comprehensive plan that will adequately 
meet the requirements of the client and 
his family. Developments in the last few 
years have involved matters of taxation, of 
the application of methods of settlement, 
of the relationship of life insurance to other 
assets of an estate, all of which require 
highly specialized knowledge. 

Because of this, the most successful life 
insurance men of today are not those who 
are the cleverest salesmen, who have the 
greatest reservoir of tricks of the trade, or 
who are the most insistent. They are rather 
those men who can bring to bear upon the 
problems of their clients the necessary clear 
thinking and expert knowledge, and there- 
a offer adequate solutions to their prob- 
ems. 


—James A. Fulton 
President, Home Life 


If you would like a copy of this entire speech, write for the booklet "A Career 


or a Job” 
has published in the interest of their 
copy of any of the following booklets: 
“The Making of a General Agent’; 


HOME LIFE 


or, if you are interested in other material which the Home Life 
“Career Underwriters", you may have a 
"Client Building Through Estate Planning"; 
“My Daily Dollars"; 


Planned Estates”. 
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AXEL RINMAN 
When some men have a birthday it is 
an event. Axel Rinman, president of the 


International Marine Insurance Union, 


had 
and 


such an anniversary, his 
the was 


than a perfunctory 


has just 


sixtieth, occasion made 


something more af- 


fair because here is an important figure 


insurance whom 
would like to 


world of marine 
feel 


in the 


many people they 
honor. 

One feature of the birthday was the 
receipt by Mr. Rinman of a long, con- 
gratulatory address presented to him on 
behalf of the Union. For the past ten 
years he has been the chief directing 
influence of that body. In commenting 


upon him in its message the Interna- 
tional Marine Insurance Union says in 
part: 


We recall your opening speech on “the 
international tasks of the Union in re- 
gard to the future,” delivered by you on 
your election as president of the Union. 
You described it as a vital question of 
the Union to win the English and French 
marine insurance markets to active sup- 
port of our international efforts. With 


joyful satisfaction it may be stated that 
vour well-planned and unwearied work 
has largely succeeded in achieving the 
object aimed at. You, yourself, under- 
took at that time journeys to London 
and Paris, and your personality, your 


diplomatic skill and your powers of per- 
suasion succeeded in gaining a sympa- 
thetic interest in the Union. You have 
ceaselessly and with great energy and 
tenacity of purpose continued to win 
new members, and your success, espe- 
cially in Scandinavia, England and 


France is shown by the large addition to 
our membership that has come from 
these countries. This has been the sur- 


est proof of the right understanding that 
lay in your ideas and at the same time it 
indicates how respect for our Union and 
how its international importance have 
been strengthened. 

You undertook the leadership of the 
Union with enthusiasm and _ creative 
power and co-operated wholeheartedly 
with our ever-remembered general sec- 
retary, Fraulein Margareta Frenzl, for 
the realization of your program. The 
charm of your personality, your amiabil- 
ity, your tact and your noble mindedness 
allowed you continually to win promoters 
and supporters of your ideas and the 
circle of your personal friends is large. 
BATHS CAUSE 


MANY HOT 


TOO 
COLDS? 
A new reason for the prevalence of 


which actuaries claim 
to be the most costly of modern diseases, 
advanced by William Ibbotson, 
prominent ear, and throat surgeon, 
at the Institute of Hygiene in 
Mr. Ibbotson declared that the 
sudden changes to which 


the common cold, 


was 
nose 
London 
recently 
extraordinarily 


we subject ourselves daily form a 
disposing factor in the onset of 
Many persons, he added, deplete their 
skins of much natural resisting power by 
too frequent hot bathing—some even 
Too many hot baths mean 


pre- 
colds. 


twice daily. 
more colds. 

“I suggest that a way to catch cold,” 
Mr. Ibbotson continued, “is to sit in 
the upper reaches of a theater and have 


one’s emotions profoundly stirred by 
some intense drama, especially about 
love, when one’s resistance will suffer 


diminution.” 

The increased popularity of swimming 
pools during the past few years, Mr. 
Ibbotson finds, has led to a noticeable 
increase in the number of cases of in- 
the nose, throat, and ear, as 
severe colds, tonsilitis, and 
the ears. There is always, he 
a definite increase in the num- 
after 


fection in 
shown by 
abscess in 
has noted, 
ber of infected throats and ears 
the summer holidays. 

N. Y. ASSE MB 3 Y ‘COMMITTE E 
ON INSURANCE 

A committee which will have its work 
cut out for it is the insurance commit- 
tee of the New York State Assembly. 
The Democratic chairman of that com- 
mittee in 1935 adopted the plan of having 
all bills whether 
amending the insurance code or other- 
wise, referred to the committee. Now 
the Republicans will be in the saddle 
and if they the procedure it 
will mean a tremendous lot of work be- 


related to insurance, 


continue 


of the amount of insurance legis- 


attempted to put 


cause 
lation which will be 
through. 
1936 Assembly insur- 
ance committee will be Hamilton F. 
ter if the seniority rule holds good and 
if he wants the job. He has repre- 
sented Suffolk County in the legislature 
since 1929 and at 
ranking minority member of the insur- 
ance committee. Other Republican mem- 
bers were J. Edward Conway of Kings- 
ton and Russell Wright of Watertown. 
Conway came to the legislature in 1933; 
Wright served his first term last session. 
In 1934 the insurance committee of the 
Assembly had as its chairman, Alexander 
H. Garnjost of Yonkers. Mr. Garnjost 
is no longer a member of the legisla- 
ture. Second on the committee was 
Horace M. Stone of Onondaga county, 
who was chairman of Judiciary in 1934, 
and Howard W. Dickey of Buffalo who 


Chairman of the 
Pot- 


the last session was 










































JOY LICHTENSTEIN 

Joy Lichtenstein, vice-president of the 
Hartford Accident & Indemnity, and Pa- 
cific Coast manager of that company and 
of the Hartford Fire, and Miss Theresa 
Rebecca Hall were married in Oakland, 
Cal., on November 19. 

* = «© 

H. H. Armstrong, vice-president Trav- 
elers, went to the Pacific Coast after 
leaving Chicago convention of the Life 
Agency Officers Association. 

* £ « 

Lucius G. Leonard, formerly special 
agent in New York State for the Lon- 
don Assurance and its affiliated com- 
panies, and now associated with the 
Syracuse agency of A. T. Armstrong & 
Co., was a visitor in The Eastern Under- 
writer office this week. “Lute’s” many 
friends will be glad to know he is enjoy- 
ing fine health and is still possessed of 
a splendid sense of humor. In addition 
to continuing his interest in insurance 
and taking care of his real estate inter- 
ests in Syracuse Mr. Leonard is secre- 
tary of the Citizens’ League. In that 
capacity he has achieved some promi- 
nence locally as a radio broadcaster. 
“Lute’s” friends will, of course, recall his 
early training in this line over Station 
“B.U.N.K.,” New Saranac Inn, Upper 
Saranac, N. Y. 

* * * 

G. Roland Harrison, marine manager 
at the home office of the Insurance Com- 
pany of North America, returned to Los 
Angeles recently for a brief visit, the 
first he has made since his transfer to 
the head office. He was accompanied by 
L. C. Lewis, marine secretary of the 
company. 

— 


Louis Levison, member of the mathe- 
matical division, head office, Massachu- 
setts Mutual, has been elected a fellow 
of the Actuarial Society of America. 
Following his graduation from Harvard 
he joined the company in 1927. 





was defeated in the 1934 election. Then 
came Hamilton F. Potter of Suffolk 
county who was the ranking Republican 
member of the committee in 1935. 

Mr. Potter was born in Westchester 
county in 1901 and moved to Suffolk 
county in 1910. He is an accountant ‘and 
auditor with offices in New York City 
and a director of the Bank of Smith- 
town, Suffolk county. In 1934 Mr. Pot- 
ter was chairman of Pensions Com- 
mittee. 








GEORGE C. LONG, Jr. 


George C. Long, Jr., 

Phoenix Fire Insurance Co. ; 
Westbrook, vice-president Aetna Life 
Insurance Co.; J. Watson Beach, former 
mayor of Hartford and an_ insurance 
agent, are among the organizers of the 
Hartford Municipal League. In an ap- 
nouncement to the citizens of Hartford, 
sent out a few days ago, the organizers 
say: 
“We Have This Day organized the 
Hartford Municipal League. The pur 
pose of the League is to serve the citi- 
zens and the public officials of the Cit 
of Hartford through an intelligent, non- 
partisan study of the city’s municipal 
administration. 

“We believe that, in this city, as in 
other cities of the republic, too man 
citizens have neglected to inform then- 
selves as to the functions of municipal 
government. We believe, furthermore, 
that an effective administration of the 
business of the city is dependent on a 
electorate well schooled in the city’s 
needs and deeply conscious of its civic 
responsibility. 

“The League will strive to assist our 
people in obtaining a larger knowledge 
of the nature and performance of our 
municipal government. We are confident 
that in proportion as the citizens mak 
themselves more aware of their partic- 
pation in the government of their city, 
and are willing to acknowledge their re- 
sponsibility, Hartford will secure for it 
self those blessings which are the natu 
ral and inevitable consequence of devot- 
ed and intelligent effort.” 

* «* ¢ 


vice-president 
Stillman F. 


Gordon Kyle, assistant secretary 0 
the Aetna (Fire), stopped over in Rich 
mond, Va., last week to renew old a 












quaintances while enroute back to thé 

home office after attending the South: 

eastern Underwriters Association mett- 

ing at Pinehurst. He was formerly Vir 

ginia special agent for the Aetna grow) 
2 -@ 


Harold Louis Regenstein, one of thi 
leading life insurance agents in (Greate 
New York, and Mrs. Stefanie Wels 
this city were married on November 2 
Mr. Regenstein is associated with th 
Donald Keane agency of the Massachtr 
setts Mutual Life, 225 West Thirty 
fourth Street. He has paid for mort 
than $2,000,000 of life insurance this yea! 

* © *# 

David Moscowitz and George J. Ait 
binder of Newark, N. J., have incor 
porated as Moscowitz-Ainbinder, Int. 
to do a general insurance and real estalt 
business. The agency is entirely sep 
rate from Moscowitz & Ainbinder, stalt 
managers for the Continental-Americ# 
Life in New Jersey 
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What to See in Town 

Next week is Insurance Week in 
Greater New York. Many of the out- 
standing persons in the insurance busi- 
ness of the United States and Canada 
will be here drawn by such conventions 
as those of the insurance commissioners 
at the Hotel Pennsylvania; the Associa- 
tion of Life Insurance Presidents, the 
Association of Life Insurance Counsel 
and the Insurance Advertising Confer- 
ence at the Waldorf-Astoria. In addi- 
tion there will be a number of impor- 
tant committee meetings in the fire and 
casualty business. 

It has been the custom of this page 
each year to give its estimate of the 
theatrical and some other attractions in 
order to guide visitors to the city not 
familiar with what is being offered in the 
way of public entertainment. 

The biggest sensation in the theatrical 
world is the folk opera, “Porgy and 

Bess,” which will appeal to those who 
like dramatic music, unusually well sung 
and acted. The cast consists almost en- 
tirely of negroes, some of whom have 
not had previous stage experience. The 
work is based on the novel “Porgy,” 
written by the former Charleston insur- 
ance man, Dubose Heyward, which was 
dramatized for the Theatre Guild and 
had a long run some years ago. George 
Gershwin, America’s outstanding com- 
poser, made an opera of it, the lyrics 
being written by his brother, Ira Gersh- 
win. Insurance men who are cold to 
grand opera will not necessarily care for 
“Porgy and Bess.” 

In the world of lighter musical fare 
the biggest hit in New York is “Jubilee,” 
a tremendous production, exceedingly 
clever and mounted beautifully. It is 
backed by moving picture money; so the 
sky was the limit in beautiful costum- 
ing and scenic setting. 

Another hit is the Beatrice Lillie show 
at the Winter Garden, called “At Home 
Abroad.” It is not only funny, but more 
than ordinarily clever in production. 
Also, a member of the cast is Eleanor 
Powell, regarded as the best woman tap 
dancer on the stage, and who also has 
done very well in the cinema. This show 
has made famous Vincente Minelli, a 
young producer, who is in the genius 
class. One of the stars in the production 
is Ethel Waters, famous colored singer 
of characteristic songs. 

The chief novelty in town is “Jumbo,” 
a tremendous production in the recon- 
structed Hippodrome. It is largely a cir- 
cus and if you are bored by Ringling 
Brothers you will be bored by “Jumbo.” 
If an admirer of the circus you will be 
delighted by “Jumbo” which has plenty 
of thrillers and one of its European 
clowns is as clever as any since the days 
of Marcelline. There is also some drama 
in “Jumbo,” and, furthermore, the eccen- 
tric comedian, Jimmie Durante, has a big 
Part. Durante fans think he is better 
in this than he has even been before, but 
there are some people whom he irritates. 

Coming to the drama there are plenty 
of plays from which to make a choice. 




















My first recommendation is “Pride and 
Prejudice,” a dramatization of the old 
Jane Austen novel. It is not only a cork- 
ing enjoyable story of three daughters of 
one family, each out to win a husband, 
but the cast of “Pride and Prejudice” 
consists of actors and actresses of charm, 
the kind of people who bring glamor 
back to the playhouse. 

“Dead End” is the best melodrama in 
town, exceedingly exciting and full of 
dramatic incidents. The scene is the foot 
of a street at East River, and there are 
many boy actors in it. The play illus- 
trates, too, how gangsters are manufac- 
tured, graphic picture of their environ 
in childhood. 

Another play which has attracted fa- 
vorable attention is “Parnell,” dealing 
with the love life of a personality once 
important in the Irish scene. It is beau- 
tifully acted and one of the cast is the 
old favorite, Effie Shannon. 

The country’s most popular acting 
team is Alfred Lunt and Lynn Fontanne 
who are in the Theatre Guild’s “The 
Taming of the Shrew.” Their role con- 
ception is boisterous, constituting a hil- 
arious performance of a work by the 
Avon bard. Opinion about “The Taming 
of the Shrew,” as now seen in New York, 
differs. One of those who did not like it 
is the writer. 

“The Children’s Hour” is now in its 
sccond year. While I once heard three 
men in the lobby after the first act say, 
“Let’s go to the morgue and enjoy our- 
selves,” I did not agree with them as 
in my opinion it is one of the best dramas 
which New York has yet seen and illus- 
trates the terror and horror of malicious 
gossip. 

After all these months “Personal Ap- 
pearance” still continues the funniest 
show in town and will as long as Gladys 
George is in it. She hasn’t missed a 
performance yet, but if she does the 
comedy might fall short. 

The intellectuals like “Winterset,” no 
place to go if what you want is a jolly 
evening in the theatre; and “Remember 
the Day,” a play consisting largely of 
juvenile actors, an intelligent and human 
interest story of adolescence written by 
Philo Higley, son of C. W. Higley, presi- 
dent of the Hanover Fire. “Three Men 
on a Horse” is in its forty-fifth week, 
a farce that is being shown around the 
country by road companies. Many peo- 
ple from out of town do not like it as 
when they go to a theatre in New York 
they want to see attractive people on the 
stage and do not care much for a com- 
pany having only a handful of actors. 

“Tobacco Road” is on the way to a 
long distance run. In New York it is 
not deleted or censored. Also, not a 
cheerful evening in the theatre, but a 
most dramatic story of the daily lives of 
people on Southern farms who have a 
difficult time in getting enough to eat, 
in curbing sexual appetites, and in stop- 
ping floodgates of profanity. “Night of 
Tanuary 16” is the crime play where the 
jury is picked from the audience; an 
interesting novelty. 


The biggest movie hit is “Mutiny on 





the Bounty,” with Charles Laughton, 
Clark Gabie and Franchot Tone. “Thanks 
a Million” is funny. It has Fred Allen 
and Patsy Kelly in it. 

* * * 


New York State Chamber of 
Commerce Dinner 


There was an unusually big turnout of 
insurance men at the 167th anniversary 
banquet of the Chamber of Commerce of 
the State of New York, president of 
which is Thomas I. Parkinson, president 
of the Equitable Life Assurance Society. 
It was held on Thursday night of last 
week. Speakers were Senator Lester J. 
Dickinson of Iowa and John C. B. Ehr- 
inghaus, Governor of North Carolina. 
One of the members of the banquet com- 
mittee was William J. Graham, vice-pres- 
ident of Equitable. Special guests of the 
chamber for the evening included Fred- 
erick H. Ecker, president of Metropoli- 
tan Life, and former president of the 
chamber. 

Among insurance men present were 
Superintendent of Insurance Louis 
Pink; James A. Beha, manager National 
Bureau of Casualty & Surety Underwrit- 
ers; Walter H. Bennett, manager Na- 
tional Association of Insurance Agents; 
Sheppard Homans, general agent Equit- 
able Society; Julian S. Myrick, manager 
Mutual Life; Harold Warner, U. S. man- 
ager Royal-Liverpool Group; A. Duncan 
Reid, president Globe Indemnity; Nelson 
B. Hadley, New York Insurance Depart- 
ment; S. Bruce Black, president of one 
of the automobile mutual insurance com- 
nanies; F. Robertson Jones and Claude 
W. Fairchild, Association of Casualty & 
Surety Executives; Wade Fetzer, W. A. 
Alexander & Co., Chicago; Carl T. Heve, 
president of Guardian Life; Gilbert Mc- 
Kay, America Fore; 

Leroy A. Lincoln, James E. Kavanagh, 
E. H. Wilkes, Henry E. North, Frederic 
W. Ecker, James D. Craig, Raymond V. 
Carpenter, James L. Madden, Charles G. 
Taylor, Jr., Alexander C. Campbell, Met- 
ropolitan Life; 

Frank L. Jones, W. W. Klingman, Al- 
bert G. Borden, William Alexander, Ster- 
ling Pierson, Gage E. Tarbell, Sheppard 
Homans, William J. Dunsmore, Charles 
J. Martin, J. R. Boldt, Andrew E. Tuck, 
Theodore M. Riehle, Harley Lackey, 
Henry Greaves, Alexander McNeill, 
Equitable Society; 

William H. Koop and A. R. Phillips, 
Great American; Jesse S. Phillips, Great 
American Indemnity; Bernard M. Cul- 
ver, America Fore; C. A. Nottingham, 
Royal-Liverpool Group; Vincent Whit- 
sitt, Association of Life Insurance Presi- 
dents; Col. Franklin D’Olier, Prudential ; 
Joseph M. Byrne, Jr., Newark agent and 
Port of New York commissioner; Clif- 
ford L. McMillen, Northwestern Mutual; 
Charles W. Higley, Hanover Fire; James 
Victor Barry, Life Extension Institute 
and Western & Southern Life; Clarence 
A. Ludlum, former vice-president Home; 
Walter E. Barton, Union Central, Grant 
A. Groesbeck. 

* * x 


Dunhams Have Party 


Col. Howard P. Dunham, vice-presi- 
dent of the American Surety and New 
York Casualty and former insurance 
commissioner of Connecticut; Mrs. Dun- 
ham and their mother, Mrs. E. J. Rob- 
bins, were hosts one night last week at 
one of the largest and most enjoyable 
private dinner parties which has been 
attended by insurance men and_ their 
wives recently. The dinner was held at 
No. 1 Fifth Avenue, where the Dunhams 
are now living, and the speaking took 
the form of a welcome to New York. 


Among those at the party were the 
following: 


Walter H. Bennett, National Association of 
Insurance Agents. 

Leroy Bowers, manager Mutual Life, and 
Mrs. Bowers. 

Harry H. Clutia, president Northern Insur- 
ance Co., and Mrs, Clutia. 

R Corroon, president of Corroon fire 


insurance fleet, and Mrs, Corroon. 

Henry Drouet, Equitable Society, and Mrs. 
Drouet. 

-Wallace Falvey, Bonding & 
Insurance, 


Massachusetts 





Former Senator J. S. Frelinghuysen. 


Percy Goodale, Preferred Accident, and 
Mrs. Goodale. 
R. H. Keffer, Aetna Life, and Mrs. Keffer. 


F. Robertson Jones, Association of Casualty 
& Surety Executives, and Mrs. Jones. 

Harold Jackson, president Bankers Indemnity, 
and Mrs. Jackson, 
_ Ralph R, Lounsbury, president Bankers Na- 
tional Life, and Mrs, Lounsbury. 

John McGinley, manager Travelers, and Mrs. 
McGiniey. 

.ouis H. Pink, Superintendent of Insurance, 
this state. 

Frederick H. Richardson, U. S. 


j manager, 
General Accident, and Mrs. Richardson. 

Henry Sheenan, auditor, Metropolitan Life, 
and Mrs. Sheenan, 

Carl Sturhahn, president Rossia, and Mrs. 
Sturhahn. 

R. H. Towner, manager Towner Rating Bu- 
reau, and Mrs. Towner. 


John S. Turn, Aetna Life. 


Among those from the American Sure- 
ty organization were Arthur F. Lafrentz 
and Mrs. Lafrentz, Richard Deming and 
Mrs. Deming, W. M. Tomlins, Jr., and 
Mrs. Tomlins, W. E. McKell and Mrs. 
McKell and G, L. Naught. 

Former Superintendent Albert Conway 
and Mrs. Conway; General Dennis E. 
Nolan, in charge of Governor’s Island, 
and Mrs. Nolan, and Morris Tremaine, 
New York State Comptroller, also were 
among the guests. 

* * * 
Famous Footballing Figure at Lloyd’s 
Is Dead 


The death occurred in London recently 
of E. C. Bambridge, at the age of 77, 
one of the most famous in Europe, and 
a prominent member of Lloyd’s. Mr. 
Bambridge was one of the original mem- 
bers of the Corinthian Football Club, 
which, thanks largely to him, became the 
greatest amateur team in Britain. 

As a footballer Mr. Bambridge was 
the best outside left of his time, playing 
every year for England against Scotland 
from 1879 to 1887. Until quite recentiy 
he was honorary secretary of the Corin- 
thians. 

“Bam,” as he was always known both 
at Lloyd’s and in sporting circles, has 
hosts of friends, and no one could be 
his enemy except on the football field. 
He once had a leg broken and it was 
not thought that he could possibly be 
fit in time to play in a final match for 
a local cup. His team was despondent; 
their rivals were optimistic. Without 
Bambridge against them they were sure 
to win. Just before the time for the 
kick-off Bambridge, to everyone’s sur- 
prise, drove up in a dog-cart ready 
dressed in playing kit and wearing one 
large shin guard outside his stocking. 
Towards the end of a great struggle 
Bambridge finished one of his character- 
istic runs by shooting the winning goal. 
His colleagues, looking at the shin guard, 
which bore signs of many fierce kicks, 
asked how his broken leg stood the 
strain. “Bam,” in his dry manner, re- 
plied, “Very well. I wore the guard on 
the sound one.” 

At Lloyd’s during the whole of his 
business life he was one of the most 
familiar and best liked figures in the 
insurance business. 

* * * 


British Renew Livestock Insurance 
Plan 


An experimental insurance scheme for 
cattle, calves, sheep, and lambs, bacon 
pigs, porkers and horses introduced by 
the British railroads last year has just 
been renewed. Under this scheme the 
owners of livestock may insure their an- 
imals against death or injury during 
transport by goods train by the prepay- 
ment of premiums costing a few pence 
only. The scheme is proving increas- 
ingly popular. 

During the first twelve months 1,049,- 
000 cattle, calves, sheep, lambs and pigs 
were insured, and for the first three 
months of this year 400,000 animals were 
covered by it. 


e 2 a 
Ramey Retires 
Grant Ramey, for years with the 


Pennsylvania Insurance Department, has 
retired as assistant secretary-treasurer 
of the Educators Beneficial Association 
of Lancaster Pa. 
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Great American Wins 
Jewelers’ Block Suit 


LOWER COURTS ARE REVERSED 





Highest N. Y. Court Holds Terms of 
Policy Must Be Given Their 
“Ordimary Meaning” 





The New York State Court of Appeals 
last week reversed judgment of the Ap- 
pellate Division and of the trial term and 
Rasaletod a complain brought against the 
Great American in an important case 
involving interpretation of terms in a 
jewelers’ block policy. The highest court 
of the state held that the language used 
in the policy must be given its ordinary 
meaning, such as the average policy- 
holder and insurer would attach to it, 
and therefore the Great American was not 
liable for the loss of jewelry by theft 
after it had been entrusted by the as- 
sured to one who was thought to be 
honest. 

The opinion was written by Julies 
O’Brien with the entire court concurring 
except Judge Crouch who was not sit- 
ting. A. L. Tyler was counsel for the 
insurance company, the appellant, and 
Charles H. Tuttle, former United States 
Attorney in the New York City area, 
represented the assured, Godfrey Abrams. 
The opinion of Judge O’Brien follows: 

“Defendant issued to plaintiff a jewel- 
ers’ block policy which covers loss ‘aris- 
ing from any cause whatsoever except 
(a) loss or damage or expenses by or 
resulting from theft, conversion or other 
act or omission of a dishonest character 
on the part of any person to whom the 
property hereby insured may be intrust- 
ed by whomsoever for any purpose what- 
soever.’ 

Assured Tricked Into Handing Over 

Jewelry 

“Through trick and device, by means 
of false representation and with intent 
to steal, Rose Friedman induced plaintiff 
to deliver to her two articles of jewelry 
valued at more than $15,000 for the pur- 
pose intended by him and professed by 
her of effecting a sale by her to one 
whom she pretended was a prospective 
customer. She had previously established 
her credit with plaintiff and, unsuspect- 
ing, he relied upon her supposed integ- 
rity. After securing possession of the 
jewelry, which plaintiff in a spirit of con- 
fidence delivered to her, she absconded 
with the proceeds of her crime to France 
whence she was extradited and upon in- 
dictment pleaded guilty to grand larceny. 
This crime had its inception in the mind 
of the criminal prior to her receipt of 
the stolen goods but it was not consum- 
mated until she had secured possession 
through delivery by plaintiff to her. In- 
tent alone is not sufficient, possession 
must also be obtained. (Penal Law, Sec- 
tion 1290; People v. Miller, 169 N. Y. 
339; People v. Fitz-Gerald, 195 N. Y. 
153). 

“If plaintiff entrusted the jewelry to 
Rose Friedman, the transaction falls 
within the exception, and the larceny or 
‘theft’ or ‘act’ of a ‘dishonest character’ 
by the person to whom the property. was 
‘entrusted’ is not covered by the policy. 
The language employed in the contract 
of insurance must be given its ordinary 
meaning, such as the average policy- 
holder of ordinary intelligence as well as 


the insurer, would attach to it. Such 
common words in the policy as ‘theft,’ 
‘dishonest’ and ‘entrusted’ cannot be 


deemed to have been used as words of 
art with legalistic implications. The ex- 
ception in the policy does not include 
such phrases as ‘common law or statu- 
tory larceny’ by the plain word ‘theft.’ 
“When the word ‘entrusted’ appears in 
the contract the parties must be deemed 
to have entertained the idea of a sur 
(Continued on 26) 
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Massachusetts Agents 
Hit Overhead Writing 


CITE POLICIES WITH BANKS 





Association Believes Foreclosed Property 
Risks Should Be Written With 
Agents at Full Commission 





Local agents in Massachusetts are 
deeply concerned over the loss of some 
of their business through the system em- 
ployed by a number of banks in writing 
insurance on foreclosed property direct 
with insurance companies, with agents 
receiving only a small overriding com- 
mission. A strong protest against this 
form of overhead writing was prepared 
late last week by the executive commit- 
tee of the Massachusetts Association of 
Insurance Agents and the conclusions 
reached were as follows: 

“1. That so far as the broker is con- 
cerned no criticism is in order, since a 
broker is an agent of the assured, duty 
bound and completely free to place in- 
surance where he pleases so long as in 
his opinion it is not disadvantageous to 
his client. 

“2. The agent likewise cannot be 
blamed for enlarging his territorial fran- 
chise to any extent to which his compa- 
nies will permit him. 

Says Agents Will Support Cooperating 

Companies 

“3. The names of the companies which 
wrote the business are of distinct inter- 
est to the agents of the state. If said 
companies have resident representation 
in territory where such writing exists, 
the agents in this state as a whole are 
vitally interested in the apparent disre- 
gard of territorial exclusiveness, and it 
lies within the power of the said agents 
to show such companies that, if they 
write their business from outside an 
agent’s territory, they need not look to 
the resident agent for business inside 
the agency territory. The matter re- 
solves itself into a question of whether 
these companies appreciate the business 
they are getting from these cities where 
they have written a volume of business 
over the heads of their representatives. 
\pparently they do not, and it is equally 
apparent that, with the great surplus of 
company representation, agents can se- 
cure representation which will appreciate 
the work they do for it. 

“4. This is one of the most glaring 
cases of inexcusable overhead writing 
which has come to the agents’ attention 
in many years. The occasional overhead 
writing has been annoying but not de- 
structively harmful. In this case the 
business is definitely identified with given 
cities and towns, and there is an appre- 
ciable volume of it, so that, if this case 
goes unchallenged, further discussion in 
respect of overhead writing will be fruit- 
less. 

“5. The agents equally contend that 
it is unfair to the many companies 


J. A. Kesey, President 
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Several Problems Raised By Agents’ 
Request for Contingent Payments 


The demand of Middle department 
agents for a contingent commission has 
raised a number of problems which may 
delay solution of this question. It is said 
that one of the objections raised by the 
Eastern Underwriters Association to a 
contingent for the Pennsylvania ordinary 
territory is that the average agent in 
that field either has not the facilities for 
careful underwriting or else knows little 
regarding the proper selection of risks. 
It is pointed out that agents in the Mid- 
dle department are too prone to accept 
everything that is offered to them where- 
as agents in the excepted territory—Phil- 
adelphia and Pittsburgh—who receive a 
contingent, are proud of their careful 
underwriting and decline as much, or 
more, business than they accept. 

It is argued, too, that if a contingent 
were given ordinary territory agents and 
one of their companies had a bad “burn” 
which might affect their contingent for 
a number of years, that the agents would 
be apt to withhold future business from 
that company. On the other hand, it is 
pointed out, agents in the excepted ter- 
ritory will give their companies large 
lines in order to make up for a large loss. 

The agents contend that Pennsylvania 
has had a low loss ratio for years where- 
as the companies have been steadily los- 


ing money in certain states such as Lop- 
isiana and Mississippi and that Pennsyl- 
vania should receive some benefit from 
this record. They argue that agents 
should receive a contingent based upon 
the state experience as a whole. How- 
ever, not all agents are in favor of this 
proposal. It is strongly opposed by many 
Philadelphia agents, who contend that 
they have watched their underwriting for 
years, have had abnormally low loss ra- 
tios and see no reason for risking their 
contingents for the sake of Middle de- 
partment agents. 

It is more likely that the suggestion 
of lumping the total experience in each 
agent’s office will receive consideration, 
Proponents of this plan declare that it 
will tend toward more careful underwrit- 
ing and selection of risks by the agents 
in that it will force them to secure a 
low loss ratio in order to obtain a con- 
tingent commission. 

These proposals undoubtedly will be 
thrashed out when the conference com- 
mittee of the Pennsylvania Association 
of Insurance Agents and the E.U.A. com- 
mittee get together for their second con- 
ference sometime within the next few 
weeks. At that time, too, the companies 
will report on their study of the essen- 
tial data which they obtained dealing on 
the matter. 





which do appreciate the business received 
from their agents in specified territories 
not to put penalties on violating compa- 
nies as it is to the agents themselves, for 
if some companies can do it and go scot 
free, then all companies should be free 
to do it. 

“6. The agents are not content to be 
paid an overriding fee for something for 
which they have not issued a_ policy, 
there being a general feeling that. if a 
simplified contract needed to be delivered 

(Continued on —— 26) 
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Dodge Forms Agency With 
Henry Ballow at Buffalo 


Albert Dodge, who was formerly vice- 
president of the Armstrong-Roth-Cady 
Co. of Buffalo, announces the formation 
of the Dodge-Ballow, Inc., agency lo- 
cated in the M. & T. Building at Buf- 
falo to write all classes of insurance. 
Mr. Dodge is at the present time a na- 
tional councillor and former member of 
the executive committee of the National 
Association of Insurance Agents and for 
the past two years has been chairman of 
the committee on publicity and educa- 
tion. In this important work Mr. Dodge 
has contributed valuable service to the 
agents of the United States and he 1s 
generous with his time and energy for 
the promotion of the best interests of 
the business. 

Associated with Mr. Dodge 
Henry Ballow of Buffalo and New York 


who has a broad background of experi-” 
Ballow grew™ 


ence in the business. Mr. 
up among the insurance offices in New 
York City, having been connected with 
the Home, and was at one time a staff 
adjustér at Buffalo. In the past eleven 


years he has been associated as an office | 
broker for a prominent agency in Buf- > 


falo and joins Mr. Dodge in the forma 
tion of this important agency firm. 


first company represented by the new) 
firm is the Commercial Union Assurance. 
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One of the best official staffs of an in- 
qurance fleet in this country is the Phil- 
adelphia offices’ production forces of the 
Home Insurance Co.’s fleet. Headed by 
John Glendening, manager, are a number 
of production exccutives, all of whom 
have had considerable experience in the 
jeld, and some have had experience as 
yell with company organizations. 

The Home has always been an impor- 
tant factor in the Middle Department 
ierritory and has had a very large pre- 
mium income, When it took over the 





JOHN GLENDENING 


Franklin, which was formed in Phila- 
delphia in 1829, and which company dur- 
ing the more than a century since its 
incorporation has won constantly in- 
creasing prestige as well as being a most 
progressive business getter, the Home’s 
influence in and around Philadelphia was 
given additional strength. Other com- 
panies in the fleet are also making good 
records in P hiladelphia. 

Sim E. Wherry is associate manager 
of the Home fleet at Philadelphia; C. 
Harry Smith, Joseph M. Forrestel and 
Perey G. Buck are assistant managers. 
Their pictures are printed on this page, 
together with that of Felix Hargrett of 
the service division, Home, head office, 
who has been temporarily transferred to 
Philadelphia. Careers of these execu- 
tives follow : 


Careers of Messrs. Glendening, Wherry 
and Smith 


Mr. Glendening, in addition to being 
manager of the Home fleet, is secretary 
of the Franklin Fire. He entered the 
mploy of the Franklin as an office boy 
n D.c mber, 1910. He was promoted 








from post to post until he became as- 
sistant manager under Harold V. Smith 

» April of 1925. He was made assistant 
poten eh of the Franklin in 1928. When 
Mr. Smith was made vice-president of 
the Home and transferred to New York 
in 1929 Mr. Glendening was made man- 
ager of the Home fleet in Philadelphia. 
His election as secretary of the Frank- 
lin was in 1929. 

Associate Manager Wherry is an lowa 
man and a graduate of the University of 
lowa. He serv.d in the World War as 


SIM 


E. WHERRY 


a lieutenant in the United States Army. 
In 1919 he joined the Iowa Inspection 
Bureau as an inspector and in 1921 was 
made special agent of the National Fire 
of Hartford in Iowa territory. In 1930 
the Southern Fire made him state agent 
for lowa and Nebraska. In October, 
1931, he was transferred to Minnesoia 
for the Home fleet and his appointment 
as associate manager of the Philadelphia 
office took place in June of this year. 
C. Harry Smith, assistant manager, is 
a brother of Harold V. Smith. Born in 
Philadelphia, his first insurance expcri- 


cnce was with the Philadelphia Rating 
Board in 1916. The Commercial Union 
made him a special agent for Philadcl- 
phia, Maryland and Delaware in 1920. 


He joined the Fire Association in 1925 
as Philadelphia suburban special agent 
and assistant manager of the local de- 
partment. In 1930 he was associate man- 
ager of the Philadelphia office of the 
America Fore group. Later he joined 
the Home fleet. During the World War 
he served overseas in the United States 
Navy. 

A graduate of the University of Gco- 





azcnt in the 





FELIX HARGRETT 


Hargrett joined the Southeast- 
ern Underwriters Association in 1924. 
Two years later he was made special 
improved risks department 


gia, Mr. 





JOSEPH M. FORRESTEL 
for the Home at Charlotte, North Car- 


olina. He was transferred to Boston, 
working in the improved risks depart- 
ment of the Home, and then to Phila- 
delphia in the same capacity. In 1930 
he was mad? assistant manager of the 





PHILADELPHIA MANAGERIAL STAFF of 
COMPANIES In HOME ELEET 





C. HARRY SMITH 


Philadelphia office ; in 1932 he was trans- 
ferred to the service department in New 
York, and this year returned temporarily 


to Philadelphia. 





PERCY G. 


Joseph M. Forrestel was made special 
agent for the Home in suburban Phila- 
delphia in 1922. Before that time he 
had been special agent for the Liverpool 
& London & Globe. In 1930 he was 


(Continued on Page 26) 
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Increases Its Capital 


ADDS THREE MILLION DOLLARS 
Increased From $1,000,000 to $4,000,000 
Because of Large Surplus and Large 
Gain in Income Since 1927 





The General Exchange Insurance Cor- 
poration of New York, automobile insur- 
ance subsidiary of General Motors han- 
dling the fire, theft and collision cover- 
age on General Motors cars sold on the 
instalment basis, has increased its cap- 
ital from: $1,000,000 to $4,000,000. 

Livingston L. Short, president of the 
corporation, in announcing the increase 
stated: 

“Tt was felt, in view of the growth of 
the corporation’s assets and volume of 
business from 1927, a period during which 
the capital stock has remained unchanged 
at $1,000,000, that the equities of the pol- 
icyholders laid in the direction of an in- 
crease in the capital stock of the cor- 
poration. The directors, therefore, de- 
cided to capitalize a portion of the sur- 
plus of the company through the declara- 
tion of a stock dividend of $3,000,000. 
This change in the capital structure of 
the corporation will result in an im- 
proved ratio of capital stock outstanding 
to both the amount of net premium vol- 
ume being currently written as well as 
to the unearned premium reserve and 
surplus of the company.” 

The General Exchange closed last year 
with total assets of $23,552577, including 
in addition to the capital of $1,000,000 net 
surplus of $10,547,549. Premium income 
amounted to $16,016,559, comparing with 
$10,371,000 in 1933. From 1931, when the 
assets amounted to $13,514,061, the re- 
sources of the company have increased 
steadily. On December 31 last each share 
of $100 par value had a liquidating value 
of practically $1,600. The company had 
an underwriting profit of 20% last year 
on the basis of premiums earned and a 
profit of 16% on a premium written basis. 


GETS VIRGINIA F. & M. 





A. W. Marshall of Newark Made Gen- 
eral Agent of Century Old Company; 
Agency Ahead in Production 

A. W. Marshall, who runs a multiple 
line insurance agency at 31 Clinton 
Street, Newark, N. J., has recently been 
appointed general agent of the Virginia 
Fire & Marine of Richmond, one of the 
oldest companies in the country. The 
Marshall agency, established in 1923, has 
made a name for itself in northern New 
Jersey insurance circles. Its production 
has gone steadily ahead and in fact, 
reached its peak during the last two de- 
pression years. Its president, active in 
association affairs, is a vice-president and . 
director of the Essex County Board of 
Underwriters. 


New England Advisory 
Board Meets in Boston 


The advisory board of the New Eng- 
land Associations of Insurance Agents 
met in Boston last Friday and completed 
its organization with Fred R. Smith of 
Haverhill, Mass., as chairman and War- 
ren S. Shaw of Brockton, Mass., as sec- 
retary. Problems of New England agents 
were discussed and there was some pre- 
liminary conversation with relation to 
the 1936 summer convention. A special 
committee will make a survey of suitable 
places where the meeting may be held. 
This last summer it was at the Balsams, 
Dixville Notch, N. H. Other popular con- 
vention centers have been’ Bretton 
Woods, N. H., and Poland Springs, Me. 





AGENT IS UNDER-SHERIFF 
Joel P. Martin, a progressive, civic- 
minded agent in Irvington, N. J., who 
represents a number of casualty and 


surety companies including the National 
Surety Corp., is a newly appointed un- 
der-sheriff in Essex County. 
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Lloyd’s Will Erect 
Monument in Honor 
Of London Firemen 


\n offer by Lloyd’s underwriters to 
crect a memorial to members of the 
London Fire Brigade who lost their lives 
in the execution of their duty has been 
accepted by the London County Council. 
The memorial, which will be placed in 
the main entrance hall of the new head- 
quarters of the brigade on the Albert 
Embankment, will be retrospective to 
1832 and will bear sixty-one names. The 
memorial will go back to 1832 since that 
was the date when the London Fire En- 
gine Establishment, forerunner of the 
brigade, was formed to take over the du- 
ties previously performed by the fire in- 
surance offices. 

A man for whom the London insur- 
ance world has the highest regard is 
Major C. C. Morris, head of London’s 
fire fighters. Morris is a fire expert of 
long standing. He was brought back 
from France in 1917 to deal with air 
raid conflagrations. One of his duties is 
to conduct inquiries into the most seri- 
ous blazes that occur each year. About 
thirty such inquiries take place annually. 

Major Morris has about 2,000 fire 
fighters and gets $9,000 for his job. This 
salary appears small when compared with 
the $12,500 received by New York’s fire 
chief, who has 7,000 firemen under him. 
Morris is a great believer in ex-Air 
Force men and has recently been draft- 
ing a number of them into the brigade 
instead of the traditional naval ratings. 


AGENTS HIT LIQUOR RULING 

Agents attending a regional meeting 
of the Michigan association at Ann Ar- 
bor recently unanimously adopted a res- 
olution deploring the situation which has 
arisen relative to insuring of the state 
liquor commission’s stocks with the state 
fire fund. Under an attorney general’s 
ruling, a statute now effective forces 
placing of this line with the fire fund, 
although a single risk, the central ware- 
house of the commission at Lansing, 
represents a valuation of close to $3,- 
000.000. The fund, it was pointed out 
in the resolution, contains only slirhtly 
more than $600,000, creating a condition 
in apparent conflict with other statutes, 
one law, as an instance, prohibiting any 
company from accepting a single risk 
amounting to more than 10% of its paid- 
up capital and surplus. To drop the 
stock coverage which has been main- 
tained on this warehouse is certain, 
should a fire occur, to create future em- 
barrassment for the administration, it 
was pointed out. 


GENERAL GETS BRIDGE LINE 

The General of Seattle, represented by 
Bradshaw & Weil agency, Paducah, Ky., 
were the successful bidders on State 
Highway Bridge at Newport-Cincinnati, 
recently acquired from the L. & N. Rail- 
road. The bid was reported to have been 
on the basis of forty-two cents for U. 
& O. and forty cents P. D. 





The Northwestern Fire & Marine is- 
sued a fire policy for $1,000 to Arthur 
Moore upon a house owned by him in 
Waycross, Ga. The policy had attached 
a New York standard loss payable clause 
to the Waycross Building & Loan Asso- 
ciation as interest might appear. It held 
Moore’s notes for $710, money loaned, 
and a deed to secure the debt. The 
property was totally destroyed by fire on 
the night of August 4, 1932. The North- 
western’s agent had unsuccessfully tried 
to locate Moore on the morning of Au- 
gust 4, to take up the policy as directed 
by the company. He found the loan 
association’s secretary, who delivered the 
policy to him, and, understanding it was 
to be immediately canceled, wrote an- 
other policy on the property in the Me- 
chanics Union, for which she was agent. 

The Northwestern agent notified 
Moore of the cancelation by letter. 
Moore filed claim with the Northwestern, 


Cancellation Decision Rendered 


By Georgia Court of Appeal 


=—= 





which paid him $24 in full Settlement oj 
the loss. Subsequently Moore and th 
building association sued the Northwes. 
ern for $710, the amount of Moore's - 
from the association. The defense - 
cancelation of the policy as to the ass. 
ciation’s interest, payment in fylj 
Moore of all the company owed him and 
double insurance if there was no cap. 
celation. 

The Georgia Court of Appeals, 1g) 5 
E. 509, held that neither of the plain, 
could recover. Moore, with full know). 
edge of the facts, accepted the amount 
due him under the policy. The asso¢is. 
tion’s act of surrendering the poliey {o; 
cancelation and taking out other insu. 
ance amounted to a cancelation of jt 
interest therein. If no cancelation ya 
effected, additional insurance had bee 
placed upon the property with th 
knowledge of the association and a yj. 
lation of a provision of the policy, Judy. 
ment for plaintiffs was reversed, 





St. Paul F. & M. Fifty 
Years With Hunkel Agency 
Emil P.,Hunkel, head of the G. Ph. 

Hunkel & Son agency in Milwaukee and 

of the Milwaukee of 

lire Underwriters since 1922, was made 
the happy recipient of a twenty-one- 
jewel Swiss watch, suitably inscribed, on 
the occasion of his golden anniversary 
as an agent of the St. Paul Fire & Ma- 
rine last week. The presentation was 
made by David O. Stine of Reedsburg, 

Wis., state agent, and Paul F. McKown, 

special agent at Milwaukee, and was ac- 

companied by a testimonial letter from 

J. C. McKown, secretary of the com- 

pany at the home office in St. Paul. 

Mr. Hunkel’s father established the 
agency in 1876 and in 1885 was granted 
a St. Paul F. & M. contract which has 
been effective ever since. The son be- 
gan work in the office in 1883 after school 
hours, and became permanently connect- 
ed with the agency in 1887. When his 


secretary 3oard 


father died in 1895 he assumed full 
charge. Before becoming secretary of 
the Milwaukee Board, Mr. Hunkel had 


served as its treasurer from 1909 to 1917. 


ASENTS AID N. J. NEWSPAPER 

Several Bergenfield, N. J., insurance 
men are included in a list of civic mind- 
ed citizens who have voluntarily con- 
tributed to a fund to enable the local 
weekly newspaper, the Interboro Review, 
to continue publication during a period 
of financial reorganization, made neces- 
sary because of the depression. Among 
the insurance men who were unwilling to 
see the community deprived of its news- 
naper were C. P. Mabie, William S. Nev- 
ins and the Christie agency. 
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Now is the time to insure your earned profits and be | 
guaranteed against loss at the end of the year. 


We are prepared to place such risks under an approved 


MARSH & McLENNAN 


164 W. JACKSON BOULEVARD, Chicago 
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CANDIDATE FOR BLUE GOOSE 








South Texas Pond Puts Forward ). 

Maury Pollard for Grand Keeper of 

Golden Goose Egg in 1936 

The South Texas Pond of the Bly 
Goose announces the candidacy of Gav- 
der D. Maury Pollard for the position 
of grand keeper of the golden goose eg 
at the 1936 meeting of the grand nes 
at Oklahoma City. 

Mr. Pollard began his affiliation with 
the Blue Goose in 1907, at which time 
he became a member of the Texas Pon/ 
at Dallas. When the South Texas pon 
was organized and installed he became 
an active member and served that poni 
in all positions as a pond officer, fron 
keeper to most loyal gander, and was: 
delegate to the grand nest for eleve 
years, and served one year as deputy 
most loyal grand master. 

He was an appointive member of the 
life insurance committee when forme! 
and served as chairman on three occ: 
sions, first at Milwaukee when the cor- 
stituted chairman was unable to atten( 
and the following two years as chairma 
by appointment, and has been a membe 
of the life insurance committee from it 
inception and served in that capaci 
through the last grand nest convention 
at Atlantic City. His home pond is th 
South Texas pond and he is also a men: 
ber of the Alamo pond. His candida 
is endorsed by the Texas pond, the South 
Texas pond and the Alamo pond. 

It is of interest that the Pollard fami 
has been represented in the Blue Goox 
by three generations—Robert L. Pollar 
Sr., and Robert L. Pollard, Jr., both nov 
deceased, D. M. Pollard, Sr., and D. 
Pollard, Jr. 


Newburgh, N. Y., Agency 
Honored by New Hampshire 


C. E. Chase, vice-president of the Ne 
Hampshire Fire of Manchester, N. # 
accompanied by their special agetl 
James R. Ryan of Albany, N. Y., visite! 
Newburgh, N. Y., last week and gave! 
dinner to the firm of Shipp & Osbor. 
Inc., at which time a handsome frame! 
testimonial prepared by Mr. Stevens, #* 
sistant secretary of the company, W 
presented to the local firm in apprect 
tion of its faithful representation of th 
company for over forty years, which 
however, has continued without intertly 
tion since 1881. The guests of Mr. (has 
were Mr. and Mrs. Ryan, E. Malthi 
Shipp, Mr. and Mrs. Robert S Kelton 





Jennie C. Lindeborg and _ Helen 
Casscles. Mr. Shipp is president of th 
agency. 





WITH LEGION MAGAZINE _ 

Thomas O. Woolf, one-time ment 

of The Spectator staff, is now with tH 
American Legion monthly. 
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TALES of the KOAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 














I can stand hash piled up in a cone 
with a decorated toothpick stuck into it 
being called a “croquette,” but when 
they call good old mashed potatoes “po- 
tatoes purée” (and don’t even get the 
French part rightly spelled), it annoys 
me. For such is an actual fact. 1 no- 
ticed “potatoes puree” (sic) on a bill of 
fare for the first time recently and or- 
dered it, thinking it was some new dish. 
It was not even a “puree,” in the French 
sense, but just plain mashed potatoes. 

x é * 


Seat Hogs 
Recently traveling on the Lackawan- 
na’s new “car de luxe” from Oswego to 
New York City, a couple entered at Ful- 


ton, N. Y., and they occupied as fol- 
lows: Two seats for themselves to sit 
in, two seats for their baggage, two 


racks in two other double seats for their 
hats, umbrellas, etc. In all they made 
six double seats uninhabitable for others, 
There are road hogs, but there are also 
“seat hogs.” 


’. S—They did not occupy them long 
after they got dirty looks from pass- 
engers. 

. & « 


A Fitting Reply 
In a discussion on Arctic explorations 
several traveling men were asking one 
another about their “reactions” to ac- 
counts of them in the papers. One man 
asked what he thought about these ex- 
peditions said, “They leave me _ cold,” 
which I thought was quite a “bon mot,” 
as the French say. 
* * * 
Horseshoe Pitching Made Easy 
Horseshoe pitching as I have seen it 
in rural districts, before horseshoes went 
out in a big way at the advent of the 
automobile, was a greater art and re- 
quired more skill than the modern sport, 


as now practiced. The real horseshoe, 





To Honor C. E. Heath 


(Continued from Page 1) 
business, a prediction which turned out 
to be erroneous. Next he took up bur- 
glary insurance which was started more 
or less as a joke. Again his wisdom was 
demonstrated. A friend of Heath’s had 
been burglarized and in acquainting the 
underwriter with the loss wondered why 
burlary insurance could not be included 
with fire insurance. “That’s an idea,” 
said Heath. 

Wrote First Burglary Risk 

He thereupon wrote the first burglaxy 
risk, fixing the rate at 4s 6d%, which 
was pure guesswork. It wasn’t so far off 
at that, as in 1930, the time of Mr. 
Heath’s fiftieth anniversary, it was stated 
that was the current standard rate for 
burglary in Great Britain. 

His next adventure was with earth- 
quake insurance in 1895, a development 
which resulted in tremendous losses on 
the San Francisco earthquake and then 
came the Japanese earthquake which 
cost companies a lot of money. Mr 
Heath then took up hurricane insurance 
and in this collaborated with his old firm 
of Henry Head & Co. It was while 
going to America on hurricane business 
that Christopher Head met his death on 
the Titanic. 

Another form started by Mr. Heath 
as Lloyd’s comprehensive policy, which 
became known as “All In Insurance.” 
This protected the householder with all 
risks in connection with his house, con- 


having narrower opening, required much 
more skill to throw around a stake than 
the modern pitcher’s made-to-order 
horseshoe, which has a very large open- 
ing, making it comparatively easy to 
place around a stake. The real game 
disappeared with the disuse of real 
horseshoes. 
* * * 


Color Photography a Half Century Ago 

Long before the days of the cinema 
we had colored moving pictures in the 
old “Camera Obscura,” situated on the 
hill near the “Dairy” in Prospect Park. 
Old Brooklynites will probably remem- 
ber going there as children. My father 
used to take me there in the late seven- 
ties and early eighties. The “camera” 
was on top of the small circular building 
overlooking a large area. It “photo- 
graphed” the surrounding scenery onto 


a large white circular movable table in 
the darkened room, colors and all. Here 
was color photography long before 


thought of in the movies, and far more 
perfect. I wonder how many of my 
readers remember it. 

s « » 
Surgeons and Plumbers 


The name “gut plumber” was recently 


applied by some wit in the papers to 
surgeons. Harsh, but true. There was 
also a time when the adjuster was de- 


scribed by some wag as a person who 
stood between you and immediate wealth. 
* + 


“Tales” Serve as Sleeping Potion 

Sometimes I read “Tales” to my wife. 
Recently I was reading a lot of them 
while she was resting on the couch in 
my den. I looked up after awhile and 
she was fast asleep, and when I spoke 
to her she said my reading soothed her 
to sleep and to read some more, which 
I didn’t do. 





tents and risks incidental to housekeep- 
ing and employment of servants. It 
would take more space than is available 
to describe the different types of risks 
which intrigued Mr. Heath and with 
which he had something to do. 
Small Pox Scare of 1901 
One of his most interesting experiences 
was with a small pox scare in 1901. A 
rate of 2s 6d% was fixed as reasonable. 
Brokers with hundreds of slips waited 
for hours to reach the three occupants of 


the box at Lloyd’s where risks were 
written as fast as they could. This scare 
lasted for weeks and Mr. Heath wrote 


enormous quantities of insurance. 
Of course, he played a great part in 
the development of credit insurance. 
Mr. Heath belongs to one of the most 
distinguished families in Great Britain, 
immediate members of his family holding 
high positions in the Army and Navy. 
Cuthbert E. Heath is a Commander of 
the British Empire. He is chairman of 
the Excess Insurance Co., Ltd., estab- 
lished in 1894; and of the Trade Indem- 
nity Co., Ltd., established in 1917. He is 
the third son of Admiral Sir Leopold 
George Heath, K.C.B. His recreations 
are hunting, fishing and shooting. 
JOHN L. MYLOD BEREAVED 
John L. Mylod, secretary of the 
North British & Mercantile at the home 
office of the United States branch in 
New York, is receiving the sympathy of 
friends on the loss of his mother who 
died on Wednesday of last week. Fun- 
eral services were held Saturday. 
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INSURANCE POST OFFICERS 





William R. Bonner Commander; Ehr- 
manntraut, Clark and Johnson Are 
Vice-Commanders 
William RK. Bonner of the New York 
insurance brokerage concern of Stewart, 
Hencken & Will, Inc., was clected com- 
mander of Insurance Post No, 1081 of 
the American Legion at a meeting held 

last week in New York. 

Other officers elected were William R. 
Ehrmanntraut, New York Casualty, first 
vice-commander; Edward Clark, York- 
shire Indemnity, second vice-commander ; 
Charles Johnson, Jr., third vice-comman- 
der; Joseph Goerl of M. A. Goerl & Co., 
adjutant; William A. Rattelman, National 
Union Fire, finance officer; Bruce 
Brighton and Frank Campman, sergeants 
of arms; Fred Hacey, Aetna, chaplain; 
Arthur S. Gagnon, attorney, historian; 
Malcolm Bibey, attorney, judge advocate ; 
Albert Frank and George Neff, adjusters, 
delegates to county committee; William 
|. Baxter, alternate deiegate to county 
committee. 

Mr. Bonner organized the post in Sep- 
tember, 1932. It has done notable work, 
including much for charitable and wel- 
fare purposes. It also cooperated with 
the insurance brokers associations by 
getting the American Legion in New 
York County to adopt a _ resolution 
against the passing of the New York 
state compensation monopolistic bill last 
spring. Mr. Bonner entered the United 
States Army in 1917 and served with the 
77th Division until May, 1919. He is 
vice-president of the 77th Division Asso- 
ciation. 





National Brokers’ Ass’n 


Hits Graded Commissions 


The executive committee of the Na- 
tional Association of Insurance Brokers 
at its meeting recently in New York City 
adopted a resolution condemning the 
adoption of any system of reduced or 
graded commissions on any type of in- 
surance, it being felt that graded com- 
missions would seriously affect the ser- 
vices now rendered by brokers and 
agents. 





R. P. DE VAN SERIOUSLY ILL 
R. P. DeVan of Charleston, W. Va., 


former mayor of that city and a past- 
president of the National Association of 
Insurance Agents, was reported critically 
ill early this week. ~ 





FRED A. HUBBARD RETURNS 

Fred A. Hubbard, president of the 
Globe & Rutgers, returned to New York 
early this week from his trip to the 


Pacific Coast. 








225 YEARS OLD 
SUN 
INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
United States Branch 


55 Fifth Ave. 
Western Department 
309 West Jackson Blvd. 
Chicago 
Pacific Department 
100 Sansome Street 
San Francisco, Cal. 


James Edward Kelly and 
Miss Florence C. Carr Wed 


James Edward Kelly, vice-president o 
A. R. Carr, Inc., insurance brokers oi 
New York, and Miss Florence Clement: 
Carr, daughter of Mr. and Mrs. Arthwi 
Royce ,Carr, were married last Frida 
evening at St. Paul’s Congregation 
Church, Nutley, N. J. The bride’s fathe: 
is head of the insurance firm and a spe- 
cialist in fire insurance on lumber risk: 
The bridal couple will live at 225 Wes 
12th Street, New York, following thei 
wedding trip to Nassau and Havana. 


New York 














Western Commissioners 


Meet at Phoenix, Ari. 


Several Western insurance commis 
sioners who are members of the grow 
known as the Insurance Commissioners 
of the Western States met for two days 
this week at Phoenix, Ariz., prior 10 
coming to New York to attend the wit: 
ter meeting of the National Convention 
of Insurance Commissioners at the Hote 
Pennsylvania next Tuesday and Wednes 
day. One of problems discussed wa 
taxation methods. Among the commis 
sioners at this meeting were Julian | 
Holmes, Montana, president of the 
group; William A. Sullivan, Washing 
ton; Samuel L. Carpenter, California 
Jackson. Cochrane, Colorado; W.. 
Bakes, Idaho; G. M. Biel, New Mexico; 
H. C. Schmidt, Nevada; H. H. Earle 
Oregon, and A. J. Ham, Wyoming 
George A. Brown, vice-president of tht 
Western group and Arizona comm’ 
sioner, was host. 





EDWARD L. WALKER DEAD 

Edward L. Walker, insurance aget! 
and banker of Bellows Falls, Vt. dit! 
on Wednesday of last week. He we 
president of the E. L. Walker Insurantt 
Agency and a director of the Greet 
Mountain Mutual Fire; also a forme 
president of the Bellows Falls Trust Co 
He is survived by his widow, a sist 
and two nieces. 
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News 


White & Camby, Inc., Opens Fire 
Department With the F. & G. Fire 


The Fidelity & Guaranty Fire Cor- 
poration of Baltimore has appointed 
White & Camby, Inc., 41 East Forty- 
second Street, as its fire agent for the 
New York metropolitan district and 
binding agent for country-wide business, 
effective December 2. The appointment 
launches this agency in the New York 
City fire field and comes a few months 
after the agency’s appointment by the 
same company for inland marine and au- 
tomobile lines, and by its affiliate, the 
United States Fidelity & Guaranty, for 
casualty risks. 

The expansion of the White & Camby 
facilities to include local and country- 
wide fire is a logical development, as the 
agency through its casualty, automobile 
and inland marine operations has be- 
come a favorite underwriting office for 
many brokers. The new department 
makes its debut under auspicious cir- 
cumstances, as the Fidelity & Guaranty 
Fire will provide large writing capacity. 
3rokers doing business with the office 
have already expressed pleasure with the 
tie-up. The fire underwriting will be in 
charge of William S. Auld, who has re- 
signed his position with the local branch 
of the Fire Association to join White & 
Camby, Inc. He will have the benefit of 
an excellent servicing staff. 


Companies in Agency 


The complete representation of White 


& Camby, Inc., is now as follows: For 
inland marine, Northern of London, 
Eagle, Star & British Dominions, Uni- 


versal, Standard of Hartford and Fidel- 
ity & Guaranty Fire; for automobile fire 
and theft, Northern of London, Uni- 
versal, Standard of New York, Standard 
of Hartford, Century of Scotland and 
Fidelity & Guaranty Fire; for casualty, 
United States Fidelity & Guaranty; for 
New York City and out-of-town fire, Fi- 
delity & Guaranty Fire. 

Edward I. White, president of the 
agency, is widely and favorably known 
among New York brokers. His likeable 
personality, coupled with a disposition 
to be of service, has made him a popular 
figure and one whose cooperation in 
handling underwriting problems is sought 
by many brokers, large and small. The 
rapid rise of the agency to a high place 
among New York underwriting offices is 










H. W. Steuer 


A. P. McLaughlin 


attributed largely to his capable and en- 
ergetic management and to the ability 
he has shown in selecting his lieutenants 
in the organization. 

Avoiding office details, Mr. White con- 
tinues to devote personally the major 
portion of his time to contacting brokers, 
assisting them to solve their problems. 
This same practice is largely followed 
also by other officers of the agency. 
They are F. J. McCormack, vice-presi- 
dent and secretary; Harold W. Steuer, 
vice-president; Andrew P. McLaughlin, 
vice-president. James J. White, treas- 
urer, directs the office detail. The offi- 
cials are experienced underwriters who 
held responsible positions with other lo- 
cal concerns prior to their present affilia- 
tion. The agency offers brokers not 
only modern forms of protection but 
also the services of its members, trained 
and willing to study the insurance needs 
of individuals or business enterprises. 


Gained During Depression Years 


Ambitious, energetic, keen and opti- 
mistic, the members of this agency re- 
fused to allow the depression years to 
curtail their production. Maintaining 
confidence and enthusiasm, they evi- 
denced a willingness to plug away at the 
business which they knew existed, de- 
spite the sizeable drop in the total New 
York City premium income, and an in- 
creasing number of brokers came to ap- 
preciate what this agency had to offer 
in the way of legitimate assistance and 
understanding of difficulties associated 
with intricate coverages. So the agency 
has come to assume a position of in- 
creasing importance in the New York 
agency field. 

An interesting sidelight on the White 
& Camby agency is the fact that prob- 
ably not more than half of the brokers 
who comprise its considerable clientele 
have ever stepped foot inside the agen- 
cy’s offices on the fourth floor at 41 East 
Forty-second Street. This is attributa- 
ble to the service features of the organ- 
ization which have been designed to 


(Continued on Page 26) 


Edward I. White 





Insurance Athletic Ass’n 
Is Formed in New York 


At a meeting Thursday of last week 
attended by twenty-two local insurance 
men, plans were completed for the or- 
ganization of the Insurance Athletic As- 
sociation, and permanent headquarters 
arranged for on the fourth floor of 177 
Broadway. The association hopes to 
have a large membership, its purpose 
being to bring together insurance men 
interested in various sports and through 
tournaments pick men qualified to make- 
up teams to represent the insurance 
business in competition with outside 
teams. While all important sports will 
be included, bowling, handball, tennis, 
golf and swimming wil! receive particular 
attention at the start. 

Officers elected were: Ben Gold of 
Israel Andron, Inc., president; Chris. 
Cagle of the Niagara Fire, vice president ; 
Willis G. Jones of the Maryland Cas- 
ualty, treasurer; Clinton Cook of the 
Great American, secretary. 

The board of governors, which will be 
increased in number, now _ includes 
George H. Ross, Ross Underwriters, 
Inc.; L. H. Chas. Geel, Mills & Honness, 
Inc.; Thomas Abbott, Elmer J. Hopper, 
Inc.; and Mr. Jones, the treasurer. Mem- 
bership dues are one dollar a year. 





Murphy Heads Marine Dep’t 
For Crehore & Richardson 


John A. Murphy, who has been con- 
nected for the last decade with the New 
York City office of the Automobile of 
Hartford, has resigned to become man- 
ager of the inland and ocean marine de- 
partments of Crehore & Richardson, Inc.. 
general agents for the Newark Fire and 
Citizens of New Jersev. With his long 
experience in the marine insurance field 
he is well qualified to assume his new 
responsibilities. Crehore & Richardson. 
Tne., are general agents for all lines of 
fire, casualty and marine insurance and 
have been operating since 1919. Present 
headquarters are at 90 John Street. 





LICENSES REVOKED 


Superintendent of Insurance Louis H. 
Pink has revoked the licenses of Tsador 


Marshall, 116 Tohn Street, New York 
Citv. Marshall, licensed as a general 


insurance broker and as an agent of two 
life insurance companies, was charged 
with failure properly to account for pre- 
miums collected. 

Superintendent Pink has also revoked 
the license of Frederick F. Frankel, 2320 
Webb Avenue, New York City. Frankel, 
licensed only as an agent of a life insur- 
ance company, was charged with failure 
properly to account for premiums col- 
lected. 

Superintendent Pink has also revoked 
the licenses of Julius Klausner. Jr., 6 N. 
Third Avenue, Mt. Vernon. N. Y. and 
of Louis Weinberg. 98 S. Main Street. 
Freeport, N. Y. Klausner, Jr., licensed 
as an agent of a casualty insurance com- 
pany and as a general insurance broker, 
was charged with failure to properly ac- 
count for premiums collected. Weinberg, 
licensed only as an agent of a life insur- 
ance company, was similarly charged. 


Newberger Agency, Inc., Get 
Sentinel for New York City 


‘ 





JACOB 


NEWBERGER 

The Sentinel Fire of the Springfield 
Fire & Marine group has appointed the 
Newberger Agency, Inc., 111 John Street 
as its agent for New York City, effective 
December 2, 1935. The Sentinel will re. 
place in this agency the New England 
Fire of the same group, for which the 
Newberger office has acted as New York 
City agent for a number of years wih 
results that have been highly satisfac. 
tory to the company. 

Similar evidence of good results by 
this agency was indicated a few months 
ago when the Minneapolis Fire & Ma- 
rine, of the Phoenix of Hartford group, 
supplemented its several-year-old New 
York City representation in this office 
by appointing it to also act as general 
agent for the New York suburban terr- 
tory. Another recent transfer in the 
Newberger agency was the substitution 
of the Mercantile in pJace of the Home- 
land, members of the North British & 
Mercantile group, and represented for 
automobile fire and theft. 

Jacob Newberger, head of this agency, 
has gained a fine reputation as an un- 
derwriter among both his broker clients 
and companies. This is reflected by the 
continuously increasing premium volume 
and the underwriting results achieved. 


SIG. ORBACH, BROKER, MOVES 

Sigmond Orbach. insurance _ broker, 
has moved from 1457 Brvant Avenue to 
the Areco Building, 391 East 149th 
Street. the Bronx. 








° 
Brokers’ Mass Meeting 
Both brokers and company men 
turned out in large numbers for the 
Hotel Astor mass meeting last Thurs- 
day evening called by a joint commit 
tee from the various brokers’ associa- 
tions in Greater New York to fight 
the medical practice and occupational 
disease amendments to the state com- 
pensation law. Insurance men present 
were joined by prominent legislators, 
employers from all sections of the 
state, representatives of trade associa- 
tions, chambers of commerce and civic 
groups. The influential Insurance 
Buyers of New York took an active 
part, too. George P. Nichols, vice- 
president of the Insurance Brokers 
Association, who presided, presented 
a resolution protesting the enactment 
of the two amendments and demand- 
ing that action be taken at the next 
legislative session to amend or repeal 
these laws. A committee was author- 
ized to present this protest.to the in 
dustrial commissioner of New York, 
the governor and legislators. A more 
detailed review of the proceedings ap-| 
pears in the casualty department | 


this issue. _ 
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® The opening of a fire department 
expands the facilities of this agency to 
embrace all forms of insurance, except 
life. As with the Casualty, Marine 
and Automobile divisions of White & 
Camby, Inc. the new department will 
be fully equipped to render to brokers 
personal service and co-operation of 


the highest character. 








WHITE & CAMBY, Inc. 


Announce 


THEIR APPOINTMENT AS 


Metropolitan District Fire Agents 
and Country-Wide Binding 
Agents for the 


F. & G. FIRE 


FIDELITY & GUARANTY FIRE CORPORATION 
BALTIMORE, MD. 


[Effective as of December 2, 1935] 


WHICH COMPANY IS ALSO REPRESENTED FOR 
INLAND MARINE AND AUTOMOBILE, 
AND WHOSE AFFILIATE, THE 


UW. Gol & Go 


UNITED STATES FIDELITY & GUARANTY COMPANY 


IS REPRESENTED FOR ALL FORMS OF 
CASUALTY INSURANCE 


s 
41 East 42nd St. New York, N. Y. 


Vanderbilt 3-4400 
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ANNOUNCING 
-* 


The appointment of 


GREENE & LEISTE, Inc. 
83 Maiden Lane 


as 
NEW YORK CITY AGENTS 
and 
SUBURBAN GENERAL AGTS 
FOR FIRE BUSINESS 
for the 


NEW ENGLAND 


FIRE INSURANCE CO. 
Pittsfield, Mass. 


EFFECTIVE 


December Ist, 1935 











Jewelers’ Block 


(Continued from Page 18) 


render or delivery or transfer of pos- 
session with confidence that the property 
would be used for the purpose intended 
by the owner and as stated by the recip- 
ient. The controlling element is the de- 
sign of the owner rather than the motive 
of the one who obtained possession. Be- 
cause plaintiff was deceived and his con- 
fidence was abused, he entrusted his 
property to a thief. The meaning of 
the word as used in this contract is such 
‘as common thought and common speech 
would now imagine and describe it,’ (Van 
Vechten v. AEF Ins. Co., 239 N. Y. 303, 
307). Our view of the case places us in 
agreement with the decision in Lake v. 
Simmons decided by the Court of Kings 


Greene & Leiste, Inc., Appointed 
N. Y. Agents of New England Fire 


The New England Fire, Springfield 
Fire & Marine affiliate, has appointed 
Greene & Leiste, Inc., of 83 Maiden Lane 
as its agent for New York City and gen- 
eral agent for the New York suburban 
territory, effective December 2, 1935. 
Already in this agency for city and 
suburban is the Piedmont Fire, of the 
Aetna Fire group; thus, with the addi- 
tion of the New England the agency is 
enabled to place at the disposal of brok- 
ers the facilities of two companies enjoy- 
ing large group capacity and strength. 
The business of the agency has been 
showing marked growth and for this rea- 
son the addition of the New England, a 


valuable acquisition, comes at an oppor- 
tune time. 

Greene & Leiste, Inc., was formed in 
1932 as the New York fire agency affili- 
ate of Alexander Greene & Co., Inc., old 
established and highly reputable casualty, 
automobile and inland marine agents and 
managers; and Ballard & Greene, Inc., 
general agents for the state of New Jer- 
sey. Alexander Greene is president of 
the three corporations. 

The underwriting of Greene & Leiste, 
Inc., is in charge of George Leiste, who 
has had long experience in the New York 
City and suburban fields. Associated with 
the office as special agent is George 
Leiste, Jr. 





Bench (1926 a K.B. 61) rather than the 
opposite decision by the House of Lords 
in the same case (1927 A.C. 487). 

“The judgment of the Appellate Divi- 
sion and that of .the trial term should 
be reversed and the complaint dismissed 
with costs to appellant in all courts.” 





Agents Protest 


(Continued from Page 18) 
to the Commissioner of Banks, underly- 
ing policies could have been issued defi- 
nitely identifying the business with the 
respective cities and towns, and such pol- 
icies could have been cleared through the 
local agents. 

“7. It has been repeatedly stated that 
these widely scattered bank building 
properties were written under ‘blanket 
form.’ If this be true, the policies, under 
the rules of the New England Insurance 
Exchange, should have been written at 
the highest rate applying to any location 
included in the blanket cover. Conse- 
quently a greatly increased cost should 
have resulted. The New England Insur- 
ance Exchange is being asked to check 
this apparent violation.” 


Only 7 Out of 56 Pass 
State Test For Brokers 


Only seven, or 12%, out of a total of 
fifty-six applicants for insurance brokers’ 
licenses passed the New York State qual- 
ification examination conducted in New 





White @ Camby, Inc., Fire Appointment 


(Continued from Page 24) 


make it as unnecessary as possible for 
brokers to have to leave their own of- 
fices in order to deal with White & 
Camby, Inc. 

The agency’s quarters are characteris- 
tic of the firm, being individualistic in 
their layout, cheerful and attractive. In- 
stead of a large open office, the area 


Left—Underwriting Room 


has been subdivided into individual rooms 
for each department, linked together by 
arched doorways which create a pleas- 


effect. Pictures of two of the of- 
fices reproduced on this page fail, un- 
fortunately, to give an adequate idea of 
the real attractiveness of the quarters. 


ing 





of White & Camby, Inc., New 


York City Agents. 


York City on November 13. The names 
of the successful candidates follow: 

Samuel L. Ackerman, 1611 Nelson Avenue, 
New York, N. Y. 

Arthur D. Denham, 1025 West Beech Street, 
Long Beach, N. Y. 

William V. Gallagher, 12-21 Thirty-first Street, 
Astoria, N. Y. 


Joseph G. German, 77 Seminole Avenue, 
Forest Hills, N. Y. 

Samuel L. Goldstein, 393 Seventh Avenue, 
Room 1802, New York, N. Y. 

Carrie E. Grunhut, 507 West 175th Street, 


New York, N. Y. 
John B. Kepner, 1886 Broadway, New York, 
MN. ¥. 





Mainly Personal 





Arthur J. Rieger of Louis Rieger & 
Son, 87 Nassau Street, is the insurance 
man who was referred to in a recent 
issue of the New Yorker in connection 
with the purchase of an original paint- 
ing. One of the New York dailies had 
crroneously reported the sale of a certain 
picture to Mr. Rockefeller, and the New 
Yorker in pointing out the mistake cited 
the purchaser as being “an insurance 
man” whose identity was not known to 
them. It was an oil painting on wood 
which Mr. Rieger, to his own surprise, 
acquired for $30, which was $270 less 
than the asking price. 

* * 


Frank E. Neary, manager of the brok- 
erage and service department of the 
London & Lancashire, 85 John Street, 
returned to his office Tuesday looking 
pleased over the fact that he had got 
rid of a pair of no-good tonsils. 

* * * 


Arthur H. Larson, insurance agent of 
166 Montague Street, Brooklyn, has been 
elected a director of the Hamilton Sav- 
ings & Loan Association. 

* * * 

Sol. Katz, placer for Eidler & Woolf, 
191 Joralemon Street, Brooklyn, ex- 
pressed annreciation at yesterday’s re- 
past for the baby boy who arrived at 
his home a few days before Thanks- 
giving. 
























Right—The Policywriting Department 
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ANNOUNCING 
- 


The appointment of 


NEWBERGER AG@CY, Ine. 
111 John Street 


NEW YORK CITY 


AGENTS for FIRE BUSINESS 
for the 


SENTINEL 


FIRE INSURANCE (0. 
Springfield, Mass. 








EFFECTIVE 


December Ist, 1935 


Phila. Home Staff 


(Continued from Page 19) 
made assistant manager of the Phila- 
delphia office for the Home fleet. He is 
a brother of John A. Forrestel, vice- 
president of the National Liberty. 

Percy G. Buck has been assistant man- 
ager with the Home fleet since 19% 
His early experience has been eleven 
years as special agent with the Penn- 
sylvania Fire, and then manager of the 
Philadelphia office of the National Lib- 
erty. 


MISS L. P. E. LEIDNER DIES 

Miss Louise P. E. Leidner, cashier at 
the New York office of the Fire Asso- 
ciation of Philadelphia, died on Wednes- 
day of last week at her home in Rich- 
mond Hill, L. I. Funeral services were 
held Saturday morning. She was in the 
cashier’s department of the Niagara Fire 
for about ten years, joining the Fire As 
sociation when it established its New 


York branch office in 1930. 




















N. Y. POND TO MEET DEC. 13 

The New York City Pond of the Blue 
Goose will hold its next meeting on the 
evening of Friday, December 13, at the 
Downtown Club in Newark, with insur- 
ance newspapermen connected with dail 
papers and trade journals as guests. An 
interesting program of entertainment 's 
being arranged. 
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Kighty years ago yesterday, on No- 
vember 28, 1855, Simeon L. Loomis, then 
president of the Phoenix of Hartford 
and a former president of the Home of 
New York, wrote in long-hand an inter- 
esting and instructive letter to John S. 
Van Gilder of Knoxville, Tenn., appoint- 
ing him as agent of the company. He 
represented the Phoenix until his death 
in 1902 and was succeeded by his son, 
Rovers Van Gilder, who still operates 
the agency. Thus this office on Thanks- 
vying Day of this year celebrated the 
eghtieth birthday anniversary of its 
connection with the Hartford company, 
, record of which it is justly proud. 

This letter from President Loomis to 
Mr. Van Gilder, reproduced from the 
Phoenix, publication of the Phoenix of 
Hartford, follows: 

“Dear Sir: 

“We recd., in due course, the sheet 
with interrogations duly answered. En- 
closed we hand you commission as the 
\vent of this Co. One good use of put- 
ting such inquiries as are printed on the 
sheet we sent you is it calls to the atten- 
tion of an Agent certain points which we 
deem important to know about before we 
establish an Agency, as for example just 
such places as Gay Street. It brings to 
an Agent’s mind, what we are thinking 
of, and HE will think of them after- 
wards, as he may be called upon to write 
in such places. Your report of Gay Street 
that gives the impression that it is a 
combustible range on both sides, and if a 
risk were taken there it might be exposed 
by some 30 or 4@ others, hence, it would 
be impossible to get an adequate prem. 
and therefore we could fairly expect no 
proit to result from such writing. It 
used to be the practice once before awful 
conflagrations were so much in vogue, to 
rush into such places for about 244%, 
when in fact, by any conservative rule, 
it was worth 10%. As an Agent passes 
around his field, he will naturally bear 
inmind his vocation, and be on the look- 
ou. for what constitutes good and bad 
tisks. By this process he is all the while 
disciplining his judgment for the better 
performance of duties he has assumed. 
He will not only survey what constitutes 
the peculiar hazard of divers property, 
and whether the owner or occupant 1s 
deriving such a revenue irom his house 
or Merchandising as would make him 
careful for its preservation. Also how 
fara fire would probably extend if it 
should break out by night or by day, 
under ordinary or very unpropitious cir- 
cumstances, as high wind, or a very dry 
time. Just such times do come over all 
places, and it is well to think of them 
in advance 
“In about two weeks we shall have a 
book for Agents containing hints and 
suggestions to aid the judgment of 
Agents in conducting the business, and 
as your applications mean time will prob- 
ably be of the ordinary class of property, 
we do not go into detail in this communi- 
cation on subjects there treated of. When 
you get the book, we ask for it a full 
and careful perusal. It won’t hurt you, 
even if it does you no good. 

In our letter of 25th Octo. we advised 
you all that is necessary in regard to 
the Company, and its mode of operation. 
Since then, our investments have been 
augmented, so that they now reach about 
, 

“ , . . 

Jas. Nash, Esq. is our Agent at 
Nashvilie, and Milton & Smither, Mem- 
Dhis. We have only three agencies in 
Tennessee. 

“We send the blanks and Record book 


—_ 








_ F. & G. FIRE DIVIDEND 

Directors of the Fidelity & Guaranty 
‘ire of Baltimore last Friday declared a 
dividend of fifty cents a share, payable 
January 2 to stockholders of record De- 
cember 23, 


7 . President Carroll K. Steele of the !ows: qualification, Fred R. Smith, Hav- 
Van Gilder Agency of Knoxville, Massachusetts Association of Insurance erhill; compensation, Frank Harrington, 
T 80 Y Wi h h Ph ‘ _ has named standing ania tee, Edwin J. Cole, Fall River. 
enn., ears it t e OeCNnI1X for the coming year, with the following 
















































MASS. AGENTS’ CHAIRMEN of three special committees are as fol- 





Boston, and manager, counsel commit- 





committee chairmen: legislative, Warren WRITES PICCARD INSURANCE 
; S. Shaw, Brockton; membership, Presi- Hare & Chase, Philadelphia insurance 
for opening the Agency by Xpress, and dent Steele, Gloucester; finance, Lau- agency, is proud of a small fire policy 
the transportation is paid thro. Wesend ence U. Fuller, Lynn; fire prevention, it has just written. The assured is Jean 
you the receipt, lest the Company should Frank R. Knox, Holyoke; accident pre- F. Piccard, Belgian stratosphere expert, 
mount you for transportation there, vention, Paul J. Woodcome, Fitchburg; and the policy is on household contents 
which is too often the case.” conference, President Steele. Chairmen of his home at Swarthmore, Pa. 








HIS BIG ASSET 


When the loss comes your client's insurance policies loom large 
among his assets. Be sure his coverage is adequate. Also, be cer- 
tain that the risk is in good companies by using the 


GREAT AMERICAN GROUP 


in all departments of fire and casualty. 








Practically All Lines of Insurance Except Life. 


. Great American - \ 


Great AMERICAN INSURANCE Co. Great AMERICAN INDEMNITY Co. 


AMERICAN ALLIANCE INSURANCE Co, G& f 
susan tae 6 Sense Henan ae, To up 0 ROCHESTER AMERICAN INSURANCE Co. 


County Fre I : In Si Be MASSACHUSETTS Fir M : 

OF jaa~«-, = surance Ompantes INSURANCE Co. ai- 
NortH Carotina Home Insurance Co. N AMERICAN NATIONAL Fire INSURANCE Co. 
\ 


Fire Marine Casualty Surety 


NEW YORK *« CHICAGO + MONTREAL « SAN FRANCISCO 
. AGENTS EVERYWHERE 
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London Assur. Booklet 
On Auto Financing 


WRITTEN FOR LOCAL BANKERS 





Shows How Banks and Agents Can Co- 
operate to Handle Business of Cars 
Purchased on Time Basis 
Automobile buyers will get superior 
service at cost if 
their own banks 


the view of Walter Meiss, executive gen- 


less they will go to 


local for financing is 
eral agent, London Assurance and asso- 
ciated companies, expressed in a 
booklet setting forth an automobile 
financing plan tor commercial banks. 


new 


“Banks both large and small have 
found that because they know more 
about their borrowers they can finance 


automobile sales for appreciably less than 
finance companies ever can. Losses have 


been unbelievably low even among 
finance companies that take practically 
any credit risk offered. Banks lending 


only on good credits can cut skips, re- 
possessions and losses almost to the van- 
ishing point. Moreover, the automobile 
buyer will save money on his automobile 
insurance premiums by having the insur- 
ance on the new car written by the same 
local agent and company that wrote the 
policy on his old car.” 


To Be Sent to Thousands of Bankers 


In announcing the publication of the 
booklet to the companies’ agents Mr. 
Meiss pointed out that for months the 
question has been asked “Why shouldn't 
local agents get the insurance on new 
cars.” but that until now no one has 
come forward with a concrete practical 
plan to make this possible. The booklet 
will be put in the hands of thousands 
of bankers all over the country by agents 
of the London Assurance, Manhattan 
Fire & Marine and the Union Fi ire, Acci- 
dent & General. 

The booklet, entitled “A Profitable 
Thought, Mr. Banker,” is in the form of 
a playlet in which a discussion of per- 


sonal loans and automobile financing 
takes place between Mr. Meiss in the 
role of Henry Agent and the average 


banker personified as John Banker. It 
points out that for years banks have 
loaned their depositors’ money to finance 
companies at 1% interest, only to have it 
loaned back to those same depositors, 
when they buy cars, at anywhere from 
11% to 20% interest. The booklet makes 
clear that 6% discount—6% of the out- 
standing balance at the time of the sale 
—is really more than 11% interest. 

With finance companies taking any 
and all risks without adequate investiga- 
tion the repossessions on all new pas- 
senger and commercial cars in 1934 were 
less than 3%. The average loss on all 
new and used repossessions was about 
fifty dollars in 1934. It has been demon- 
strated that banks can cut repossessions 
considerably below 1%. One large bank 
that did volume of $100,000 a month 
in automobile purchasers’ paper for a 
year and a half had to repossess only 
two cars. In both these cases the bank 
got all its investment back and was able 
to return a portion of the proceeds to 
the borrower. 


Banks Need Not Set Up Special 
Departments 


The booklet points out that a bank 
need not set up a special department for 
this purpose but can handle it by the 
same methods as FHA and other install- 
ment paper. The plan provides that the 
bank shall get a twelve-month note with 
a provision that the car buyer will de- 
posit the required monthly payments in 


a special savings account. The average 
commercial bank with about 3,000 deposi- 
tors can write at least 2,000 of these 








loans in a two or three year period on 
its depositors alone, 

“Just as I believe you can and should 
handle all your depositors’ credit prob- 


lems,” said Mr. Meiss in the role of 
Henry Agent, “I know that each insur- 
ance buyer should get all his insurance 


through one agent. He gets more com- 
plete coverage for less money and better 
service all around by buying that way. 
In this particular case buying automo- 
bile insurance from his own agent actu- 
ally saves the borrower money. Most 
of them will turn in old cars that are 
insured. A pro rata return premium can 
be made on the old policy only if the 
insurance on the new car is written by 
the same agency and company. The 
finance companies have always coerced 
this insurance and placed it in their own 
insurance carriers under conditions mos‘ 
favorable to them. This has penalized 
car buyers thousands of dollars a year. 

The booklet was written by Mr. Meiss 
in collaboration with Jarvis Woolverton 
Mason. It makes a convincing case to 
the effect that few classes of commercial 
loans are as profitable as this automo- 
bile paper has proven to be. 


LOSSES HIT “MARINE MARKET 

The losses of the British motorship 
Silverhazel and the Turkish passenger 
ship Inebolu are the latest disasters af- 
fecting the British marine insurance 
market. The Silverhazel broke in half 
after stranding on San Bernardino Isl- 


and, Philippines. She was a vessel of 
5,802 tens, built at Sunderland in 1927, 
and with a hull value for insurance pur- 


poses of $725,000. 


nie Signs May Be Insured 
Under Marine Forms Now 


The Joint Committee on Interpretation 
and Complaint of the nationwide defini- 
tion of inland marine underwriting pow- 
ers has amended its Interpretative Bul- 
letin No. 3, dealing with neon signs, 
street clocks and automatic or mechani- 
cal electric signs, to read as follows: 

“The subject of the insurance of neon 
signs, street clocks and automatic or me- 
chanical signs is not specifically treated 
with in the nationwide definition and in- 
ierpretation. 

“Pending further study and review of 
the subject, the writing of neon signs, 
street clocks and automatic or mechani- 
cal electric signs, while in use as such, 
under a marine or inland marine policy, 
will not be considered as a violation of 
the spirit or intent of said definition and 
interpretation. 

“The above does not permit the writing 
under a marine or inland marine form 
of policy of billboards or ordinary fixed 
signs, whether or not indirectly illumi- 
nated by electric lights attached thereto 
cr reflected thereon.” 


British Exporters Rush For 
New Trade Risks Insurance 


Inquiries from all over the United 
Kingdom about the new transfer risk 
insurance are flooding the Export 
Credits Guarantee Department of the 
I)-partment of Overseas Trade. In the 
few weeks since the scheme was an- 
nounced policies have already been taken 
out and negotiations about thousands 
more are in progress, 

The inquiries which have been received 
not only by the Department itself in 
London but at its branches in Manches- 
ter, Birmingham, Glasgow and Bradford 
have come from a wide variety of indus- 


London Institute Clause Dealing 
With Towing to Be Amended Jan. 


Notice has been given by the Insti- 
tute of London Underwriters, in connec- 
tion with a statement issued on October 
30, that Clause 3 of the Institute 
Clauses—Hulls will be amended as from 
January 1 next. 

The technical and clauses committee of 
the Institute recommended the revision 
of the wording of the existing Clause 3 
in order to make it clear that (a) it is 
not the intention of underwriters that 
non-compliance with the clause should 
invalidate the policy, but only that the 
assured is not covered while the vesscl 
is being towed or undertaking towage 
services without their approval, and that 
(b) the clause does not exclude custo- 
mary towage by the vessel in connection 
with loading and discharging. 


Time 


The revised wording is as follows: 

“The vessel is covered subject to the 
provisions of this policy at all times and 
has leave to sail or navigate with or 
without pilots, to go on trial trips, and 
to assist and tow vessels or craft in dis- 
tress, but if without the approval of un- 
derwriters the vessel be towed, except as 
is customary or when in need of assis- 
tance, or undertakes towage or salvage 
services under a pre-arranged contract 
made by owners and/or charterers, no 
liability shall attach to this policy for 
any claim arising from a casualty oc- 
curring during the period when so en- 
caged. This clause shall not exclude 
customary towage by the vessel in con- 
nection with loading and discharging.” 

A similar revision is to be made in the 
other institute clauses affected. 
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tries, ranging from paper and paints to 
coal and automobiles. 

As the policies cover both acceptance 
and open credit business and as they are 
available for almost every country in the 
world, it was expected that the interest 
in the new plan would be considerable. 
Few people, however, anticipated the re- 
sponse which is now being given. In- 
deed, so great is the response that it 
has been found necessary to strengthen 
the higher staff of the department in 
consequence. W. P. Hildred, O.BE, 
late of the Treasury, the Empire Mar- 
keting Board and the Ministry of Ag- 
riculture, has therefore been appointed 
to the newly created post of deputy gen- 
eral manager. 





Lloyd’s Business in Unusual 
Risks at a Standstill 


Insurance business against the risk of 
an increase in British income-tax is being 
transacted at Lloyd’s for a premium of 
ZO guineas per cent, or odds of five to 
one. Little interest, however, is being 
shown jn the risk so far. 

Incidentally, Lloyd’s brokers are com- 
plaining that dealings in the more un- 
usual types of insurance have come vir- 
tually to a standstill. Hardly any in 
quiries, for example, were received about 
election majority risks. When inquiries 
were made on the latter point, however, 
brokers had difficulty in quoting a rate 
Election sentiment underwent a marked 
change just before polling day and pre- 
vious expectations of majorities were 
considered to have been too high. As 
a result, rates quoted varied widely from 
syndicate to syndicate. 





BRITAIN’S HIGH WAR RISK RATE 

Commenting on the present war risk 
trate quoted in London, the London 
“Evening Standard” says: 

“If you want to insure against a Euro- 
pean war the rate is roughly 10%. If 
you want to insure against a European 
war involving Britain, you must pay 8%. 

“It is an indication of a monstrous sit- 
uation that the chances of Britain being 
involved in any European war which 
may arise are valued at 80%.” 


ACT DESPITE DENIALS 

According to Rome the news that Ital- 
ian harbors are being mined, which also 
was being mentioned in German insur- 
ance papers, is false. However, in view 
of the fact that these rumors will not 
down but continue, something more than 
a mere denial by Italy seems to be neet- 
ed. A simple announcement will not sul 
fice to free shipping and marine under 
writers from special precautionary mc 
sures. 
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Mayor-elect of Phila. 
To Play No Favorites 


To DIVIDE BOND BUSINESS 


Twenty Towner Bureau Companies Have 
Qualified to Act as Sureties on 
Bonds Given to City 


Mayor-elect S. Davis Wilson of Phila- 

delphia indicated definitely this week 
that the city’s insurance will have no 
taint of politics when the new adminis- 
tration takes office in January. There 
will be no favoritism in distributing city 
bonds nor will there be a favorite agent 
According to the mayor- 
elect the will be distributed 
equally among twenty companies, all of 
them members of the Towner Rating 
Bureau, who have qualified to act as 
surety on bonds given to the city of 
Philadelphia and whose names are on 
fle with the city solicitor’s office. 

Under a Philadelphia ordinance, a 
company to qualify for city bonds, ex- 
cluding the courts and the board of edu- 
cation, must deposit $100,000 in securities 
with the city solicitor’s office. Domestic 
companies, however, need make no de- 
posit, but are required to have a license 
from the Pennsylvania Insurance De- 
partment. 

The qualified companies among whom 
the city bonding business will be dis- 
tributed are: 

Aetna Casualty & Surety, American 
Surety, Century Indemnity, Commercial 
Casualty, Continental Casualty, Fidelity 
and Casualty, Fidelity and Deposit, 
Globe Indemnity, Great American In- 
demnity, Hartford Accident and Indem- 
nity, Home Indemnity, Indemnity Insur- 
ance Company of North America, Mary- 
land Casualty, Massachusetts Bonding, 
Metropolitan Casualty, National Surety, 
New Amsterdam Casualty, Royal Indem- 
nity, Standard Accident, and United 
States Fidelity and Guaranty. 

Even Apportionment of Construction 

Bonds 

If the Wilson administration should go 
through with its announced plan of im- 
provements there will be considerable 
construction work with resultant bonds, 
running into millions, required. Mayor- 
elect Wilson said that no definite plan 
for distributing the bonds has yet been 
formulated. If it is at all possible, he 
prefers to have each bond apportioned 
equally among al! of the qualified com- 
panies. 

A rumor current in insurance circles 
that Joseph Donahue, formerly with the 
Philadelphia Surety (an agency), would 
be given all the city insurance to place, 
were denied vehemently by Mr. Wilson 


or company. 
business 


and Louis W. Wilgarde, who will be 
secretary to the Mayor. 

“Whoever makes a_ statement like 
that,” they asserted, “is a — — liar. And 


they don’t know what they are talking 
about. Donahue will be given a city job 
but he will not be given the insurance. 


No one will. It will be apportioned 
equally among all the qualified com- 
Pames on file in the city solicitor’s 


office.” 





F. J. BUTCHER BACK ON P. C. 
Fred J. Butcher, assistant secretary, 
Fireman’s Fund and Occidental indem- 
ity companies, who spent the past seven 
months in New York City supervising 
the bonding business of the Fireman’s 
Fund, is back in San Francisco. His 
‘emporary Eastern responsibility was re- 
lieved when Robert W. Stewart, assisiant 
Secretarv, took over surety supervision 
here. Mr, Butcher has again assumed 
charge of bonding operations at the head 
office, 


|CASUALTY AND SURETY | 








M. E. Acker to Be Dined 
By Liability Forum 


B. W. GRIFFITHS RE-ELECTED 
Voted Tuesday on Ratension of Impair- 
ment Card System to Miscellaneous 
Liability Lines 








Carrying on its constructive program 
of activity the Liability Underwriters 
Forum of New York at its meeting Tues- 
day gave serious discussion to the idea 
of extending the impairment card re- 
porting system to the miscellaneous lia- 
bility lines writing in New York. This 
system, it was felt, will be as helpful to 
underwriters of these lines in checking 
up on undesirable risks as it has already 
been to underwriters of automobile lia- 
bility, compensation and burglary insur- 
ance. Following approval of the Forum 
as a body the plan goes before the Casu- 
alty Managers Association for the final 
endorsement. It is believed that the sen- 
timent is strongly for its extension into 
the miscellaneous liability field. 

The Forum is under the leadership of 
Burtis W. Griffiths, Ocean Accident, for 
another year. He was re-elected at the 
recent annual meeting and will have as 
his associate officers Clarence Cole, Great 
American Indemnity, vice-president, and 
Clyde Winkler, Yorkshire Indemnity, sec- 
retary-treasurer. In addition to these 
officers the executive committee includes 
W. B. Mucklow, Aetna Casualty & Sure- 
ty; L. W. Langlois, Continental Casu- 
alty; H. P. Freud, Eagle Indemnity, and 
Fred Reilly, New York Rating Office of 
the National Bureau for O. L. & T. busi- 
ness. 


To Hear A. E. Spottke 


One of the first matters this fall to 
hold the attention of President Griffiths 
and his key men is a revision of the 
constitution so as to embrace the For- 
um’s enlarged activities. It is branching 
out to include compensation and auto- 
mobile liability lines in addition to public 
and miscellaneous lines. This greater 
coverage will make the meetings more 
interesting and attract authorities in the 
new fields embraced to speak. <A case 
at point is the program planned for 
December 11, a special meeting for au- 
tomobile underwriters, at which “A. E. 
Spottke, automobile manager, National 
Bureau, will discuss the new standard 
automobile policy provisions and the re- 
cent changes made in the Massachusetts 
compulsory law. 

One of the 1936 get-togethers of the 
Forum will be the annual banquet in 
January which will be a complimentary 
dinner to Milton E. Acker, manager of 
liability lines in the National Bureau. 
This is in recognition of Mr. Acker’s 
many years in the liability field and the 
constructive advice he has given to the 
Liability Forum since its formation. He 
is one of the oldest executives of the 
Bureau in point of service. 

Membership in the organization is now 
up to forty-eight company members and 
a great increase in the number of indi- 
viduals. The Travelers, Liberty Mutual 
and New York State Insurance Fund 
have just joined. 





H.O.L.C. FORECLOSURES 

The Federal Government is coming 
into possession of nearly 3,000 homes as 
a result of foreclosure proceedings by 
the Home Owners Loan Corporation. Up 
to November 14 the corporation had 
granted 945,739 home relief loans to’ the 
amount of $2,859,865,608. This means one 
foreclosure for each 320 loans. The ma- 
jority of the H..O.L.C. borrowers are 
making regular payments: and the cor- 
poration is doing everything to hold 
down the total of foreclosures. 
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NEW YORK CITY HEARINGS SET 


Senator Berg’s Auto Insurance Commit- 
tee To Be in Session For Week in 
Bronx County Building 


Senator Julius S. Berg, chairman of 
the New York State joint 
committee to investigate automobile in- 
surance safety, has set the dates for the 
long anticipated New York City public 
hearings of his group. The hearings will 
December 5 and run through to 


lyeccmber 11 in the new Bronx County 
Building at 16lst Street and Grand Con- 
course. 

The committee will hear 
upon the following subjects: 


A—Compulsory automobile insurance. 


legislative 


Siart 


the public 


3—The creation of a state insurance fund in 
connection with compulsory automobile 
insurance, 
C—Compulsory tests of motor vehicles. 
D—Automatic signaling and safety devices. 
E—Motor vehicle speed control via governors 
or otherwise. 
F—Financial responsibility law as a_ substi- 
tute for insurance. 
G—The development of safety campaigns. 
H—tThe size, weight and dimensions of trucks 
upon the highways. 
I—All matters related to the above. 
Scnator Berg advises: “All persons, 
firms, corporations interested in these 
matters will be granted ample time to 
be heard. Papers may be read, printed 
documents filed, and devices may be 
demonstrated.” 


Sen. Van Winkle Sitting In 
Budget Hearings in N. J. 


Senator Winant Van Winkle of New 
Jersey, who is vice-president of the Com- 
mercial Casualty and .Metropolitan Cas- 
ualty companies of the Loyalty Group, 
is serving on one of the important ney 
committees of the state legislature, the 
one which will seek to finance the state’s 
emergency relief needs through drastic 
governmental economies instead of new 
taxation. This committee began a series 
of budget hearings this week through 
which possible governmental savings are 
expected to be revealed. Besides Sen- 
ator Van Winkle those on the committee 
are Professor John Ely of Princeton and 
Senator-elect Lester H. Clee of Essex 
County. 








NEW POST FOR L. K. POWER 

Lawrence K. Power has resigned from 
the examining force of the Michigan In- 
surance Department to join the National 
Casualty of Detroit as assistant to the 
secretary-treasurer of that company. Mr. 
Power has been a department examiner 
for the past eight years. He was honored 
before his departure at a farewell lunch- 
eon party given by his fellow employes 
in the department who presented him 
with a desk set. Commissioner Ketcham 
indicated he would wait a few weeks 
before naming a successor to Mr. Power. 





Elected President 








F. WADE 


HUGHES 


F. Wade Hughes, in charge of surety 
department Standard Accident in Phila- 
delphia, has been made president of the 
Surety Association of that city, succeed- 


ing F. W. Moore of the Hartford A. & 
Accident & Indemnity. Thomas U. 
Schock, Philadelphia, National Surety 


Corporation, is vice-president. 


C. E. Rickerd Co. to Handle 
1936 A. & H. Week Publicity 


The C. E. 
Detroit has been selected by the general 
1936 Accident & Health 
Insurance Week to handle all advertising 





Rickerd Advertising Co. of 


committee on 


and publicity in connection with the ob- 
servance of this national insurance week 
April 20-25, 1936. 

An advisory committee was appointed 
to assist the general committee in work- 
ing out ideas and handling accident and 
health insurance week activity in local 
groups. The advisory committee will be 
made up of an agency man in each of 
the larger cities having an established 
accident and health insurance club. 


B. G. WILLS’ EASTERN TRIP 
a GC 
Fund group casualty companies, has re- 


Wills, vice-president, Fireman’s 


turned to the head office in San Fran- 
cisco from a three weeks’ business trip 
East. En route, Mr. Wills visited com- 
pany offices in Chicago and then went 
on to Eastern departmental offices in 
New York City where he remained until 
his departure for San Francisco. 
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8% Comp. Commission 
In N. Y. Reconsidered 


N. Y. BROKERS CARRY FIGHT 





Recognition of Their Position as Depart- 
ment Asks Acquisition Cost Confer- 
ence to Review Situation 





New York City insurance brokers re- 
fused to take as final a few months ago 
the that on 
workmen’s compensation business would 


decision their commission 


remain at 8% under the new rates. Re- 
percussions of their dissatisfaction were 
heard at White Sulphur Springs during 
the recent casualty and surety joint con- 
vention. Herbert W. 
leading part in the opposition to the 8% 
at that time. ‘Lhe matter came to a head 
when the New York Insurance Depart- 
ment recently gave some recognition to 
their demand for a higher commission. 
They presented the thought that if they 
had received the same proportion of the 
new commission as of the old (before 
effective date of new rates) they would 
have had 84%. 

So it was that a few days ago at a 
meeting in the Department offices of 
Acquisition Cost Conference officials and 
brokers, including L. A. Wallace and H. 
W. Schaefer, with Deputy Rollin M. 
Clark presiding, it was ruled that the 
matter be reopened and returned to the 
Conference for review, modification or 
ratification as the case might be. This 
procedure is only fair to the brokers, it 
is felt, and as a matter of fact, if the 
Conference cannot satisfy the state au- 
thorities that their action (on the 8% 
commission) was reasonable the author- 
ities may refuse to enforce their rule. 


Individual Risk Rating 
Plan Approved for N. J. 


A plan of individual risk rating, ap- 


Schaefer took a 


Jersey casualty risks 
the hazards of the risk are not 
properly covered by the manual rate, is 


going into effect at once with the ap- 


plicable to New 


where 


proval of the New Jersey Insurance and 
Banking Department and the National 
Bureau of Casualty & Surety Under- 
writers. A plan of this type, felt to con- 
tain no discriminatory features, has been 
sought by the Underwriters Association 
of New Jersey ever since equity rating 
was ordered discontinued in the state 
last April by the Insurance Department. 
The feeling of the Department at that 
time was that equity rating was con- 
ducive to discrimination. 

Since that order the executive commit- 
tee of the agents’ association has held 
many meetings with Deputy Commis- 
sioner Chris A. Gough and with Na- 
tional Bureau officials. The result has 
been the working out of the aforemen- 
tioned plan of individual risk rating, ap- 
proved by both the New Jersey Depart- 
ment and the Bureau. The initiative in 
the matter was taken by the Under- 
writers Association of New Jersey. 





‘ 

PROMOTE H. RANDALL PEASE 
H. Randall Pease has been appointed 
chief accountant for the Travelers. He 
went with that company in 1918 in the 
agency statistical department which he 
headed for a dozen years. He was made 
assistant chief accountant in 1931. Be- 
fore going with the Travelers he was 
with the Phelps Publishing Co., Spring- 
field, Mass., in the circulation depart- 
ment. He is active in the Boy Scout 
movement. 


Cc. L. TEBBETTS DEAD 
Charles L. Tebbetts, president of the 
Massachusetts Indemnity and highly re- 
spected citizen of Boston who was a 
member of many clubs, died on Tuesday 
at Peter Bent Brigham Hospital, in his 
seventy-seventh year. 
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Insurance Co’s. Among 
Direct Mail Leaders 


ANNUAL D.M.A.A. COMPETITION 





Winners Include Deities Boston and Old 
Colony, Camden, Conn. Mutual, Prov- 
ident and U. S. F. & G. 


Nine insurance companies were among 
the fifty direct mail leaders for 1935 
chosen recently by the Direct Mail As- 
sociation as having produced the most 
outstanding campaigns during the past 
year. The companies are Acacia Mutual 
Life, Boston and Old Colony insurance 
companies, Camden Fire, Connecticut 
Mutual, Great Southern Life of Hous- 
ton, Hardware Mutual Casualty of Ste- 
vens Point, Wis., Provident Mutual and 
United States F. & G. This is an annual 
competition and more than a hundred 
entries are made by companies in all 
lines of endeavor. 

During the next few months thousands 
of people all over the country will view 
the campaigns of the 1935 direct mail 


leaders. They will constitute an im- 
portant part of the D.M.A.A. travel- 
ing exhibition, which was staged for 


three days last week at the Hotel Penn- 
sylvania, New York, and will appear in 
many important cities in the mid-west, 
south and east. Another feature of this 
exhibition is the D.M.A.A. “talkie” Team- 
work—The Drama of Advertising first 
given at the recent Kansas City annual 
conference. A participant in it is Doug- 
las J. Murphey, director of publicity, 
General American Life of St. Louis, 
whose subject is “The Product and the 
Market.” Mr. Murphey also discussed 
this subject at the convention. 

Other insurance speakers at the con- 
vention were Robert K. Orr, president, 
Wolverine Insurance Co. of Lansing; R. 
A. Ridgway, president, National Protec- 
tive of Kansas City, and W. G. Calder- 
wood, treasurer, Ministers Life & Cas- 
ualty Union of Minneapolis. 

Newly elected president of the Direct 
Mail Association is J. S. Roberts, adver- 
tising manager, Retail Credit Co. 





CENTRAL SURETY GROWTH 





Assets, Surplus and Net Premiums Ahead 
for First Ten Months; Reserves 
Greater 

The Central Surety & Insurance Corp. 
of Kansas City, under the leadership of 
Dennis Hudson, has come through the 
first ten months of 1935 in a thoroughly 
satisfactory position. Not only have ad- 
mitted assets jumped ahead but surplus 
is greater and the volume of net pre- 
miums written is more than in the same 
1934 period. The following comparative 
figures, as of September 30, reflect the 
increases: 


Sept. 30, Dec. 31, 
1935 1934 Increase 
Admitted assets.$4,844,328 $4,478,653 $365,675 
Total reserves .. 3,010,067 2,726,701 283,366 
a 834,260 751,951 82,308 
Premium reserve 1,268,088 1,134,210 133,878 
Increase in surplus September 30, 
1935 over September 30, 1934...... 195,514 
Dividends paid during 9 months period 
_B. pceddrdacwdienk ataceausicee 50,000 
Gain in net premiums written (after 
reinsurance) January through Sep- 
tember 1935 over same period of 
En oe oe ee 186,995 
Net premiums written (after reinsur- 
ance) January through September 
OP Wuckspersnennyeaeeaseeueeaes $2,603,793 





DETROIT APPOINTMENT 

Thomas A. Eggleston has been ap- 
pointed superintendent of the bond de- 
partment for the Aetna Casualty & 
Surety at Detroit succeeding L. I. Lof- 
gren who was recently transferred to 
Chicago on the death of Richard E. 
Cline. Mr. Eggleston has been ten 
years with the company. 





Graded Commissions 
Fought at Boston Meet 


BROKERS GIVE THEIR VIEWS 





Lucas and Schaefer, New Yorkers, Join 
With Mass. Producers In Oppos- 
ing De Celles Proposal 





At a meeting of the Massachusetts In- 
surance Brokers’ Association in Boston 
Monday night Julian Lucas, president of 
the National Association of Insurance 
Brokers, and Herbert W. Schaefer, both 
of New York City, joined forces with 
agents and brokers of the Bay State in 
opposing the scheme of graded commis- 
sions on compensation business which 
Insurance Commissioner Francis J. De- 
Celles intends to put into effect. Com- 
missioner DeCelles was present, in fact, 
the dinner was given in his honor. He 
said that the present manual of com- 
pensation rates is out-moded, should be 
revised, and that he expects to promul- 
gate a new set of rates by next April 1. 
He asserted that the experience rating 
system has outlived its usefulness, that 
comnanies are asking approval of rates 
25, 50 and even as high as 300% over the 
manual. Some sort of cost plus plan or 
at least a review and reratine should be 
given, he emphasized. He did not out- 
line a specific plan of graded commis- 
sions as many of those present hoped 
he would do. But he defended this 
course of action and said: 


DeCelles Position 

“The agents and brokers have in 
numerous instances asked the companies 
to establish the graded commission prin- 
ciple. You have gone to the companies 
and said you are willing to sacrifice 
7%4%, if the company will sacrifice 214% 
and hand the 10% saving to the assured. 
It is unreasonable to suppose that these 
315 risks now in Massachusetts should be 
written on the following graduated scale: 
First, $5000 at 174%; second, $10,000 at 
10%; third, $35.000 at 5%; all amounts 
over $50,000 at 2%.” 

The opinion was then expressed force- 
fully by Herbert W. Schaefer that 
graded commissions would not help in 
meeting competition; that they would 
not be reflected in reduced rates to the 
public; that they are not justified eco- 
nomically; that they do not allow the 
producer an amount necessary to cover 
his expenses and further, that they would 
be discriminatory, contrary to the provi- 
sions of the law. 

Attention was called to the resolution 
passed at the recent annual meeting of 
the National Association of Insurance 
Brokers in which it went on record as 
unalterably opposed to the adoption of 
any system of reduced or graded com- 
missions on any type of insurance any- 
where. 

Other Speakers 


_ Other speakers who discussed the sub- 
ject more or less briefly were Edwin J. 
Cole, former president of the National 
Association of Insurance Agents; James 
H. Carney, president of the Boston As- 
sociation of Casualty Insurance General 
Agents; Herbert G. Fairfield, president 
the Boston Board; C. F. J. Harrington, 
president of the Insurance Society of 
Massachusetts, and Carrol K. Steel, pres- 
ident of the Massachusetts Insurance 
Association. 

Other special guests were Leslie Knox, 
Mayor-elect of Somerville and a past 
president of the Brokers’ Association; 
Charles S. Hurley; M. T. Kelleher, Sec- 
ond Deputy Insurance Commissioner, and 
Messrs. McAuliffe and Ford of Mr. De- 
Celles’ staff. President E. G. Litchfield 
of the Massachusetts Association, pre- 
sided, and Collins Graham acted as toast- 
master. 

Address of Julian Lucas 


_President Julian Lucas of the Na- 
tional Association of Insurance Brokers 
in his address stressed the fact that 
brokers render a real public service, nec- 
essary and even vital in our economic 
life, which justifies the minimum com- 
pensation now received. He said that 








London Lloyd’s Treaty 
Now Being Signed 

ALL PHRASEOLOGY APPROVED 

Many Months Spent in Perfecting 


Agreement on Brokers and Bankers 
Blanket Bond Business 








The brokers and bankers blanket bond 
reinsurance agreement on new business 
between London’s Lloyd’s and the indj. 
vidual American companies, negotiated 
for months by mail and cable across 30) 
miles of ocean, is no longer just a dream 
It is now an actuality. 

For the form of the agreement has 
now been entirely agreed to. The last 
“7” has been dotted and the last “" 
crossed. And a cable on Wednesday 
from London indicated that the last rider 
containing changes in phraseology has 
been initialed by underwriters at Lloyd's 
Simultaneously American underwriters 
were individually executing signed agree. 
ments here. All that remains now to 
make the treatv official is the physical 
execution and delivery. 

The delay in making the agreemen 
was due in the main to the complex set. 
up of London Lloyd’s and the necessity 
for changing of the phraseology so that 
the completed document would dovetail 
with working methods on both sides of 
the Atlantic. 

American companies feel that the new 
relationship is a hopeful thing for a bet- 


ter understanding between London 
Lloyd’s and the individual American 
companies. 


It is reliably reported that Illinois jis 
being included in the agreement between 
Lloyd’s and the individual American 
companies. Official word to that effect 
is expected in the near future. 

London Lloyd’s has also advised the 
sureties here that they will cease com- 
peting with them on surety business of 
American B, & L. associations. 


FIGHT SILICOSIS SURCHARGES 








California Labor and Industry in Opposi- 
tion to Carriers’ Rate Proposal; Meet 
With Insurance Commissioner 

Insurance Commissioner Samuel L. 
Carpenter, Jr., of California met with 
representatives of industry, labor and in- 
surance companies recently to discuss the 
problem of silicosis and to find, if pos- 
sible, an answer to equitable rates. It 
quickly developed in an all-day hearing 
that both industry and labor were op- 
posed to the adoption of surcharged 
rates on risks subject to silicosis, as pro- 
posed by the California Inspection Rat- 
ing Bureau. 

The insurance carriers, who were rep- 
resented by D. W. Burbank, an attor- 
ney, stuck to their guns in their asser- 
tion that the hazardous risk of silicosis 
cannot be underwritten without applying 
a surcharge, if it can be written at all. 
The plan would permit a refund of the 
surcharges at the end of policy years 
if the individual risks did not produce 
any dust claims. : 

No decision was reached by Commis 
sioner Carpenter and he is expected ti 
call another hearing in the near future. 


_ 








they cannot possibly continue to render 
the service demanded by the public if the 
returns on the business should be further 
reduced. His strong statement in com 
clusion was this one: 

“An official investigation of our owl 
Insurance Department in New York 
State which appeared in a report of the 
Superintendent of Insuraance, “showed 
conclusively that a modern brokerage 
office could not function on a 10% com 
mission. 

“The average broker has never mate 
a large enough profit to build up a ft 
serve to take care of depression periods, 
he said, “therefore, it would certainly 
seem inadvisable for any insurance com 
pany to devise a scale of commissi0om 
which may be fair pay for the incom 
petent or untrained broker, but below 
the price at which a real service givin 
organization can continue to function. 
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n. Y. Ins. Buyers Hit 
Compensation Bungling 


pROTEST MEDICAL PRACTICE ACT 





Alfred Rothschild, Committee Chairman, 
Gives Group’s Position at Brokers’ 
Mass Meeting 





Alfred Rothschild, Weiss & Klau Co., 
New York, who is chairman of the mini- 
mum fees committee of the influential 
insurance Buyers of New York, pre- 
sented the following statements of the 
position of that organization at the big 
Hotel Astor mass meeting a week ago in 
protest of the medical practice amend- 
ment to the compensation law. Mr. 
Rothschild first set forth his thought on 
how the proper end could be achieved in 
the present situation, pointing out: 

Law Should Be Equitable 

“The end sought by all sincere stu- 
dents of workmen’s compensation is not 
the placing of either the employe or the 
employer in a position of unfair advan- 
tage, Or the protection of insurance car- 
riers’ or physicians’ revenue, but a law 
that shall be equitable to all parties at 
interest without putting a premium on 
abuses. The way to achieve this end is 
have all parties at interest sit around a 
table, under the chairmanship of an un- 
prejudiced, well-informed, and judicially 
minded person, and talk things over. I 
venture to say that if violent special 
pleaders who will not even listen to an- 
other man’s opinion, are excluded, and if 
members of the conference will refrain 
from constantly casting aspersions on 
their respective sincerity, there will be a 
surprising number of points on which 
everybody will agree without argument 
and that the remaining points will not 
present anv irreconcilable differences. 

“There has been enough bungling in 
connection with workmen’s compensa- 
tion. Don’t let us bungle further by 
making the familiar mistake of trying to 
effect reform by piece meal gadget 
methods. Let us tackle the nroblem fun- 
damentally as a whole. There is no 
reason whv this state should not have 
a workmen’s compensation law of which 
every one may be justly proud.” 

Position of Insurance Buyers Ass’n 

Mr. Rothschild then gave the position 
of the Insurance Buyers of New York, 
whose membership—large and important 
organizations of high standing—have 
combined premium expenditures running 
into millions of dollars. He outlined: 

“We want to go definitely on record 
that all of us in this group heartily en- 
dorse the principles underlying the 
workmen’s compensation statute. We be- 
lieve them to be equitable and socially 
sound in conception. The unfortunate 
fact is that in the course of time many 
evils and abuses have arisen in connec- 
tion with the administration of the 
statute. We have recognized these for a 
considerable time and have tried to 
bring about an improvement both by 
collective and individual action. Some 
members of our group have been on 
record with the Insurance Department 
for years with constructive suggestions 
that have always included a clear recog- 
nition of the fact that the employee re- 
quired a greater degree of protection 
than the operation of the rules under the 
Statute at that time gave him. 

We emphasize these facts so strongly 
because we definitely are not to be 
identified with those groups, whether 
representing employers or others, who 
ave made no effort at any time to be 
constructive, but whose tactics have been 
either destructively negative or obstruc- 
tively positive.” 


, Interest of Insurance Carrier 

_ Finally Mr. Rothschild brought out the 
Interest of the insurance carrier as re- 
gards medical fees. He said: 

he two principles in workmen’s 
compensation are of course first the em- 
ployee and then the employer. All other 
parties at interest, such as the insurance 
‘arriers and the physicians, are obviously 





not principals, but subordinates or 
agents. 

“It is self evident that the physician 
has no incentive to keep medical fees 
low. The higher the fee, the higher the 
physician’s income. 

“But it should also be clearly borne in 
mind that the insurance carrier too has 
no direct incentive to keep workmen’s 
compensation rates or medical fees low. 
Indeed, it is beyond controversy that the 
higher the rate, the higher the premium, 
and consequently the premium income of 
the carrier. If prevailing rates should 
be found to be inadequate as a result of 
high medical fees, the insurance carrier 
would be able by reason of the experi- 
ence rating plan to secure an automatic 
increase in premium income. In addition 
he would be in a position to obtain au- 
thority from the Insurance Department 
for rate increase if he could show that 
they are required in order to enable him 
to underwrite with a reasonable profit. 

“No matter what happens in this re- 
spect, the result is always the same: the 
additional expenditure comes out of the 
pocket of the buyer of workmen’s com- 
pensation insurance, that is the employer. 
Finally, of course, such additional ex- 
penditure is in part at least bound to be 
passed on to the community at large, 
which includes the employe. 

“In view of these facts, it is beyond 


Basis for Valuation of Securities for 


Companies In Canada Announced 


G. D. Finlayson, Superintendent of In- 
surance for the Dominion of Canada, 
has announced the for valuation 
of securities in 1935 annual statements 
in the following bulletin: 

“The Minister of Finance, under Sec- 
tion 67 of the Canadian and British In- 
surance Companies Ac’, 1932, as amend- 
ed, and Section 25 of the Foreign Insur- 
ance Companies Act, 1932, as amended, 
has authorized for those companies de- 
siring to use the same the following op- 
tional basis of valuation of securities for 
the annual statements to be filed with 
the Department as at December 31, 1935: 

“For bonds, debentures and_ siocks, 
(a) -held on December 31, 1934, and not 


basis 





argument that any agreement on a medi- 
cal fee schedule as between the insur- 
ance carriers and the physicians is essen- 
tially beside the point. 

“All this is not intended in any way as 
a criticism of the carriers or the physi- 
cians. It is merely a highly necessary 
clarification of their status.” 











who does the paying? 


More than thirty-six* out of every hundred businesses still carry no 
protection against the risk of loss through the criminal dishonesty of 
employees. In every instance of this kind, the firm’s own resources are 
surety for the continued honesty of every employee on the payroll. Few 
companies, indeed, are big enough to bear this risk themselves. 

With an adequate National Surety Fidelity Bond, you actually offer three 
distinct safeguards against the menace of the dishonest employee: 

First, it is a powerful moral deterrent on each employee bonded. Again, 
our exhaustive investigation of his background and character either 
reveals previous dishonesty or confirms the soundness of the risk. Finally, 
if investigation yields no proof of unfitness, and the deterrent does not 
deter, National Surety pays the victimized employer the full amount 


of the loss. 


* The National Association of Credit Men. 


Write for a copy of our new Sales Manual on Fidelity Bonds. 


NATIONAL SURETY 
CORPORATION 


VINCENT CULLEN, PRESIDENT 


since disposed of, the value authorized 
as at the said date; (b) acquired since 
December 31, 1934, the purchase price or 


book value as at December 31, 1935, 
whichever is the lower. 
“The authorization of the foregoing 


basis of values is subject to the condi- 
tion that any company adopting the said 


basis shall apply an amount at least 
equal to the amount of the net book 
value surplus earned during the year 


1935 to write down the book values and 
reduce the said authorized values of se- 
curities or other assets or to create re- 
serves against the same and that no such 
company shall, for the year 1936, increase 
its present scale of dividends to either 
‘ts shareholders or policyholders. 

“Companies using market values in the 
preparation of their annual statements 
will receive in due course the depart- 
ment’s usual volume of valuations and 
should show the said values in their in- 
vestment schedules, but the department 
would suggest that in cases in which the 
acvregate market value of securities ex- 
ceeds the aggregate book value the ex- 
cess be not extended so as to increase 
the book value surplus shown in the 
statement.” 


| Recent Court Decisions 





Deny Surety’s Claim to Priority Over 
Retained Percentage 


A government contract for drilling an 
oil well authorized retained percentage 
of 10%. The contract price was $13,133. 
The contractor gave a surety bond for 
performance by the American Surety in 
the amount of $3,940. The contractor 
finished the work but did not pay for 
all the labor and materials. The surety 
paid the full penalty of the bond, for 
distribution among the laborers and ma- 
terialmen unpaid. This payment did not 
satisfy what was owing to them. Both 
the surety on one side and the laborers 
and materiaimen on the other claimed 
the reserved percentage in the hands ot 
the government, $2,724. 

The surety claimed by right of subro- 
gation and a covenant of indemnity re- 
ceived from the principal at the begin- 
ning of the work. By this time the con- 
tractor was a bankrupt. The govern- 
ment turned over the fund to his trustee 
in bankruptcy, who held it to abide the 
order of the court. No claim was made 
by the contractor’s general creditors, if 
there were any. 

The Federal district court gave pri- 
ority to the materialmen and gave a de- 
cree accordingly. The Fifth Circuit Court 
of Appeals affirmed this decree, one 
judge dissenting, 75 F. (2d) 377. This 
was affirmed by the United States Su- 
preme Court on November 11, 1935. The 
opinion was written by Mr. Justice Car- 
dozo. 

Highspots of Opinion 


In the absence of a lien effected by 
the contract of indemnity, the opinion 
read, “the reserved percentages in con- 
troversy became assets available to cred- 
itors, the respondents along with others, 
upon the completion of the work to the 
satisfaction of the government. Insolv- 
ency supervening, the surety must be 
postponed in the distribution of the as- 
sets of the remedies of any claimants 
who are members of the class of cred- 
itors covered by the bond.” 

Mr. Justice Roberts, in a dissenting 
opinion, thought the judgment should be 
reversed, being of opinion that the re 
tained percentage fund became general 
assets of the contractor’s estate and that 
the surety company, as respects its claim 
for the amount paid under its bond, and 
the furnishers of material and labor, were 
general creditors entitled to no prefer- 
ence or priority over each other. 
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“Safety Margins” Stolen By Motorists 
Greatly Increase Road Accidents 


“Stealing of safety margins” by mo- 
torists and a serious shortening of “es- 
cape time” were suggested recently as 
partial explanations of the deadly mys- 


tery of continued high automobile acci- 
dent fatalities while the average car’s 
braking equipment probably is the best 


in history. 

Calculations were made public by R. 
F. Cavanagh, superintendent of the en- 
gineering department of the Fidelity & 
Casualty Co., showing how the driver 
who increases his speed to the full limit 
permitted by his added braking power 
often unwittingly slashes the vital frac- 
tion of time in which an accident might 
be averted, whether by another motor- 
ist, a pedestrian or himself. 


High Speed Promotes Dangers 


“Two distinct dangers arise,” said Mr. 
Cavanagh, “when higher speeds take ad- 
— age of the full added stopping power 
the modern car, instead of leaving a 
pact portion as a margin of safety. 
The first hazard, obviously, is the chance 
of a miscalculation or some unexpected 
occurrence. This can bring tragedy if 
the driver has figured on stopping at the 
last possible inch instead of using some 
of the extra caution which would have 
been indispensable with less efficient 
brakes. 

“The second danger may be present 
even with perfect calculations. It is the 
reduced ‘escape time.’ Many good driv- 
ers never realize that better brakes and 
more abrupt stops often mean a definite 
shortening of the interval between apply- 
ing the brakes and coming to a stop. 

“That is the vital interval in which it 


may be necessary for a pedestrian to 
reach safety, or for another motorist to 
turn or take some other action. Nat- 


there are comparatively few in- 
stances in which these split seconds 
mean the difference between life and 
death. Yet they are undoubtedly fre- 
que nt cnough to represent a major facior 
in the death toll, which reached 36,000 
last year.” 


urally 


Safcty or Tragedy Dependent on Brakes 


Mr. Cavanagh illustrated the point 
with a series of figures. A motorist ac- 
customed to driving along a given road 
at twenty miles an hour with compara- 
tively bad brakes was able to stop in 
twenty-two feet. With much _ better 
brakes he can stop in fourteen feet or 
less. However, with the old brakes there 
was an elapsed time of about 1.5-sec- 
onds between applying them and _ stop- 
ping. With the new brakes, if he waits 
until he is within fourteen feet of the 
deadline, there will be only 0.5 seconds! 

A pedestrian or another motorist will 
have .55 seconds less in which to act. 
Much smaller fractions than that, Mr. 
Cavanagh points out, may mean the dif- 
ference between safety and tragedy. 

The table below illustrates the decrease 
in escape time as the improved brakes 
are used to the limit of their power: 


Car A* B* i 
(When clear space for stop 
is 14 ft.) 
Max. speed (Mi. per hr.). 16 18 20 
Time for stop (Sec.) (Es. 


es eee 1.19 1.06 .95 
(When clear space for stop 
is 18 ft.) 
Max. speed 
Escape time 
(When clear space for stop 
is 72 5" 
DOE: DEE caccoedencadsanes 36 40 45 
Escape time 2.73 2.45 2.18 
“Car A is equipped with brakes which can 
ston from twenty miles per hour in twenty-two 
feet. Car B, from twenty m.p.h. in eighteen 
feet. Car C, from twenty m.p.h. in fourteen feet. 


18 20 22 
2 1.0 


Nebraska Agents May Get Chance to Write 
Receiver Bonds When Bank Closings Occur 


Nebraska legisla- 
follows the recommendation of the 
headed by the auditor 


assigned to investigate the 


Providing the state 
ture 
committee state 
activities of 
the receivership division in the state 
banking department, the Nebraska As- 
sociation of Insurance Agents will have 
won a decisive victory. This committee 
recommended to the legislature that in 
the future local agents in the towns 
where banks have failed be given the 
opportunity to write the fidelity and 
surety bonds for all persons cormected 
with the receivership. Prior to 1931 the 
Nebraska bankers’ association had a mo- 
nopoly on this business and the benefit 
of the commissions paid. At that time 
Charles W. Bryan was governor and he 
appointed tv elve agents who were to 
write the official bonds of the persons 
connected with the receiverships. 

\ study by the investigation commit- 
tee showed that the business was valua- 
ble. The premium income from a third 
of the receiverships amounted to $41,000. 
The committee also expressed the opin- 


ion that political reasons dictated and 
controlled the placing of the bond bus- 
iness. 


The committee report continues: “Tt 
is the belief of your committee that the 
writing of insurance policies and bonds 
through local agents would not cause the 
receivership division any more work than 
the method they are nov using. Our 
examination of the correspondence 
showed that the department would write 
a bond with the National Surety Cor- 
poration and send a check for the pre- 
mium to the National Surety Corpora- 
tion, Omaha, Neb. In this same letter 
they would request that the commission 


on the bond be split two or three ways 
and give the names of the parties to 
whom checks were to be drawn. The 
commission checks would then be sent 
to the receivership division and it would 
mail them with a receipt to the payees 


shown by the checks. These parties 
would return the receipts to the receiv- 
ership division. It would in turn mail 


them to the insurance corporation. Sure- 
ly it would be as simple to write an 
agent in the place where the receivership 
was located and have him write the bond, 
as it was to go through the procedure 
that was followed.” 


CASH INSTEAD OF POLICIES 


The St. Louis Board of Public Ser- 
vice has recommended through its sec- 
retary, Carter Burns, that all taxicabs 


operating in St. Louis be permitted to 
post cash deposits with the city for the 
protection of their patrons instead of 
being compelled to take out liability in- 
surance policies or to post surety bonds 
as now required by city ordinance. 

Burns has suggested that the compa- 
nies deposit from $1,000 to $10,000 in 
cash or government bonds in lieu of the 
uretvy bonds now reauired or to equal 
the amount of insurance carried. 





CHICAGO PROMOTION 
The American Bonding has promoted 
P. J. Loranger, formerly assistant man- 
ager for the company in Chicago, to the 
post of manager in that city, effective 
December 1, 1935. Mr. Loranger has 
been connected with the American Bond- 
ing in Chicago since February 15, 1927. 
Prior to that he was associated with the 

3eard Insurance Agency there. 





Accurate 








ARTHUR G. FITZGERALD, President 

| Is taking larger quarters on 

| DECEMBER 1, 1935 

| in the 

| Metropolitan Life Tower Building 
| 1 Madison Avenue, New York 


ee ¥ 


Insurance Service Bureau | 
80 John Street, New York 





Co. Is Held Liable 
For Loss of Services 


SUIT ON A TAXICAB ACCIDENT 
Different From Brustein Decision; New 
York State Court Constructs “In- 
juries to Person” Clause 





The New York Anpellate 
second department, has held an 
ance company liable for loss of a child's 
services to its mother after a_ taxicab 
accident, the cab being insured by the 
company 


Division, 
insur- 


which covered 


“death or injury to persons or property.” 


under a_ policy 
The court held that by law “injury” in- 
cludes services of an intimate 
relation. The case was Kate Tulchinsky 
v. Public Service Mutual Casualty. In 
the opinion the court said unanimously: 

“Plaintiff sued to recover damages for 
loss of her infant child’s services and 
incidental expenses, 


ioss of 


arising by reason of 
suffered by the child 
from a taxicab owned by one Danishef- 
sky. Having recovered a judgment for 


personal injuries 


$2,500 against Danishefsky, which she 
was unable to collect, plaintiff sued the 
defendant, the insurer. The defendant 


contests the claim upon the ground that 
it is not liable under section 17 of the 
vehicle and traffic law. The matter is 
submitted upon an agreed statement of 
facts, pursuant to sections 546 and 548, 
Civil Practice Act. 

“The insurance policy in question pro- 
vides that the insurer ‘agrees to indem- 
nify the assured against loss arising from 
the liability imposed by law upon the 
assured for damag*s on account of death 
or bodily injuries * * * and including 
loss arising from the liability and re- 
sponsibility imposed by law on the as- 
sured, as owner, for death or injuries to 
person. * * * 

“Liability is limited to $2,500 ‘for bod- 
ily injuries or death * * * and on all 
judgments recovered upon claims arising 
out of the same transaction or transac- 
tions connected with the same subject 
of action to five thousand dollars ($5,000) 
for bodily injuries or death.’ 


Defendant’s Contentions 


“Defendant's contention is that its lia- 
bility is limited so as to exclude liability 
for judgments for loss of services. The 
basis for such claim is that the legisla- 
ture used different terms in the original 
law and the amendments thereto. 

“When section 282-b of the highway 
law took effect in 1922 it contained lan- 
guage reading ‘for death or for injury 
to persons or property.” As amended in 
1924 it read ‘for bodily injuries or death.’ 
The change is said to be intentional. 

“The present policy became effective 
December 10, 1934, and is not affected by 
the amendment to the law adopted in 
1934 (effective January 1, 1935), and 
which reads: ‘For damages for and in- 
cident to death or injuries to persons’ 
(sec. 17, vehicle and traffic law). 


“The spirit and intent of the statute 
was to provide means of. recovery to 
those who suffer from the negligence of 
insolvent taxicab owners. 


If there is an 








es 


ambiguity in the language contained jp 
the policy it must be construed agains 
the defendant, since it prepared the for 
used. 

“The crux of defendant’s contention js 
that by the use of the words ‘bodily in. 
juries’ the legislature intended to exclude 
an action to recover for loss of services 
whereas the language ‘injuries to person’ 
would include such an action. 

“In Floyd v. Cons. Indemnity & Ins 
Co. (237 App. Div. 190) this court held 
the insurer to liability upon language 
contained in the policy in that case iden- 
tical in part with that found in the pol- 
icy now before us. Mr. Justice Kapper 


there wrote (p. 194): ‘While it [the pol- 
icy] does agree to indemnify the as- 
sured against loss, etc., “on account of 


death or bodily injuries,” it goes further 
by reading ‘and including loss arising 
from the one and responsibility im- 
posed by law on -the assured, as owner, 
for death or injuries ‘o person or prop- 
erty resulting from negligence in the 
operation of such motor vehicles or any 
of them.” 


Broader Than Brustein Case 


“ee 


If the policy had agreed to indemii- 
fy for “bodily injuries” only, the ap- 
pellant wouid be correct in disclaiming 
liability for the husband’s loss (Brustein 
v. New Amsterdam Casualty, 255 N. Y 
137), but the broader language here, 
which includes loss for “injuries to per- 
son,” and which compulsorily applies to 
the policy in question issued pursuant 
to section 17 of the vehicle and traffic 
law (applicable to indemnity bonds or 
policies for the operation of taxicabs), 
render it clear that the loss in question 
was covered by the policy. 

“Tt is settled law that the words “in 
juries to person” inciude a husband's loss 
of services of the wife. That ruling ob- 
tained under the language of section 
282-b of the highway law (added by 
laws of 1922, chap. 612, as amd., now 
vehicle and traffic law section 17). (Psota 

L. I. R. R., 246 N. Y. 388, 396.) And 
in Price v. Nat. Surety Co (246 N.Y 
586, reversing on dissenting opinion be- 
low 221 App. Div. 56, 59) it was held 
that where an insurance policy indem- 
nifies “for death or for injury to per- 
sons or property” caused in the opera- 
tion of a motor vehicle, this indemnif- 
cation includes an action for damages 
for loss of services of the person di- 
rectly injured. These cases are cited 
existing law in Brustein v. New Amster- 
dam Casualty Co. (supra).’ 

“Tudement should’ be 
plaintiff, without costs.” 


directed for 


F. & D. PROMOTIONS 





R. D. Searles and E. P. Schmidt Made 

Manager and Associate Manager Re- 
spectively in Chicago Branch 

The Fidelity & Deposit has promoted 

R. D. Searles and E. P. Schmidt of its 

Chicago branch to the posts of manager 

and associate manager. respectively. 


that office, effective December 1, 1935. 
Both men previously held the title 0! 
assistant yy and have been cof 


neted with the & TD. organization in 
Chicago since 1928 : 

The branch. which is under the active 
direction of Vice-President W. H. Han 
imann, now ranks as the F. & P.’s se 


ond largest producing unit. 
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Phila. A. & H. Ass’n in 
Revitalizing Program 


pLAN TO OBSERVE 1936 WEEK 





ales Motif to Be Stressed by Outstand- 
ing Speakers at All Meetings 
This Year 





The first step in the revitalizing of the 
Philadelphia Accident & Health Under- 
Association into an organization 
outstanding in its field was taken at a 
meeting of its educational committee fol- 
lowing an enthusiastic November lunch- 


writers 


eon meeting. 

In a move to secure accident and 
health authorities in the country—both 
underwriters and producers—as speakers 
at its meetings, the committee moved to 
change the association’s meeting date to 
the frst Thursday of every month. It 


decided further to stress the sales motif 


this year. 

The committee decided also upon a 
strong educational course for members, 
qvents and brokers and prevailed upon 
W. H. Howland, General Accident, to 
accept the chairmanship of a sub-com- 
mittee to map out the course and to 
secure the best speakers possible for 
each phase to be covered. 


1936 A. & H. Week Plans Discussed 


Tentative plans were discussed for ob- 
servance of Accident & Health Week 
next April, and ideas call for the secur- 
ing of co-operation of banks, department 
stores, transportation lines, radio and 
newspapers. John Leibig, Continental 
Casualty, was named to head the Acci- 
dent & Health Week sub-committee and 
E. S. Banks the publicity sub-committee. 
One of the features of the week will be 
a luncheon midway in the observance 
with three outstanding speakers. 

Plans were also discussed for a sales 
congress, and present indications are 
that it will be held the week prior to 
Accident & Health Week. The idea of 
a question box at each meeting was ap- 
proved and it will most likely be inaugu- 
rated at the January meeting, when the 
entire new program will be put into 
operation. 

The committee decided also to make 
the executive committee a strong gov- 
erning body and to deal with all ques- 
tions, deciding on minor matters and 
bringing only important subjects before 
the entire membership. A membership 
drive‘is contemplated that will bring in 
every company writing commercial acci- 
dent and health in Philadelphia as well 
as producers devoting all or most of 
their time to the line. 





Industrial Diseases Important 
In Workmen’s Compensation 


A survey of the employers’ liability 
and workmen’s compensation acts in 
force in Britain was recently given by 
A. Henderson, well-known barrister, to 
the Incorporated Secretaries’ Associa- 
tion, London. Mr. Henderson said that, 
despite the fact that industrial legisla- 
tion in the United Kingdom governing 
questions of health and safety compares 
favorably with legislation in other coun- 
tres, during last year more than 2,000 
men lost their lives and more than 270,- 

men were injured while following 
their employment. 

ing to the development of scientific 
Processes, industrial diseases are becom- 
Ing increasingly important. Any work- 
men suffering from a disease mentioned 
mm the 1925 act, for example, anthrax, 
lead poisoning, dermatitis, etc., can re- 
cover compensation on proof that the 
disablement is due to employment with- 
im the previous twelve months. The act 
also includes provisions to protect work- 
men where, on the insolvency of the em- 
ployer, an effective contract of insurance 
's IN existence, by giving them the same 
rights as the insured employer has. 


> AN UNUSUAL EATING PLACE 


With a rare combination 
of quality food, clublike 
comfort and convenience. 








Golden Hill 


RESTAURANT 
Fulton and William Streets 


At Childs Golden Hill there’s an extra charm 
about the tasteful menus, and an added satisfaction 
in the expert service, because of the restful, clubby 
atmosphere in which you enjoy your food. 


The spacious Colonial Room is a perfect setting 
for any meal, and for business talks over luncheon 
or dinner there are semi-private rooms which give 
you the seclusion of a conference without inter- 
rupting Childs service. Then for a hurry-up bite— 
quick but still appetizing—there’s the Lunch Bar. 
And with any meal, of course, you may have the 
best of liquid cheer. 


. . . and after business hours 


WINE, DINE and DANCE at CHILDS 


SPANISH GARDEN and PARAMOUNT 
COCKTAIL LOUNGE 43rd Street and Broadway 
12 East 59th Street TED MARTIN'S Orchestra 
DON ALFREDO'S Marimba Orchestra 
RAINBOW CLUB | FOUNTAIN ROOM 
103rd Street and Broadway 73rd Street and Broadway 
FRED MADISON and his Orchestra 20B KRUSE and his Orchestra 


No cover charge at any time—Childs Usual Modest Prices 
—THE NATION'S HOST— 
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PROBES SPLIT COMMISSIONS 


Smrha of Nebraska Satisfies Himself 

That Practice Under Scrutiny Not 

in Violation of Law 

Charles Smrha, Nebraska insurance di- 
rector, has started an investigation of 
his own to determine whether the prac- 
tice of splitting commissions is in viola- 
tion of the Nebraska statutes, The re- 
port of the special committee that has 
been investigating the operation of the 
receivership division of the state banking 
department disclosed that commission on 
bonds for persons handling the receiver- 
ship had been distributed to several 
agents, designated by the governor, re- 
gardless of their connection with writing 
the bonds. E. H. Luikart, now head of 
this division, was during part of the time 
this practice was being carried on, titu- 
lar head of the insurance department. 

Mr. Smrha expressed the opinion that 
no violation of the law resulted from the 
practice. The facts disclosed by the com- 
mittee show that the bonds written were 
direct negotiations between the banking 
department and the bonding companies. 
Under the law prohibiting rebates the 
department could not receive the com- 
missions and so designated various pri- 
vate bond agents to receive them. 

Mr. Smrha said, “Unless such commis- 
sion were allocated to the communities 
where the failed banks were located so 
that the commission would benefit those 
communities in some manner, it would 
seem that some of these commissions 
were paid contrary to public policy, but 
there is no law against it.” 








BALTIMORE CLAIM MEETING 





E. J. Page Nominated for Association 
President; to Collect and Analyze Data 
on Dangerous Accident Locations 
With J. H. Fringer, Jr., vice-president, 
presiding, the Baltimore Claim Men’s 
Association at its regular monthly meet- 
ing last Thursday heard the selections of 
its nominating committee for the vari- 
ous 1936 elective offices. They are Edwin 
J. Page for president; Dan Klein for 
vice-president; Russell D. Jones for sec- 
retary, and Joseph T. Hill for treasurer. 
In addition a standing committee for 
the purpose of collecting and analyzing 
data on dangerous and repeating acci- 
dent locations and disseminating infor- 
mation in cooperation with various public 
officials, the Baltimore Safety Council 
and other committees was considered and 
an amendment of the by-laws was passed 
authorizing the creation of such a com- 

mittee. : 
The mecting was well attended by 
local claim representatives. 


MORTGAGE LIQUIDATION 

Supreme Court Justice Alfred Frank- 
enthaler has directed Superintendent of 
Insurance Louis H. Pink to liquidate the 
Greater New York-Suffolk Title & Guar- 
antee Co., one of the title and mortgage 
guaranty companies taken over by the 
Insurance Department. This is the sev- 
enteenth company to go into liquidation. 

In his petition for a liquidation order 
Superintendent Pink declared the com- 
pany to be insolvent and that further 
efforts to rehabilitate it would be futile. 
His examination indicated that current 
liabilities of the company exceeded cur- 
rent assets by $2,244,026 and that total 
liabilities exceeded total assets in the 
amount of $618,430. 





Joel P. Martin, insurance and real es- 
tate agent at Irvington, N. J., has been 
named an undersheriff of Essex County, 
New Jersey. He was formerly a town 
commissioner in Irvington. In addition 
to engaging in insurance and real estate. 
Mir. Martin is connected with several 
banks and building and loan asseciations. 

* oo * 


H. Vernon Heath, ecneral manager for 
Australia of the Employers’ Liability, 
arrived in Svdnev recently by plane from 
Brisbane after havine traveled by air 
from London where he visited the head 
office of the corporation. He was only 
thirteen days on the return trip. 
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On the Production “Firing Line” 








Agents Take Lead In Urging Automobile 
Accident Programs On Motor Vehicle Chiefs 


Robert Lecky, Jr., well known Rich- 
mond agent, has made the following rec- 
ommendations to State Motor Vehicle 
Director John Q. Rhodes to relieve the 
situation in 


automobile accident 


Mr. Lecky’s suggestion is that 


serious 
the state. 
the following program be put before the 
next general assembly for consideration 
and action: 

(1) Amend the state law so that any 
automobile driver operating during the 
dark. hours in excess of 45 miles an hour 
should be considered guilty of careless 
and reckless driving, regardless of wheth- 
er or not an accident occurs. 

(2) Amend the law so that the suspen- 
sicn of jail sentence or remittance of fines 
for careless and reckless driving be spe- 
cifically prohibited. 

(3) Double the present state police 
force for the “detection of those who by 
reason of violations of the traftic laws are 
killing or wounding the thousands of citi- 
zns who are entitled to the safe use of 
Virginia highways.” These additional 100 
officers should be within reach by radio 
communication while on duty. 

E. Paul Schaefer Writes Commissioner 
Harnett 


Also along corrective lines E. Paul 
Schaefer, Mount Kisco, N. Y. agent, has 
written to Motor Vehicle Commissioner 
Charles A. Harnett of New York State 
on “Highway Safety vs. Compulsory Au- 
tomobile Liability Insurance.” Mr. Schaef- 
er frankly told the Commissioner that the 
continuation of his efforts for compulsory 
insurance “is destructive and against the 
best interest of the state and its people.” 
The chief argument in the Schaefer letter 
was that insurance, whether compulsory 
or voluntary, can never create highway 
safety nor accident reduction. He urged 
that New York State should impose the 
following requirements upon all applicants 
who desire the privilege of operating mo- 
tor vehicles: 

1. A CoMPLETE PHYSICAL EXAMINATION 

\. Hearing 
B. Eye sight 
C. Heart 


CALLS SAFETY MEETING 
President Roosevelt Takes a Hand in 
“Distressing Situation”; Secretary 
Roper Forms Committee 
President Roosevelt’s call for a public 
reduction early 


conference on accident 


in December was given a spread through- 
out the from 
Washington a few days ago. 
dent is intent on finding ways and means 
of reducing accidents on land, sea and in 
air, and he has asked Secretary of Com- 
merce Roper to “call in and confer with 
a group of patriotic and widely known 
citizens who wil! cooperate in formulat- 
ing plans for the control of this distress- 
ing situation.” Here is the committee 
personnel, an imposing group of leaders. 

Secretary Roper as ex officio chair- 
man; United States Senator A. Harry 
Moore of New Jersey as chairman of 
the general committee; causes and rem- 
edies, Henry R. Heimann, Niles, Mich. ; 
rural and home accidents, United States 
Senator Capper of Kansas; urban street 
safety, Thomas J. Watson, New York; 


announced 
The Presi- 


country when 


co-operation with common carriers, W. 
Averill Harriman, New York City; co- 
operation with the automotive industry, 
John L. Lovett, Detroit; uniform traffic 
regulations, Represen‘ative O'Neal of 
Kentucky; education, Barron G. Collier, 


New York; with safety 


co-operation 





1). Mental 
». Reaction Timing 
2. LAW ENFORCEMENT 
A. All deaths to be termed a de- 


gree of homicide under the 
criminal law, with adequate 
penalty should the death be 


caused by negligence or reck- 
lessness, 

B. Suspension of operator license 
for six months or more re- 
quired of every.car operator 
guilty of negligéfice or reckless- 
ness. 

C. Suspension of license in all 
cases until restitution is made 
for damage to property or in- 
jury to person upon conviction 
of negligence or recklessness. 

1). Continuation of present finan- 
cial responsibility law. 

E. All out of state owners or 
operators causing accident with- 
in the state to be held pending 
the filing of a satisfactory bond 
by either surety company or by 
a property owner of the state. 
Out of state owners and oper- 
ators must not be permitted to 
go beyond the jurisdiction of 
the district where the accident 
occurred unless bonded. 

3. EDUCATION 

\. Continuation of all co-operating 
efforts by all agencies to edu- 
cate the car owner and operator 
for safety promotion. 

3. All schools in the state required 
to instruct a prescribed safety 
course each year in all grades. 

C. The enactment of a law requir- 
ing all future applicants for an 
operator’s license to be a grad- 
uate of a prescribed safety 
course. The course to be pre- 
pared by the state education de- 
partment and approved by the 
motor vehicle department. 

Said Mr. Schaefer in conclusion: “The 
adoption of an outlined program as above 
by your department can be in the main 
made under existing laws and powers con- 
ferred upon you which will prove a con- 
structive effort.” 





eroups, Fred M. Rosseland, Newark; 
safety in the air, United States Senator 
McAdoo of California, and safety at sea, 
Walter Parker, New Orleans. 





Brokers Active in Annual 


United Hospital Drive 

New York City insurance brokers are 
active in the annual campaign for funds 
of the United Hospital Fund of New 
York. Louis J. Rice of Hagedorn & Co. 
is chairman of the committee; Berthold 
M. Harris of the Insurance Brokers As- 
sociation is vice-chairman. The commit- 
tee includes Joseph S. Blume of Jos. S. 
Blume & Co., Inc.; L. D. Egbert of 
Brown, Crosby & Co., Inc.; R. H. Goffe, 
Jr, of Goffe & Griswold; H. D. Gubner 
of R. C. Rathbone & Son, Inc.; A. W. 
Jenkins of Terry & Co.; W. J. Mosenthal 
of H. Mosenthal & Son, Inc.; P. T. Still- 
man of F. C. Carr & Co., Inc.; John L. 
Swan of DeLanoy, Kipp & Swan, Inc., 
and C. B. White of Davis, Dorland & Co. 





FEWER DAMAGE SUITS 

The activities of the St. Louis Bar As- 
sociation’s grievance committee and the 
disciplinary measures of the Bar Com- 
mittee for the Eighth Judicial District 
against ambulance chasing and other un- 
ethical practices by lawyers is apparently 
having a wholesome effect on the dam- 
age suit situation in St. Louis and vicin- 
ity. 





N. Y. Brokers Unite In 
Protesting O. D. Law 


614 AT ASTOR MASS MEETING 


Medical Practice Act Under Fire, Too; 
H. D. Sayer Speaks for Co’s.; 
G. P. Nichols Chairman 


The united strength of the brokers’ 
associations of Greater New York was 
tested and not found wanting a week ago 
when, by the efforts of a joint commit- 
tee, 614 people gathered in the Hotel 
Astor to protest the medical practice and 
occupational disease amendments to the 
New York State compensation law. It 
was a representative gathering including 
about 100 employers, prominent company 
executives and brokers, insurance buyers, 
and more than a dozen legislators in- 
cluding Senator Duncan T. O’Brien, 
chairman of the Senate insurance com- 
mittee; Senators E. J. Coughlin, J. J. 
Crawford, Jacob J. Schwartzwald, John 
T. McCall, Rae L. Egbert and Julius S. 
Berg; and Assemblymen Francis J. Mc- 
Caffrey, Jr., Charles Bormann, W. J. 
Andrews, William J. A. Glancy, G. 
Thomas LoRe, Robert W. Justice and 
Henry Shelton. Chairman of the joint 
committee was L. A. Wallace of John- 
son & Higgins; vice-chairman, Herbert 
W. Schaefer. 


G. P. Nichols Presided 


George P. Nichols of Gaines, Silvey & 
Nichols, vice-president of the Insurance 
Brokers Association and chairman of its 
legislative committee, presided over the 
meeting and led off by giving the posi- 
tion of the brokers. He said in part: 

“The insurance brokers of New York 
have called this meeting for the purpos- 
of bringing to the attention of employers 
the serious situation now confronting 
them due to the passage of two amend- 
ments to the Workmen’s Compensation 
Law by the 1935 Legislature, namely, the 
medical practices amendment and the oc- 
cupational disease amendment. These 
amendments were passed as a part of 
the Governor’s social legislation program 
and were motivated by an honest desire 
to improve conditions. Many evils had 
developed in the medical treatment of 
injured workers which the new amend- 
ment was expected to correct, including 
the elimination of so-called ‘medical 
graft.’ There are so many defects in the 
amendment, however, we believe its pur- 
poses will be defeated, with no material 
benefit given and in some cases positive 
harm to the worker.” 

Mr. Nichols was followed by Alfred 
Rothschild of the Weiss & Klau Co., 
New York, who gave the stand of the 
Insurance Buyers of New York as re- 
gards the medical practice act. Mr. 
Rothschild is chairman of the Insurance 
Buyers’ committee on minimum fees and 
he said that his organization plans to 
submit a brief of objections to the indus- 


trial commissioner on the amendment. 
He thought there had been enough 
bungling already and urged that the 


“familiar mistake of trying to effect re- 
form by piece meal gadget methods” 
should be avoided. 


Browne Against Formal Protest 


Then came O. G. Browne, New York 
Central Railroad, secretary of the Self- 
Insurers Association, who urged that the 
fee schedule under the medical practice 
amendment should be carefully studied. 
He did not believe that a formal protest 
against the proposed schedule of fees 
would be the proper procedure as the 
law commands the state to prepare such 
a schedule. One of his conclusions was 
that the act should be revamped entirely 
with ,the exception of the free choice of 
physician feature for employes, “which is 
in to stay,” he said. Mr. Browne further 
pointed out that at the coming session 
of the legislature the New York Medical 
Society will propose many amendments 
to this law, because “it isn’t working as it 








—_—_—_—_—_——_—_———— 
United States Fidelity & Guaranty ¢ 
with which is affiliated 
Fidelity & Guaranty Fire Corp, 
Home Offices: Baltimore, Md, 


———— 
should.” Many of the phrases put ; 
the law by doctors, in his opinion, shoul 
have been put in by attorneys, 

Henry D. Sayer Defends Company 

Position 

A fine presentation of the stock ex. 
ualty company position on the occupa. 
tional disease amendment was next given 
by Henry D. Saver, Association of Cys. 
ualty & Surety Executives, who set th 
crowd straight on the impression give, 
by a previous speaker that insurane 
interests had been asleep when the 
amendments were going through. On the 
contrary Mr. Sayer pointed out that the 
Association of C. & S. Executives had 
distributed 150,000 pamphlets sounding 
warning to employers about this amend. 
ment. He said that legislature had 
passed a “very insiduous, sweet sounding 
law” which simply states that the lay 
should embrace any and all occupational 
disease. But his big point was that hay. 
ing passed such a law the legislature 
declined to define an occupational dis. 
ease. Stirred to action by this lack of, 
definition the association, said Mr. Sayer 
appointed a committee and went befor 
the industrial board with this propos 
tion: It is only right and fair that yoy 
should write a definition of what the ney 
law means. The definition should } 
written impersonally. 

The outcome was that the industri 
board gave the association a definition 
which was that no disease could be con- 
sidered an occupational disease unless it 
was characteristic and peculiar to the in- 
dustry in which the disease occurred. Mr 
Sayer said that board referees have bee: 
instructed to regard this definition a 
official when passing on claims. But the 
speaker impressed upon his listeners thai 
he would like to see this definition wri- 
ten into the statute “because we may not 
always have an industrial board which 
will recognize it.” 

The last speaker was George R. Ford 
editor of “Art in Bronze and Stone’ 
who presented the point of view of th 
quarry workers. 

A resolution was presented by Henn 
H. Althoff, Memorial Associates, Inc 
which went on record as protesting th 
enactment of both the medical and ocet- 
pational disease amendments to the law 
and it was resolved that a committee o 
five be appointed which should present 
this protest to the industrial commission 
er of New York State, and submit copies 
of it to the Governor and each member 
of legislature. 


E. R. GREGORY KILLED 





American Surety Manager at Dallas, 5 
Years With Company, Fatally Injured 
When Car Overturns 
Gregory, Texas manager 4 
Surety, wilh 


Edwin R. 
Dallas for the 
which he had been connected for twenty: 


American 


five years, was fatally injured and Me 
Gregory was hurt slightly when thet 
automobile overturned while they we 
returning to Dallas from Austin, whet 
they had been visiting their son, T.! 
Gregory. Their car went into a ditt 
when thev were attempting to pass a 
other machine. : 

Mr. Gregory, 52, was a native of Ne 
Orleans and resided in Austin  betot 
moving to Dallas in 1923. He had serve 


as Texas manager for the Americal 
Surety for twelve years. Burial was? 
Austin. 


manager, act 


Ed-vard H. ‘OCaniee, 


dent and health department, Unit 
States Casualty, will lecture on 
lines Monday, December 2, at ! 


brokers’ qualification course of the lt 
surance Society ‘of New York. 



















r 29, 1935 


————= 


—_— ; 


aranty Cy 
a 


> Corp, 
e, Md, 
a 
S€S put jp 
110n, should 


Company 


Stock cas. 
he occupe- 
NEXt Liver 
ion of Cas. 
vho set th 
ssion given 

insurane 
when th 
igh. On thy 
ut that th 
cutives had 

sounding , 
this amend- 
lature ha 
et sounding 
at the lay 
ccupationa 
iS that hay- 

legislatur 
ational dis. 
is lack ofa 

Mr. Sayer 
vent befor 
iS propos- 
ir that you 
hat the ney 

should } 


e industria 
a definition 
uld be con- 
se unless it 
r to the ir 
curred. Mr 
s have bee: 
efinition as 
is. But the 
steners tha 
nition wril- 
we may not 
oard which 


ve R. Ford 
ind Stone; 
view of tl 


| by Henr 
ciates, Inc 
testing th 
| and occu 
to the law 
ymmittee of 
uld_ present 
-omnmission- 
ibmit copies 
ich member 


LLED 


t Dallas, 3 
ly Injured 
ns 
manager 4 
urety, wil 
for twenty 
d and Ms 
when thet 
they wet 
istin, wher 
son, 1 M 
nto a dite 
to pass al 


tive of N 
istin  betor 
> had serve 

America 
irial was # 








iii 


no ae 
THE EASTERN 
— UNDERWRITER 


neater: aig pPeensaceat n= 






November 29, 1935 A a 


ua 
SN RRARENE IRR SIS  $ 












































TO GUARD AGAINST 
1 FIRE 9 LIGHTNING 
2 MOTOR 10 MARINE 
' ACCIDENT DISASTER 
\ J WINDSTORM 11 RAILROAD 
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4 PERSONAL ‘12 FALLING 
ACCIDENT AIRCRAFT 
SSICKNESS 13 EXPLOSION 
6 DAMAGE 14 RIOTor CIVIL 
3 CLAIMS COMMOTION 
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| In these days of crowded highways and fast motor cars it takes but a SPLIT SECOND 
of carelessness or poor judgment to cause accidents so tragic as to mar all the rest of life. 
| Suffering, disfigurement, death are but a few of the DEMONS hidden in the split second 
that divides safety from calamity. 
Insurance can guard against financial loss but nothing can alleviate the endless regret 
at some needless disaster caused by carelessness. 
Firemen’s Insurance Company of Newark. N.J i855 Milwaukee Mechanics Insurance Company 1852, 
The Girard Fire & Marine Insurance Co. 1653 National Ben Franklin Fire Insurance Co 16866 
The Mechanics Insurance Co. of Philadelphia 1854 The Concordia Fire Insurance Co. of Milwaukee 1870 
Superior Fire Insurance Company 1871 The Capital Fire Insurance Company 1886 
The Metropolitan Casualty Insurance Co of NY. 1874 Commercial Casualty Insurance Company 1909 
WESTERN OEPARTMENT EASTERN DEPARTMENT PACIFIC DEPARTMENT 
644 RUSH STREET. CHICAGO. HLUINOIS 10 Park Place 220 BUSH STREET, SAN FRANCISCO. CAL. 
CANADIAN DEPARTMENT Newark, New Jersey SOUTH-WESTERN OEPT. 
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RISP autumn mornings, frosty woodland Every sportsman needs the protection of Accident ~ 
trails, a pack of hounds hot on the scent, a insurance and Sports Liability insurance. Equip- 
covey of feeding birds, the sharp crack of a ment used on hunting trips such as guns, cameras, © 

hunter’s gun! camping outfits, luggage, clothes and other articles 7 

calls for Personal Effects insurance. Practically all © 
Some of your clients with sporting blood in their casualty and surety, fire and allied lines are written | 
veins may be doubtful shots but good prospects. by the 4tna Fire Group of companies. 


No a MO bon Dope Group. Hla bord, Conn. : 


NEW YORK CHICAGO SAN FRANCISCO CHARLOTTE, N. G 7 


ATNA INSURANCE COMPANY - THE WORLD FIRE AND MARINE INSURANCE COMPANY 


THE CENTURY INDEMNITY COMPANY ° ° PIEDMONT FIRE INSURANCE COMPANY 








